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EN Albert, King of the Belgians, 
saw the sterling silver service later to 
bear his name, its regal simplicity and rare 
charm brought forth his warmest admira- 
tion. Discriminating Americans every- 
where havegivenitenthusiastic patronage. 
Its contour is graceful. High lights and 
shadows make striking play on its deftly 
manipulated surface. Like a lovely paint- 
ing, like any fine work of art, you will find 
its charm growing with the years. An ex- 
quisite modern example of the age-old art 
of the craftsman in precious metals. 


Based on a Colonial motif, Gorham rec- 
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ommends King Albert especially for the 
Colonial or Georgian home or apartment 
It is produced in sterling silver in com- 
plete dinner sets, tea sets, coffee services 
by the Gorham Master Craftsmen—and 
it is but one of the 27 Gorham patterns 
with which your jeweler can supply you. 


(Teaspoons $9.50 for six. Dessert Knives, 


$20 for six. Dessert Forks, $20 for six.) 
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Egyptian Gem Stones of Pre-Ptolemaic Days 
Love for Personal Adornment Shown by Relics of the Past Found in Ancient Tombs 
By Sypney H. Bair 
Part II 
(Continued from the issue of April 26) malachite a green ring around their eyes, portant source of garnets. Corrobora- 


ADE was by no means a common ma- 

terial of the Egyptian jeweler. A few 
scarabs and other ornaments of green 
jade are however reported by C. W. 
King, Sir J. W. Dawson, W. Flinders 
Petrie, Henrick Schafer, and W. J. 
Loftie and G. Maspero mentions kohl 
pots of red jade. The oldest jade object 
is a small green well-polished jadeite celt 
of the Old Kingdom (2980-2475 B. C.), 
reported to be in the Museum of Prac- 
tical Archaeology at Luxor” (Robert de 
Rustafjaell/Axe—heads of about the 
same time are preserved in the Cairo 
Museum and the Museum of the Univer- 
sity College, London. The Light of 
Egypt, London, 1909, p. 37). The stone 
was so rarely used that I believe that no 
regular trade existed in it and that only 
an occasional piece happened to drift 
into the hands of the Egyptian jewelers. 
Jade was at a very early time used by 
the then barbarous tribes of Europe 
(Swiss Lake Dwellers for example) and 
has ever been a highly prized article of 
barter. The Turkestan quarries were 
according to most authorities only found 
about the beginning of the Christian era, 
although H. T. Chang” believes that 
China obtained jade from Turkestan as 
early as the reign of Huang Ti. (2598- 
2697 B. C.). An ancient Chinese geog- 
raphy (that of Tshou-Li) written about 
1000 B. C. describes the jade mines of 
Shen-si province, China. The stone was 
presumably mined in China as early as 
3000 B. C. 

Malachite is fairly common at Wadi 
Maghara, the Sinai turquoise mines else- 
where described. It was used as a gem 
to a small extent and also, even in pre- 
dynastic days, as a paint. It is not only 
found as a powder on palettes, but also 
small sacks or baskets of malachite 
fragments were placed near the hand of 
the dead. The Egyptians painted with 


©The Light of Egypt, London, 1909, p. 37. 
» Bul. Geol. Soc. of China, vol. I. 





perhaps merely for decorative purposes 
or as a tribal mark or perhaps to pro- 
tect the eye from the desert glare. It 
was doubtless used in powder for color- 
ing glass pastes and in this form was 
known as “Mafek en ar.”” May the 
possibility be suggested that the germ 
of copper smelting was first born in 
some pre-dynastic Egyptian home 
through the chance contact of fire and 
malachite face paint? 

Azurite in instances occurs _inter- 
grown with malachite at Wadi Maghara 
and this vivid alternation of velvety 
green and Prussian blue must have par- 
ticularly appealed to the Egyptians’ love 
of vivid color contrast. It was also em- 
ployed as a pigment. A. Lucas (Ancient 
Egyptian Materials) mentions the occur- 
rence of both malachite and azurite at 
numerous copper deposits between the 
Nile and the Red Sea. He states that 
these were worked much after the Sinai 
Mines. Azurite, if referred to by the 
Egyptians in their literature is included 
under the word “Khesbet” and malachite 
may have been one of a species of 
“Mafek.” Chrysocolla also occurs at the 
turquoise mines of the Sinai Peninsula, 
but appears to have been but little used. 

Garnets occur as pebbles in the Egyp- 
tian desert, particularly in the Eastern 
District and in the Sinai Peninsula. 
Theophrastus and Strabo state that in 
their time garnet was obtained from a 
number of North African localities, in 
Algeria, Fez and Lybia. Theophrastus’ 
(372 to 287 B. C.)” statement follows: 
Carbuncles “are scarce and had only 
from a few places, as Carthage and 
Massilia (Marseilles S. H. B.) from 
Egypt, about the cataracts of the Nile 
and the neighborhood of Syene, a city 
of the Elephantines and from that coun- 
try called Psebos.” At that relatively 
early time, Egypt was evidently an im- 


12 Les Metaux ect. Lepsius, p. 41. 
——ee of Stones—Sir John Hill, 1774, 
p. a 


tive of the above, Cailliaud only a cen- 
tury ago was offered rough garnets by 
native merchants at Elephantine and 
Aswan. From the time of Thutmose 
III* garnets were imported from Baby- 
lon, the great precious stone market of 
the ancient world. Garnet was probably 
called Xenem or Khenemon and was 
ranked high among the précious things 
of Egypt. 

Various varieties of agate, jasper, 
bloodstone, sardonyx and onyx and silici- 
fied wood occur abundantly as pebbles in 
the Egyptian deserts. Brown jasper 
known as “Egyptian” jasper is particu- 
larly common. Well known localities are 
east of Cairo, the slopes of Jebel Mo- 
kattan, to the west of Thebes, and the 
Libyan desert. Jasper was mined: in 
antiquity in the Wadi Hammamat and 
specimens are still to be found there.” 
The wind-worn pebbles have .evidently 
weathered out of the sandstones of: the 
Nummulitic formation. It is altogether 
possible that the beautiful polish of some 
of these stones suggested to the tribes- 
men the smoothing and polishing of 
other stones, thus fostering the lapi- 
dary’s art. A court poet of Men- 
khepersa (about 700 B. C.) sang of his 
daughter’s beauty “Red is her cheek, 
more than the pebble of jasper, more 
than the crushing of henna.’ Lepsius 
(op. cited) believes “tehen” which was 
a yellow stone to be either topaz or 
jasper; to me the latter interpreta- 
tion is much more likely. Yellow 
jasper was apparently first introduced 
in the XVIIIth dynasty from near 
Smyrna, Asia Minor. It was among the 
tribute from Asia and was found in 
“BeX,” a land to the east of Egypt. 

Carnelian and chalcedony in small 
quantities also occur among the desert 





“4 XVIIIth dynasty about 1500 B. C. on- 
ward. Burgsch, p. 361. 

1% T, Barron and W. F. Hume Eastern Des- 
ert, pp. 52, 261 and 266. 

1% History of Egypt, vol. III, Petrie. 
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pbles. Carnelian was also obtained by 
amid builders from Nubia and 
indeed Cailliaud, 100 years ago, found 
it and onyx in the Nubian desert near 
Abu Simba. T. Barron and W. F. Hume 
—Top. & Geol. of the Eastern Desert re- 
port that agate is found at Wadi Abu 
Gerida in the Eastern Desert. Sudan 
was first ransacked by Seneferu and 
from the time of Amenemhet II (XXIst 
dynasty) to the end of the XIXth 
dynasty “heaps of red carnelian stones” 
were obtained as tribute from the 
Sudan.” It was particularly in vogue 
in the XVIIIth dynasty. Carnelian was 
known among the Egyptians as khene- 
met. (idem, p. 327). 

Egyptian sources of onyx and sar- 
donyx are also known. In late Egyptian 
life, probably the carnelians, agates, 
onyx and jasper of the Asia Minor coast 
in the vicinity of Trebizond were ob- 
tained through the gem merchants of 
Babylonia. 

Chalcedony in part was obtained from 
the desert pebbles, particularly from the 
pebble-covered highlands between the 
Nile delta and the Wadi Natrum, at 
Wadi Saga and Wadi Abu Girida in the 
eastern desert (Barron & Hume, Top. & 
Geol. of Eastern Desert) and in Baharia 
Oasis. The stone is so rarely used that 
it could not have been popular among 
the Egyptians, except in the XIXth 
dynasty. 

Of the green varieties of chalcedony, 
plasma is reported to be found in vein- 
lets at the First Cataract of the Nile. 
Prase or chrysoprase was, according to 
Pliny, found at Alabastrum, a city near 
Thebes. Prase is also reported to exist 
among the desert pebbles east of Wadi 
Natrum by Dr. Max Blanckenhorn. 

Amethyst occurs locally in Egypt, par- 
ticularly in Southern Egypt. The an- 
cient Egyptians mined amethyst near 
Gebel Abu Diyeiba in the Safaga district 
of the Eastern Desert. The gem occurs 
as crystals lining vugs in red granite. 
In the pyramid building period of the 

smphite Empire, amethyst was ob- 
tained from Nubia and perhaps later 

(XIXth dynasty) from still farther 
south (Ethiopia). Pliny gives the same 
localities and in addition that part of 
Arabia Petra near Syria. Amethyst 
was particularly in fashion in the XIIth 
dynasty. It is more than probable that 
some smoky quartz was obtained from 
these same localities. 

Rock crystal is commonly met with in 
Egypt, and A. Lucas (Ancient Egyp- 
tian Materials) states that ancient crys- 
tal workings occur north of Aswan. In 
addition, it was obtained by the pyramid 
builders from Nubia. Even as late as 
the 16th century the Patriarch John 
Bermudez, Ambassador of Portugal to 

Abyssinia, reports that much rock crys- 
tal occurred in the northwest part of 
that kingdom. Pliny reports that it 
occurs in Necron, an island in the Red 
Sea, probably the present Maceira. 
Lepsius (Les Metaux) thinks that rock 
crystal was known as “hertes,” a stone 
of white or red color. The first was 


_—_—__ 


"KE. A. Wallis B _ 
Sudan, vol. II, p. 326. Se: eee 


% Mineral Industry of Egypt for 1922, 
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preferred, it indeed being one of the 
most sought after articles of commerce 
and came from Setet in Ethiopia. F. 
Chabas” however believes that quartz 
and agate were included under the name 
“onat,” which came particularly from 
Asia, especially Assyria, Syria and 
Persia. Dushratta, the King of Mitanni 
in Syria sent to Amenhotep III 
(XVIIIth dynasty) “a gold goblet set 
with crystals; a necklace of 20 crystal 
beads with 19 of gold, in middle a crys- 
tal cased in gold”— later he sent “a 
necklace of crystal and alabaster.” The 
Pharaoh apparently had promised to 
send the Syrian ruler the same precious 
stone so the commodity apparently went 
east as well as west, but the greater 
quantity appears to have been imported 
into Egypt. The same Pharaoh likewise 
received rock crystal in quantity from 
Babylon. Cyprus may also have fur- 
nished rock crystal to the Egyptians. 

Of the felspars, amazonstone was 
widely used and white and red varieties 
to a small extent. They occur in Egypt, 
J. Ball (South-Eastern Egypt p. 272) 
giving Gebel Migif, somewhat south of 
25° N., as a locality. The pyramid 
builders also obtained amazonstones 
from Nubia. Among the spoil, which 
Thutmose III (XVIIIth dynasty) in the 
29th year of his reign got from 
Phoenicia was “green felspar’” and 
later he obtained it from the hill coun- 
try of Syria. Lepsius believes it was 
called “nat.” 

Topaz was mined extensively by the 
ancient Egyptians near the emerald 
mines of Jebel Zebara. It was rarely 
used and then apparently only in late 
Egyptian times. C. W. King (Antique 
Gems, Fig. 5) figures a crouching sphinx 
cut in topaz with in front two crouching 
hawks and in the field of the gem vari- 
ous letter characters. It is of late Egyp- 
tian age and is in the Mertens-Schaaf- 
hausen collection. A. H. Keane” states 
“that topaz mines were worked at Rizk 
Allah in the Wady Khashab by the 
Ptolemies.” Bauer states that up to a 
relatively recent date at least the mines 
were being worked. 

Semi-opal of a beautiful rose tint is 
reported by Bauer to come from Mokiin, 
upper Egypt, and in pre-war times was 
cut at Oberstein, Germany. Apparently, 
it was not known to the ancient Egyp- 
tians. 

Hematite was doubtless at first pro- 
cured in Egypt itself, and later may 
have been imported. In the sandstones 
above the turquoise-bearing bed at Wadi 
Maghara, is according to J. de Morgan, 
a bed of manganese dioxide, 1 to 2% ft. 
thick, containing compact masses of 
hematite. Under the Pharaohs this 
bed was mined and as the material is 
similar to that used in Egyptian statu- 
ettes, it was presumably at least one of 
the sources of hematite upon which 
Egypt depended. Hematite was used 
for seals, weights, small statues and 
other ornaments and even in pre-dynas- 





19 Etudes sur P’Antiq. His. Est. 1873. 

2A History of Egypt during the XVIIth 
and XVIIIth Dynasty, W. N. Flinders Petrie. 

21Stanford’s Compendium of Geography 
and Travel—Africa, p. 554. 
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tic days as a paint, its stain having been 
found on stone palettes. 

Magnetite was the stone of Horus and 
was sacred to him and ‘hence popular.” 

Scarabs or amulets of jet are men- 
tioned by two Egyptologists (Samuel 
Sharpe—Egyptian Antiquities in the 
British Museum and M. G. A. Reisner— 
Catalogue General des Antiquities 
Egypt. du Musée du Caire), and some- 
what doubtfully by Maspero.* The 
source of this jet may well have been 
the River Gagas, Lycia, Asia ,Minor, as 
we are informed by Pliny that its an- 
cient name “Gagates” was derived from 
that of this river. 

G. C. Pier™ mentions in that collection 
a fibrolite pendant but to my knowledge 
at least this is the only reference of the 
use of sillimanite by the Egyptians. It 
may, however, be added that axes of this 
material, were used by the Neolithic 
men of France. 

Basalt was obtained from Khankah 
and elsewhere. Steatite and serpentine, 
also local Egyptian products, were wide- 
ly used for scarabs. A. Lucas” says that 
the ancient steatite mines at Gebel 
Fatira are “still worked on a small scale 
by the local Arabs who fashion it into 
bowls and pipes.” 

Pliny tells us that obsidian was in his 
time obtained from Ethiopia and there 
must have been some such local supply, 
as it was used in pre-dynastic times. 
This is.further indicated by the fact 
that in the “Periplus of the Erythrzan 
Sea,” written in the first century after 
Christ, presumably by an Egyptianized 
Greek merchant, it is stated that ob- 
sidian was in his time obtained on the 
west shore of the Red Sea near its south 
end. The island of Melos (modern Milo) 


‘also produced it and in the early days of 


the Aegean civilization, obsidian was an 
important article of trade among the 
islanders of the Aegean Sea. These 
people and the Egyptians may possibly 
have been in touch with one another 
even in early dynastic times. It is 
scarcely possible that obsidian was ob- 
tained in such early times from the far 
away Lipari Islands, a well known 
locality. 

Alabaster, much used for boxes and 
statuettes, is a relatively common 
secondary mineral in Egyptian lime- 
stone districts, and, stalagmites of it 
occur at many places. Wady Gerraui, 
near Memphis and Hatnibai near Her- 
mopolis are particularly well known. 
The early Pharaohs maintained miners 
at the first named place and Kheops and 
his successors got their alabaster from 
the second. The quarries are extensive. 
As early as the XIth dynasty it was ex- 
ported to Babylonia. Calcite was ob- 
tained from the Eastern Desert. 

I know of no occurrence of fluorspar 
in Egypt, although DeLaunay states it 
occurs in Yemen, Arabia, on the East 
coast of the Red Sea. 


(THE END) 


22 Dictionnaire d’Archeologie Egyptienne— 
Paul Pierret, p. 17. 

23 Guide to the Cairo Museum, 1905, p: 505. 

2% Egyptian Antiquities in the Pier Collec- 
tion, pt. I, Chicago, 1906, p. 7. 

25 Ancient Egyptian Material, p. 192. 
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The Bracelet as Weapon 


SHORT article contributed to the 
A Deutsche Gold :chmiede-Zeitung 
appeared recently over the initials M. L. 
It tells of an interesting statement ap- 
pearing in a work of a living French 
author resident in Algiers. The book is 
entitled “Orfevrerie, Bijouterie et Joail- 
jerie algériennes” (Goldsmithing, Jewel- 
ry and Trinkets of Algeria). He tells of 
different bracelets which serve the pur- 
pose not only of decoration but also are 


so constructed that they can be used as 
dangerous defensive weapons and arms 
in close quarters. 

There appear to be two types of these 
peculiar bracelets worn by women as 
well as men, and especially by the war- 
like Bedouins of the Sahara, the Tua- 
regs, Farfar and Ouled-Nails. The 
author describes these bracelets as of 
very ancient standing. The Sons of the 
Desert got their first influence in this 
connection of jewel and weapon most 
likely from the Knights of St. Louis, 
who, in battles previous to the capture 
of Tunis, fell into their hands. They 
recognized in the sharp iron knobs found 
on the iron gauntlets of the conquerors 
an exceedingly useful weapon, and they 
transferred the arrangement for use on 
the bracelets, which are worn to this 
day by natives of such tribes. We may 
suppose that the use of this kind of in- 





strument could crush in the skull of an 
opponent or cause serious injuries to the 
face. 

As the illustrations show, there are no 
snaps or fastenings noticeable on these 
bracelets, as is usual in ordinary brace- 
lets of the Arabians. The foundation of 
these bracelets consists of a strong, silver 
(rarely gold) sheet in wide strips 
strengthened by rims. The surface be- 
tween these rims is, in the early con- 
struction. divided into four or six cross 
bands. These cross bands carry each 
three strong square bolts rising some 


? 
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1% cm. which are thickened outwardly. 
Their outer extremity’s surfaces are 
rounded off, but at a sharp angle. For 
the most part such bolts have them 
soldered on, rarely rivetted. As shown in 
the engravings, the bands between those 
set with bolts hold bezels in high-relief 
set with precious stones or coral. 

The ornamental decoration of the 
surfaces shows tasteful typical Moorish 
design. Even the side surfaces of: the 
bolts are decorated. More ambitious 
execution is found on some having 
golden ornamentation, however, never 
entirely of gold, but alternating. Cut 2 
shows another application of bolts, some 
isolated, others grouped in fours. Both 
engraving and hammer work are brought 
into play in the decoration. 








Diamonds and Pearls. 
By EDWARD CONNER 


History reminds us that precious 
stones are intimately interbound with 
the lives of the people from the earliest 
times. To many, the term “jewelry” 
conveyed a picture of some expensive 
article of feminine adornment. This, 
however, was a very incomplete view. 
Jewelry was used as a symbol of all that 
was chaste and precious, as a visible ex- 
pression of man’s devotion, and an em- 
blem of the sanctity of marriage. A few 
years ago the diamond was generally 
and crudely spoken of as the hall mark 
of the war profiteer, something wholly 
gross and unrefined. How wrong that 
view was, was apparent, when it was 
remembered that since the world began, 
the diamond had shown itself a constant 
and stable quality that nothing had been 
able to destroy. The diamond had in- 
creased in value slowly, but steadily 
since it was first discovered. 

The diamond first became known in 
Europe in the fourth century B. C., but 
the earliest record regarding its value, 
occurred about the beginning of the 
Christian era. But a money prize was 
not set upon the diamond until as late 
as 1150 A. D., when it was valued at 
about $40 per carat. In 1730 occurred 
the first reference to the brilliant-cut 
gem, which usually has 58 facets. In 
medizval times, before the days of 
stocks and shares, and when life and 
property were less secure, diamonds and 
other precious stones were kept by many 
people as a form of insurance, for the 
diamond is, in a sense, an international 
security. It was common knowledge that 
when Bolshevism swept the Ryssian Em- 
pire into oblivion, many of the nobles. 
who had escaped with their lives, were 
able to commence a new life elsewhere, 
because part of their wealth had been 
invested in diamonds and precious 
stones. Another instance of the stability 
of diamond values and the manner in 
which they might be readily converted 
to material uses in times of necessity, 
occurred in 1827 when the late Emperor 
of Brazil (Dom Pedro), paid the interest 
on the Brazilian debt to England in— 
diamonds. 

In estimating the value of a diamond, 
pearl or other gem, three principal fac- 
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tors must be considered — color, bril- 
liancy, and form. Perfection of color 
was rarely found. Brilliancy depended 
upon certain structural characteristics 
and correct cutting. Perfection meant 
freedom from flaws. Minute. defects, 
which might be so small as to be in- 
visib!e, did not necessarily detract from 
the beauty of a stone which had the es- 
sential quality of. brilliance and good 
color. Size and weight were less impor- 
tant characteristi¢s bearing upon value. 
Purchasers of gems who are unfa- 
miliar with the technique by which value 
is determined should entrust the selec- 
tion of gems to a competent jeweler. 


PEARLS 


The Pearl came to man in a state of 
perfection, incapable of improvement by 
any act of the lapidary. The regal status 
of the pear! is universally acknowledged, 
though it could not properly be classed 
as a precious stone, for the pearl is the 
creation of an animal. 

Since the pearl lacked the hardness of 
the diamond and other gem stones, many 
beautiful specimens had passed out of 
existence. It was therefore a comfort- 
ing thought that from deep in the mys- 
terious ocean realm whence we obtained 
them, there would always be forthcom- 
ing a supply of beautiful gems to delight 
all women. 

The majority of pearls found were 
mis-shapen, so that the scarcity and 
value of the large, perfectly formed 
pearl was not difficult to understand. 

However, it was not the spherical 
pearl alone which was esteemed as a 
gem. Considerable value attached to 
pear-shaped specimens; and many that 
were of irregular or baroque form were 
used in modern jewelry. 

Love of the pearl was universal, and 
dated back to remote times. The love- 
liest and most valuable pearls in Great 
Britain are in the possession of Queen 
Mary, the charming consort of King 
George V, who wears them frequently on 
State occasions. 





_ 





An executory contract for the sale of 
goods is not valid unless the price of the 
goods sold is determined upon by the 
parties themselves, either expressly or 
impliedly, or some means or method is 
agreed upon by the parties or‘ estab- 
lished by law by which the price may be 
determined. So held by the Court of 
Appeals of the District of Columbia, 
in the case of Brooks et al. vs. Federal 
Surety Company, reported in the Wash- 
ington Law Reporter. In this case there 
was a contract providing for the sale by 
the defendant to the plaintiffs of a quan- 


‘tity of coal, in which the parties did not 


themselves agree upon the price of the 
coal, but agreed that the price should 
be the same price, less 10 per cent, as 
that for which the plaintiffs should sell 
the coal. The court held that this con- 
tract was void and unenforcible for want 
of a definite agreement by the parties 
fixing the price of the coal sought to be 
sold, or providing a method by which 
the price should be judicially ascer- 
tained. 
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Market Day at the Diamond Fields 





Buyers in Lichtenberg District of the Transvaal Are Permitted 
to Make Purchases One Day a Week 


Market Day at the diamond fields is 
a busy time for licensed diamond brokers 
and also affords an opportunity for ped- 
dlers of wearing apparel and other ne- 
cessities to display their goods to visit- 
ing miners. The illustrations herewith 
show just how the region within a quar- 
ter of a mile of the Lichtenberg district 
in the city of Transvaal, South Africa, 
looks once a week when brokers are per- 


other at Bluefontein, and another at 
Namqulan. The latter mine, which has 
only been opened a few months, is some- 
what dangerous for white people because 
of the prevalence of malaria. 

All these mines are located within an 
area of about 100 miles. 

The buyers after finishing their day’s 
business make preparations and then 
leave on a certain train, carrying with 

















A MARKET DAY SCENE AT THE LICHTENBERG DIAMOND FIELDS 


mitted to buy diamonds which have been 
taken out of the earth by the miners. 

The small illustration pictures R. J. 
Lepow, a member of the firm of Lepow 
Bros., diamond importers, 35 Forsyth 
St., New York, standing in front of his 
shanty near the Lichtenberg mines. Mr. 
Lepow is the only American licensed 
buyer on the ground, and as such is per- 
mitted to fly an American flag. These 
shanties are furnished by the govern- 
ment, and the buyers pay £1 per month 
for the use of the ground on which they 
are located. All of these offices are lo- 
cated about a quarter of a mile from 
the mine, and for a few hours, only one 
day a week, are these buyers permitted 
to do business. 

During business hours each buyer 
raises a flag, showing the country from 
which he comes, and after the day’s 
business has been transacted, the flag 
is hauled down, the shanty closed, and 
the buyer leaves for other neighboring 
mines. Mr. Lepow has been a licensed 
buyer at Lichtenberg for the past two 
years, and expects to remain there until 
some time in 1929. He spends a day 
at this mine, which at the present is 
Wednesday, and the hours of doing busi- 
ness are from 10 a. m. to 2 p.m. An- 
other day he spends at Grasfontein, an- 


them their diamonds. This train is 
heavily guarded, and in this manner the 
buyers travel from mine to mine. Any 
diamond taken out of the earth weigh- 
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ing not more than 200 carats can usu- 
ally be disposed of to the buyers, but 
larger gems, it is understood, must be 
presented first to the government, which 
controls all diamond mining operations. 
If the stone is of unusual size and 
beauty, it is usually purchased by the 














R. J. LEPOW, NEW YORK IMPORTER, 
STANDING IN FRONT OF HIS SHANTY 


government for a nominal sum and 
placed in a museum. 

Only a few months ago a diamond 
weighing 412 carats was found on the 
Elandsdrift Estate, and is said to be the 
largest stone ever mined on an alluvial 
digging. The diamond realized about 
£5,000 and was purchased by M. F. Mar- 
cus of Kimberley. 

On market days merchants come to 
the mining area and are permitted to 
show and sell clothing to the incoming 














SORTING AND WASHING MACHINE ON DIAMOND DIGGINGS NEAR BLOEMHOF 
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Increase Your siaatienee with Deltah Pearl Costume Necklaces 


No. 28 





NOTES of INTEREST 


We have just begun to show a most 
remarkable line of Deltah Pearl cos- 
tume necklaces. Seriously, we can 
say that no new line we have ever 
presented has been received with such 
unbounded enthusiasm. One cannot 
refrain from an exclamation “how 
beautiful!” Vivid, colorful, spark- 
ling beyond description—the new 
Deltah costume pieces present an un- 
rivalled opportunity for sales of finer 
merchandise in the prevailing mode. 
x * x 


That jewelry has come into its own as 
an important factor in style cannot be 
denied. Today, the Jewelers’ field for 
doing business has actually increased 
manifold. Every woman in his com- 
munity is the Jeweler’s sure prospect 
for one or more ensembles. 
* * * 


Honored by Their Visits 


Many celebrities in the jewelry indus- 
try were kind enough to visit us at 
our New York offices during the past 
fortnight. Among them were Mr. 
Shuttles of Shuttles Bros. & Lewis; 
Mr. Jones of C. L. Norsworthy Com- 
pany; Mr. Cummings of Storm, 
Cummings; all of Dallas; also Mr. 
Ross D. Rainsburgh of C. A. Kiger 
Company, Kansas City, and Mr. E. 
Maltz and associate of Chicago. 
x * x 


Just as we go to press we learn of 
another important visit—from a 
stork. A third son and heir has ar- 
rived at the home of Milton J. Heller, 
our Vice-President. 

* * 


74th Birthday 


Congratulations to Mr. ‘M. Schwab of 
Cincinnati on his 74th birthday which oc- 
curred this month. Many a youngster can 
envy Mr. Schwab’s activity and pep. Not 
least among the things he does is boost 
Deltah. Congratulations again. 


* * * 


Mr. Hetzel, Eisenstadt Mfg. Company, St. 
Louis, leading a force of his crack travel- 
ing men, has just put on a sales and ad- 
vertising campaign on wedding rings and 
diamond rings in the mid-West territory. 
Mr. Hetzel is an unusually keen analyst of 
conditions in the jewelry industry, and it 
is a privilege as well as a pleasure to hear 
his views. 








The Greatest Story Ever 
Told.....To Jewelers! 





Deltah Venus Ensemble 


This costume set in Deltah Pearls has 
proved to be most popular. From a 
two-strand twist of Deltah seed pearls 
is suspended a be-jeweled ornament 
featuring a large, beautifully cut imi- 
tation pear-shape crystal center. 
Crystal earrings in shape to match 
are an added feature. This lovely 
creation is encased in a genuine 
leather ensemble folder. To retail at 
$22.50. 


* * 


Deltah Jade Ensemble 


Deltah Pearls and Deltah Jade here 
blend to form a unique and pleasing 
design. In sautoir length this neck- 
lace has proved very popular. Tassel 
earrings to match complete the en- 
semble. Delivered in French style 
handkerchief folder. To retail at 
$16.50. 





OSTUME JEWELRY .. .. that’s the 

whole story, short but exceeding- 
ly potent. We wonder whether Jewel- 
ers grasp the full significance of this 
compelling fashion trend. Costume 
jewelry doesn’t mean merely a neck- 
lace which will match a dress, or a 
few pieces of jewelry which can be 
worn together. Costume jewelry 
stands for something far greater . . . 
a brilliant idea conceived by Paris 
creators of style, which has been 
seized upon instantly by women 
throughout the world. 


The new costume idea adapts the 
jewelry to the individual dress. A 
woman had seven hats, seven pairs of 
shoes, seven of almost everything 

. but alas, only one brooch, one 
necklace, one of anything in jewelry. 


But now, to be in style, she must 
have seven jewelry ensembles for her 
seven costumes. A wonderful style 
transformation, and one whose effect 
we are only now beginning to feel. 
Root for it... is our advice... 
and sell it too. 
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miners. The large illustration shows a 
display of this clothing. 

While Mr. Lepow is the only Ameri- 
ean buyer on Lichtenberg, he meets many 
of his American companions each week 
at Johannesburg, where he goes every 
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quered them and they paid taxes to 
Spain for many years. Then for some 
mysterious reason the towns were oblit- 
erated. 

At any rate the houses have crumbled. 
Mounds mark the spot where formerly 
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A TYPICAL SOUTH AFRICAN MINING TOWN, WELVERDIEND, WHICH GREW UP 
OVER NIGHT, FOLLOWING A DIAMOND RUSH 


Sunday. Mr. Lepow has his headquar- 
ters at 97 Permanent building, Harrison 
St., Johannesburg, South Africa. Mon- 
roe Lepow left New York last Saturday 
to join his brother in South Africa. 








The Old Jewelry Shops of the 
American Desert 


Once men were so honest that the 
jewelers worked in the open air and 
left their precious stones out-of-doors 
at night. No one disturbed their stocks. 
These men were the Aztecs. They cared 
little for gold, but they knew the value 
and understood the art of cutting tur- 
quoise. They mined only the most per- 
fect stones. They fashioned them with 
rude instruments, but no modern lapi- 
dary finished his gems with greater 
care or polished them more highly than 
did these workmen of a bygone age. 

In the Southwest men search today 
for these ancient jewelry shops of the 
desert. They are still to be found and 
they yield riches. Sometimes men will 
work for weeks finding one. Then again 
they will stumble across a dozen or 
more in the same day. For evidently 
there were jewelry districts in the old 
pueblos, where the lapidaries of long 
ago carried on their trade. 

The sites of these ancient towns are 
now marked only by broken pottery in- 
dicating the sites of the old houses built 
of adobe or sand brick. 

North of El Paso on the Sacramento 
desert, lying between Sacramento and 
the Organ Mountains, there are a num- 
ber of these deserted villages. When 
Coronado passed through the country, 
the villages were occupied. He con- 


they stood, and the broken pottery with 
colors burned in so perfectly that they 
have withstood the action of the weather 
for nearly three centuries tell of the 
civilization that existed. 

The towns were located at the mouths 
of canons, where reservoirs were con- 
structed to impound the water to last 
through the long, hot summer months. 
Some were located in the center of the 
desert of today. Evidently the ancients 
used wells, for water is obtainable at 
a depth of about 200 feet. 

Once in a while the searcher will 
come across stones, such as porphyry, 
flint, granite, and lime, slotted with 
grooves arranged in a circle. This is or 
was a jewelry shop. The workers sat 
around in a circle, and the stones men- 
tioned were used to polish the turquoise. 
Reaching into the center of the circle, 
one may feel about with the fingers 
and at a depth of three to six inches find 
the crude turquoise. Sometimes it has 
been uncovered by the winds and is in 
as good condition today as when it was 
first placed in the center of the circle, 
where it was evidently left every night 
when the workmen went home. The 
workmen polished the gems by rubbing 
them down to the shape desired. The 
process was evidently finished by rub- 
bing on leather, much as is done by 
some modern lapidarists. 

These ancient jewelers worked with 
the crudest instruments and wrought 
most artistic designs. They mined only 
the best turquoise—the clear, sky-blue 
stone that will withstand the test of 
sunlight without fading. While they 
polished the gem with rough stones in 
some manner not known to moderns, 
they managed to bore a hole through 
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them in order to string them. How 
these holes, small enough to prevent the 
passage of a darning-needle, were made 
is still a mystery. 








A Notable Figure in the Diamond 
Mining World 


Sir David Harris has been one of the 
moving factors in diamond production 
for many years. Born in England in 
1852, he started early in life in the mer- 
cantile line and at 18 was a clerk in an 
office in London. Hearing of the dis- 
covery of diamonds in Kimberley in 
1870, he decided to go to South Africa. 
He gave up his job and left London with 
a capital of £150, and arrived at Cape- 
town the following year. At this time 
discouraging news was coming from 














SIR DAVID HARRIS 


Kimberley and in the belief that the 
fields were played out as the diggers 
were leaving, Harris, thoroughly disap- 
pointed, went to Durban, Natal, disap- 
pointed but still thinking of the diamond 
fields. 

Learning later that diamonds were 
still being found, Harris trekked across 
the country with a bullock cart to Kim- 
berley and purchased a share in the 
Dutoits Pan Mine. He’ went to work 
himself in the Bulfontein Mine as a prac- 
tical diamond digger and husbanded his 
resources to finally acquire a share in 
the Kimberley Mine said to amount to 
about 25 per cent. He increased his hold- 
ings in the diamond fields and his influ- 
ence spread. 

In 1891 he became a director in the 
DeBeers Mines and 10 years later be- 
come chairman’ of the Jagersfontein 
Mining Co. of the Orange Free State. 








The Savitt Jewelry Store is now in its 
newly opened quarters at the corner of 
Church and Chapel Sts., New Haven, 
Conn. The new store is said to be one 
of the most finely appointed establish- 
ments in New Haven. 
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The News from England 





Costume Jewelry in Vogue—Window Smashers Rob London 
and Suburban Jewelry Stores—Diamond “Handcuff” 
Bracelets Now Popular—Conditions in Sheffield 
Silver Trade—Bathing Jewelry 


LonDON, April 20.—The desire to pos- 
sess and wear semi-precious jewelry 
with the new dresses seems to be 
stronger than ever this year, not only 
here but in Continental Europe. We are 
assured that this semi-precious jewelry 
craze is not going to die an early death. 
Folk in the jewelry trade who are devot- 
ing time and money to this class of goods 
say that the fashion is only just getting 
into its stride. Some of the new semi- 
precious pieces are, of course, really fine 
from the point of view of design and 
quality finish. As mentioned lower down 
in this column there is a distinct demand 
today for the very cheap colored glass 
and gilded tin decorations, but this is 
only one phase of the synthetic jewelry 
development. The semi-precious jewelry 
fashions are quite distinct from the 
cheap glass trade much of which ema- 
nates from Central Europe. Owners of 
real diamond bracelets and corsage 
pieces and pearl necklaces are exhibiting 
a fondness for the most attractive semi- 
precious pieces that go so well with the 
new frocks. These semi-precious items 
are not cheap by any means. They are 
so well contrived and the colorings so 
well blended that often they cost nearly 
as much as second or third rate pieces 
in which real gems are used. In connec- 
tion with this semi-precious jewelry 
craze Villiers in the Daily Mail says 
that the newest idea is the lozenge- 
shaped plaque of platinum incrusted 
with moss agates and slung on a dark 
green silken cord with tassels at either 
end, the heads of these being formed of 
polished agates. Another idea is to 
have a large pendant of lacquer-red 
enamel rimmed with very small dia- 
monds and incrusted with garnets ar- 
ranged in a Cubist design. All semi- 
precious pieces and decorative pieces 
composed of both semi-precious and pre- 
cious stones are designed specially, of 
course, to match up with the new velvet 
gowns of various colors and the serge 
and crépe tailor-made suits of different 


shades. 
5 * a 


The post-Easter period has been 
marked by some small but audacious 
jewel raids in and around the metrop- 
olis. At Farnham an attempt on the 
stock of Graham & Sands, whose Lion 
and Lamb establishment is the original 
inn of the 15th century, was this week 
frustrated by a woman. A man jumped 
from a motor car just after dawn and 
smashed a window with a shovel. A 
neighbor opposite, hearing the noise, 
flung up her bedroom window and 
shouted at the raider who took fright 


and drove away. There was $2,500 worth 
of plate in the window protected by a 
heavily-weighted curtain. Some valuable 
Easter diamond jewelry had been trans- 
ferred overnight to the safe. The Peck- 
ham Rye shop of Humphrey & Son was 
raided during the daytime last week 
while the staff was at work inside the 
store. A wrapped brick crashed through 
a window, and before salesclerks could 
reach the sidewalk the raider had 
grabbed a tray of rings. Shoppers joined 
in the scramble that followed. A man 
was arrested, but it is believed he man- 
aged to pass the rings on to a confed- 
erate who escaped. The jewelers say the 
haul consisted for the most part of the 
best quality goods in the trim. The 
Southampton police have arrested a man 
who was driving a saloon car. They 
hope to connect him with one of the re- 
cent jewel robberies here. 
* * * 


Diamond “handcuffs” are the newest 
type of bracelet this side finding favor 
with the well-to-do classes. These brace- 
lets are quite heavy, wide affairs, and 
are liberally studded with fine gems. 
They are worn in rows and are, there- 
fore, representative of no small sum of 
money when worn en masse. A woman 
wearing the “handcuff” bracelets on one 
or both arms is noticeably shy of jewelry 
elsewhere. Possibly the idea is not to 
detract from the concentrated display of 
valuable ornaments on the forearm. To 
show these gemmed bracelets to advan- 
tage it is necessary to have hands that 
are scrupulously groomed and cared for 
—no easy matter these days of strenu- 
ous outdoor life when ungloved hands 
are the vogue in the car, on the links 
and at the tiller. 

* a * 


Among the novelties now to be seen in 
the jewelry shops are the glass table 
centers fashioned in the form of trees 
with animals of various kinds disporting 
themselves beneath the branches. One 
type of center takes the form of a deli- 
cate, leafy, jade-green tree with a pro- 
fusion of fragile branches. It is mounted 
on a flat stand of plate glass with tiny 
jade green elephants dotted about its 


base. 
* cd * 


By dyeing opaque glass in colors to 
match all the semi-precious stones, such 
as lapis lazuli, rose quartz, coral, jade 
and carnelian, and the precious stones 
such as the emerald, ruby or diamond, a 
still cheaper product in synthetic jewelry 
suitable for the dress of the period has 
been evolved. The passion to possess 
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certain barbaric-looking pieces made 
mostly of glorified glass and tin is, hap- 
pily, only a passing one. The jewelers, 
of course, can do a big trade in this sort 
of stuff if they want to. But since the 
majority of necklets, bracelets and the 
like made from glass and tin cannot be 
priced at more than a dollar there is 
not a great profit in it. The new jumper 
suits are really to blame for the new 
glass-tin craze. Choker necklets and 
massive bracelets made from the dyed 
glass, and the oxydized or gilded tin to 
imitate platinum, go remarkably well 
with the jumper suit. A better quality 
article is fashioned from rock crystal. 
The vogue for pretty glass bead jewelry 
is satisfactory for Czechoslovakia where 
most of the raw material, if not the fin- 
ished article, comes from. Berlin and 
Paris are finding it profitable to string 
up necklaces made from the Czech dyed 
glass imported in the raw state. 


*x* * * 


A tour of some of the jewelry shops 
in the towns outside London this week 
shows that good silverware is being 
given much attention. Whole windows 
are devoted to a display of solid silver 
table ware—especially in tea and coffee 
sets. At several stores the jewelers are 
featuring the solid silver tea service of 
three pieces—teapot, cream jug and 
sugar bowl. The teapot has a small slot 
near the spout in which to insert a 
strainer before pouring tea. The same 
shops are displaying real enamel five- 
piece toilet brushes. The brushes are in: 
varying sizes. Small silver photo frames 
rectangular and oval in shape are sell- 
ing well. 

* * * 


Sheffield says there is at present an 
exceptionally poor demand for good 
quality articles, especially those made 
from silver. Which is somewhat sur- 
prising in view of the importance now 
being attached to good silverware by 
the retail jewelers. Enormous quanti- 
ties of stainless steel cutlery are being 
turned out for use in the home market. 
But they are mostly of the cheaper 
lines. 

* * * 


The jewelry trade here understands 
that the European vogue for bathing 
jewelry is spreading to the United 
States and that some new designs for 
the feminine bathing costume will be 
seen at American summer resorts 
shortly. This jewelry probably is of the 
type worn at the exclusive seaside re- 
sorts of Continental Europe the past 
two years, and confined to bracelets and 
bangles and bathing cap pins. 








H. L. Fair, who leased a store on second 
floor of the Kraft building, Seventh and 
Walnut Sts., Des Moines, Iowa, planned 
to reenter the jewelry business May 1, it 
was announced last week. A. E. Kulan- 
dee will be associated with him in the 
business, which will be operated as the 
H. L. Fair Jewelry Co. A new stock of 
jewelry is being purchased and the quar- 
ters redecorated. 
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**KOHINOOR”’ 
Original Rough Weight 280 carats. 
First cut to 186 1/10 cts. Recut later to 106% cts. 


We are cutters of 


‘*‘PROPERLY MADE DIAMONDS ”’ 


the superiority of which is apparent 
when compared with others. 
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Wisconsin Convention 





Committees Appointed and Interesting Pro- 
gram Arranged for Sessions to Be Held 
at Milwaukee, May 15 and 16 


MILWAUKEE, Wis., April 28.—Final 
plans for the convention of the Wis- 
consin Retail Jewelers’ Association, to 
be held in Milwaukee, May 15 and 16, at 
the new Pfister Hotel, have been com- 
pleted and committees have been ap- 
pointed to take charge of the work in 
connection with the meeting. 

The committees appointed are as fol- 
lows: Resolutions Committee—Gustave 
Keller, Appleton; Harry V. Vanderbie, 
Eau Claire; Erwin J. Metzke, Milwau- 
kee; E. C. Mechler, Marshfield, and 
John Konrad, Oshkosh. 

Legislative Committee—Leonard M. 
Nelson, Madison; Anton Kukuck, Shaw- 
ano; Erwin Fuchs, Milwaukee; R. P. 
Rasmussen, Racine; Henry W. Rank, 
Milwaukee; Louis F. Stark, Chilton, 
and Walter Bloedel, Milwaukee. 

Grievance Committee —Ed. J. Jensen, 
Milwaukee; R. W. Bayley, Beaver Dam; 
Herman Scherzinger, Fond du Lac; 
Reinhold Hille, Menomonie Falls, and 
F. J. Ansorge, Green Bay. 

Question Box—Thomas J. Dale, 
Kenosha; Edward H. Motl, Milwaukee; 
W. P. Notbohn, Oconomowoc; George H. 
Wilke, Wausau, and E. C. Anger, Osh- 
kosh. 

Finance Committee—J. R. Chapman, 
Oshkosh; Thomas Platzer, Milwaukee; 
Harold Kemps, Appleton; Trace Chris- 
tensen, Stoughton, and Joseph Schaefer, 
Milwaukee. 

Registration Committee—Oscar Knob- 
la, Mil kee; Gus. W. Fuchs, Milwau- 
kee; Hans C. Kneyse, Milwaukee; A. 
E. Gasch, Milwaukee, and Art B. 
Meyers, Milwaukee. 

Entertainment Committee—Sam Da- 
lin, West Allis; Ed. Feiling, Milwaukee; 
Le Roy Steller, Milwaukee; Fred Kaed- 
ing, Milwaukee; George Durner, Jr., 
Milwaukee; Jerome Holzbauer, Milwau- 
kee; Arthur Bachman, Milwaukee, Ed- 
win Spaeth, Milwaukee, and F. C. Buege, 
Milwaukee. 

Membership Committee—William H. 
Upmeyer, Milwaukee; Elmer Aalseth, 
Edgerton; Glen Cramer, La Crosse; 
Oran Liljeqvist, Wausau; George Fat- 
zinger, Janesville; R. G. Foss, Oconomo- 
woc; J. E. Evand, Platteville; J. W. 
Paulus, Green Bay; G. E. Carlson, Ash- 
land; Earl Trauger, Racine; Emil 
Weiners, Mayville; J. E. Rumele, Mani- 
towoc; Nels Anshus, Menomonie; E. A. 
Arenberg, Stevens Point; John Regner, 
Kenosha; Anton Molle, Antigo; H. H. 
Ratcliff, Madison; H. F. Vanderbie, Eau 
Claire; Irving Krail, Fond du Lac, and 
Ed. Imig, Sheboygan. 

Registration for the convention will 
begin at 9 o’clock on Tuesday morning, 
May 15, at which time, badges will be 
distributed. At 10 a. m. the annual 
meeting of policyholders of the National 
Jewelers’ Mutual Fire Insurance Co. 
will be held with William H. Upmeyer, 
president, presiding. Officers of the 
National Jewelers’ Mutual Fire Insur- 
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ance Co. wish it to be understood that 
jewelers who are not policyholders are 
welcome to attend this meeting. Busi- 
ness at the meeting will consist of the 
reading of reports and the election of 
three directors to succeed Gustave 
Keller, John P. Hess and Henry F. 
Stecher, whose terms expire on this date. 

A luncheon at noon will formally open 
the Wisconsin retail jewelers’ convention 
sessions. Invocation will be read by the 
Rey. David H. Bucks, pastor of Wash- 
ington Park English Lutheran Church, 
after which the delegates will join in 
the singing of “America.” 

Daniel W. Hoan, mayor of Milwaukee, 
who gave the welcome address when the 
American National Retail Jewelers’ As- 
sociation convention met in Milwaukee 
last year, will also make the address of 
welcome at the present meeting, and a 
response will be given by Henry W. 
Rank of Rank & Motteram, Milwaukee 
jewelers. A. C. Hentschel, president 
of the State organization, will then de- 
liver his message, and the report of the 
secretary and treasurer will be read. 

Professor L. A. Schmidt of Marquette 
University will be the first speaker on 
the program at 2 p. m., Tuesday. Mr. 
Schmidt will talk on “The Cost of Re- 
tailing,” and after his speech there will 
be a discussion and questions. Sam 
Dalin, jeweler, West Allis, and Milton 
Helfer, Kenosha, will tell of some of 
their retail credit experiences and their 
individual talks will also be followed by 
a discussion. At 4 p. m., Ralph Roess- 
ler, Marion, Ind., regional vice-president 
of the American National Retail Jewel- 
ers’ Association will tell of some of the 
work done by the national organization. 
Any announcements to be made for the 
day will be given at 5 p. m., and the 
jewelers will compete for the attendance 
prizes. 

At 7 o’clock on Tuesday evening an 
address will be given on the subject 
of “What a Jewelers’ Trade Association 
Should Mean.” This will be followed 
by a discussion until 10 p. m., when a 
buffet luncheon will be served and enter- 
tainment provided. 

Convention sessions will again open 
promptly at 9 o’clock on Wednesday 
morning, when further discussion of 
various addresses will take place. At 
10 a. m., a discussion on association 
activities and the association’s constitu- 
tion will be held and salaries of officers 
for the next fiscal year will be fixed. 
It is also believed that there will be 
time to hear the report of the auditing 
committee before morning attendance 
prizes are contested for and the jewelers 
retire to luncheon in the club room of 
the Hotel Pfister. 

Morris Geller, secretary of the Na- 
tional Association of Credit Jewelers, 
will be the first speaker on Wednesday 
afternoon. He will talk on “The Suc- 
cessful Operation of a Credit Jewelry 
Store,” and his address will be followed 
by a general discussion and questions. 
Following this a report of the resolu- 
tions committee will be held, officers for 
the ensuing year elected, delegates to the 
national convention chosen, and the 
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selection of the 1929 convention city 
made. The meeting will adjourn until 
6.30 p. m., when the annual banquet and 
dance of the Wisconsin Retail Jewelers’ 
Association will be held at the Hotel 
Pfister with President A. C. Hentschel 
in charge. 

The ladies’ auxiliary of the Wisconsin 
Retail Jewelers’ Association have also 
completed their plans for the entertain- 
ment of guests. The ladies expect to 
be present at the opening sessions of the 
convention with their husbands, but at 
2 p. m., on Tuesday, they will hold their 
own business meeting and elect officers 
for the coming year, after which there 
will be a card party. They will join 
the men in the evening at 7 o’clock, to 
hear Mr. Doyle’s address and to take 
part in the luncheon and entertainment 
which will follow. 

On Wednesday, May 16, a luncheon 
will be held at the new Schroeder Hotel 
at 12.30 p. m., after which a theater 
party will be given for the ladies at the 
new Riverside Theater. In the evening 
the ladies will attend the annual banquet 
and dance at the Hotel Pfister. =< 

Committees for the ladies’ program 
have been appointed as follows: En- 
tertainment committee—Mrs. A. E. 
Fuchs, chairman; Mrs. E. L. Feiling, 
Mrs. E. R. Fuchs, Mrs. E. J. Jensen, 
Mrs. E. H. Motl and Mrs. H. F. Stecher. 

Reception committee—Mrs. J. H. 
Stouthamer, chairman; Mrs. Ed. Maas, 
Mrs. Art, Meyers, Mrs. Sam Dalin, Mrs, 
Tom Platzer, Mrs. H. J. Oberst, Mrs. A. 
Gutenberg and Mrs. A. W. Possin. 

Officers of the Ladies’ Auxiliary in- 
clude Mrs. A. C. Hentschel, president; 
Mrs. H. F. Vanderbie, vice-president; 
Mrs. E. R. Fuchs, secretary, and Mrs. 
F. J. Ansorge, treasurer. 





— 





The Trend Toward More Useful Sterling 
Silver Trophies for Sports 


There is a strong tendency to pur- 
chase useful things in sterling silver for 
trophies in golf and other outdoor 
sports. This is the opinion, based on ob- 
servation of Walter L. Glenn, manager 
of the W. B. Glidden Co., San Francisco, 
Cal., representative of R. Wallace & 
Sons’ Mfg. Co. This demand is creating 
a new market for sterling silver and ap- 
parently the retail jeweler has rather 
overlooked the possibilities of useful ar- 
ticles for trophies. 

In plated ware, the conventional, mas- 
sive-looking silver trophy cups are still 
the thing apparently. Trophies, how- 
ever, that pass immediately into the 
hands of the winners, and are not com- 
peted for in successive years, are keenly 
appreciated when they are of a nature 
fitting them for actual use. A sterling 
silver vase, of novel and attractive de- 
sign, a sterling silver cigarette holder, 
a silver water pitcher, goblets and other 
sterling silver articles are now being 
developed for use as trophies and the 
smaller golf clubs and other organiza- 
tions offering trophies for competition 
are beginning to take very kindly to the 
idea of awarding these articles which 
combine usefulness with ornamental 
qualities. 
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Trade Leaders Honor P. J. Coffey 





Retiring President of the National Jewelers Board of Trade 
Presented with Silver Testimonial at a Banquet Held 
at the Harmonie Club, New York 


The Harmonie Club, 60th St.,° near 
Fifth Ave., New York, was the scene, 
Thursday night, of a gathering of lead- 
ers in the jewelry trade, who met to 
do honor to one of their most efficient 
and hardest working members, P. J. 
Coffey, who recently finished his sec- 
ond term as president of the National 





P. J. COFFEY, GUEST OF HONOR 


Jewelers Board of Trade. Mr. Coffey 
has served the board, long and faithful- 
ly, as chairman of the Good and Welfare 
Committee, as director and officer and 
it was to show their appreciation of his 
work in all these capacities that the 
directors and officers of the board and 
a number of friends outside, had him 
as a guest of honor at the reception and 
banquet. 

Altogether about 40 attended, first 
meeting in the reception room on the 
fourth floor of the club house where an 
hour was passed most enjoyably until 
adjournment was taken to the banquet 
room where they gathered around one 
large table, magnificently decorated with 
flowers. 

The affair was in charge of a commit- 
tee of Mr. Coffey’s fellow workers in 
the board, the most active members of 
which were S. C. Powell, who presided, 
and Zach A. Oppenheimer. During the 
dinner an excellent orchestra rendered 
popular selections and in many of which 
the guests joined in singing. After the 
banquet of a kind which can only 
be produced by the cuisine of this fa- 
mous club, the post-prandials were 
started when Mr. Powell arose and ex- 
plained the reasons for the gathering 
and why the tribute was to be pre- 
sented. He said: 


“Our president, Mr. Wormser, called 
upon Mr. Zack Oppenheimer and myself, 
to ask you to be present here this eve- 
ning to do honor to our retiring presi- 
dent, Mr. P. J. Coffey. It gave us great 
pleasure to do homage to one who has 
devoted so much time to the general 
welfare of the National Jewelers Board 
of Trade and I certainly trust that this 
evening will be an enjoyable one and also 
a memorable one to all of us. 

“I do not wish to detain you any 
longer as we have a number of gentle- 
men here this evening from whom I 
know you will derive great pleasure 
in listening to.” 

He then called upon Otto D. Wormser, 
president of the board to make a few 
remarks on behalf of the institution, 
who immediately put the diners in good 
humor with his “plain talk” about a 
“plain man” whose value to the industry 
had been due to his ability and common 
sense. At the conclusion of his speech 
Mr. Wormser presented Mr. Coffey with 
a magnificent sterling silver cocktail set 
consisting of a beautiful shaker, 10 
silver cups and silver tray. Mr. 
Wormser said in part: 


PRESIDENT WORMSER’S REMARKS 


This is not going to be a speech, it is 
going to be just a plain talk. A speech has 
to be embroidered with all sorts of fancy 
frills that are in no way suitable to the 
character of our honored guest, and it is so 
easy to draw an exaggerated picture in a 
conventional eulogy. Our friend is a plain 
man and wants none of that. 

For many years there stood at the foot of 
the steps leading to the Capitol_a statue of 
George Washington draped in a Roman toga. 
They finally saw the incongruity of the thing 
and took it away. Now I ask you, can you 
imagine our friend P. J. in a Roman toga, 
or in a high hat either, for that matter. 

Of the seven Presidents of the Board under 
whom I served in various capacities each 
had some outstanding characteristic, which 
he demonstrated during his term, and I had 
plenty of opportunity to analyze them. Now 
what always struck me as the outstanding 
feature in Mr. Coffey’s makeup was that 
most uncommon quality known as common 
sense—good hard, square common sense, un- 
wavering in its purpose, sure of its goal, and 
generally getting there. . 

With both feet planted squarely upon the 
ground, he administered the affairs entrusted 
to him honestly, efficiently, always striving 
for the right as he saw it, and often beset 
by difficulties such as none of his prede- 
cessors had to contend with. Few members 
of the Board except those actively associated 
with him realize the great sacrifice he made, 
owing to the distance of his place of busi- 
ness, and the valuable time he devoted to 
the welfare of the trade which a less public 
spirited man would have hesitated to take 
away from his own affairs. 

His painstaking and efficient work as 
chairman of the Good and Welfare Commit- 
tee put new life into that activity and I am 
sure was an inspiration and a shining ex- 
ample to his able successor, who I regret to 
say is unable to be with us tonight. His 
efforts on behalf of the Publicity Committee 
are too well known to require comment here. 

For all this we ought to be and we are 
deeply grateful. At the same time we must 
remember the saying of the heroine in a re- 
cent successful novel, “A kiss on the hand is 
very nice, but a diamond bracelet lasts for- 
ever.” 

With this thought in mind the committee, 
which has arranged this charming dinner so 
successfully, looked around for some tangible 
and lasting expression of our gratitude and 
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they finally ascertained that some of Mr. 
Coffey’s kitchen utensils needed replenishing. 
So they procured this mysterious looking lot 
of assorted “tin ware,” with the uses of 
which I am totally unfamiliar. 

But whatever use you intend to put them 
to, Mr. Coffey, it is our hope that it will be 
for a very long time in perfect health and 
contentment. Please accept them as a token 
of our deep appreciation, our lasting esteem, 
and our sincere friendship. 


Mr. Coffey was clearly taken off his 
feet by the eulogy as well as by the 
present and was deeply affected by the 
tribute paid. Recovering himself quick- 
ly, however, he showed himself master 





O. D. WORMSER, WHO MADE THE 
PRESENTATION 


of the occasion in a brief speech of 
thanks which was received with acclaim 
by all present. In part, he said: 


MR. COFFEY’S RESPONSE 


“T find it difficult to put into words 
my appreciation of the loyalty and co- 
operation of you with whom I have had 
the pleasure of working, and which has 
marked my administration as president 
of the National Jewelers Board of Trade. 

“You gentlemen have given freely of 
your time—I have tried to be equally as 
liberal. I feel that no one can fill the 
office of president of this board without 
becoming richer in knowledge of our 
industry’s needs and without benefiting 
from the many personal contacts which 
must naturally take place in endeavor- 
ing to fulfill those needs; and retire 
with the full knowledge that I have 
received far more than I have been able 
to give by reason of the many friend- 
ships that have resulted and the oppor- 
tunity to render a service to our time- 
honored industry and to those in need 
of our counsel and advice. 

“T bespeak for my successor the same 
spirit of cooperation that it has been 
my pleasure to receive, and without 
which, would have made it impossible 
of accomplishment. 

“The value of our board to the indus- 
try cannot be overestimated. It must 
be kept free from inside or outside en- 
tanglements. The very foundation of 
our business is dependent on a board 
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of trade that serves without fear or 
favor. Each year its worth becomes 
greater, meriting the loyal support of 
the membership and the trade. In re- 
viewing the past year, I feel we have 
made a step forward, and I am con- 
fident that with the same support that 
attended my administration, greater 
progress will result during 1928.” 
Then followed in rapid succession, 
tributes from fellow officers, fellow 
committeeman, co-workers and friends in 
the trade in between which Mr. Powell 
read letters and telegrams of congratu- 
lation and appreciation from those who 
were unable to be present in person but 
wished to express their sentiments and 














Ss. C. POWELL, WHO PRESIDED 


paid tribute to the excellent work Mr. 
Coffey had rendered the industry in 
various capacities. T. Edgar Willson, 
editor of THE JEWELERS’ CIRCULAR and 
president of the Jewelers’ 24 Karat Club, 
referred briefly to the great- work that 
Mr. Coffey had done as chairman of the 
Good and Welfare Committee for a good 
many years and how the work of that 
committee had been made effective by 
Mr. Coffey’s independence, good judg- 
ment, fearlessness and fairness. M. D. 
Rothschild, the oldest president of the 
board, present, and the first chairman 
of the Good and Welfare Committee, 
spoke of the work of the board and 
indicated his sympathy for the sacrifices 
Mr. Coffey must have made in both 
capacities. B. J. Doyle added a tribute 
as an old friend and well wisher, while 
Zach Oppenheimer, paid tribute as 
a fellow worker. Hatry C. Larter, the 
“Mayor” of Maiden Lane, spoke highly 
of the achievement and work of the 
guest of honor and similar statements 
were expressed by Walter N. Kahn, 
Morris L. Ernst, Melville Untermeyer, 
Herbert A. Wolff, G. H. Niemeyer, 
Walter P. McTeigue, Arno Dorst of Cin- 
cinnati; G. J. Rosen, B. L. Shinn, sec- 
retary of the board; Frank Jeanne and 
Richard Murphy of the Jewelers Crime 
Committee. 
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Altogether the evening was a memo- 
rable one in the annals of the jewelry 
trade in New York and carried out a 
policy fortunately now prevalent to some 
extent, of letting those who serve the 
industry unselfishly and devotedly, learn 
of the appreciation of their fellow mer- 
chants while they are still living and 
can enjoy it, and not leave it for the 
obituary or the motto on the tombstone 
to tell of the good that a man has done. 

Among others present who arranged 
for the dinner and the tribute to Mr. 
Coffey, besides the speakers were: Louis 
Allsopp, Lee Bach, Fred A. Croselmire, 
Jacob Fine, Lawrence D. Frank, Rich- 
ard Goldsmith, Julius Kaufman, Jonas 
Koch, William Lehrfeld, Albert Levy, 
John W. Sherwood, Albert Shire, 
Charles W. Sommer, Leo Wormser. 

While among those who were unable 
to be present but who contributed and 
sent their best wishes were: Henry 
Bodenheimer, Sigmund Cohn, Joseph L. 
Herzog, Arthur Lorsch, Jacob J. 
Schmukler, Emile Tas, St. John Wood, 
Samuel Sternberg, DeWitt A. Davidson, 
J. Fahys Cook, David Belais, Milton 
L. Ernst. 

The guests of the evening were: P. J. 
Coffey, Richard Murphy, H. H. Hether- 
ington, T. Edgar Willson and B. J. 
Doyle. 


Watch for This Man 


Check Swindler Who Operated in Washing- 
ton, D. C., Believed to Be Working 
Among Jewelers 


WASHINGTON, D. C., April 26.—Mem- 
bers of the trade are warned to be care- 
ful in dealing with a man who recently 
swindled a local jeweler out of merchan- 
dise worth nearly $1,000 by means of 
worthless checks. The man is evidently 
an experienced crook, has learned how to 
gain the confidence of the dealers and is 
believed by the local police to have op- 
erated in other cities as well. While 
here the man called at the store of Ben- 
jamin Greenberg, 1718 Penn Ave., and 
purchased a diamond ring for $917 and 
a Hamilton watch for $55. Apparently 
he was able to satisfy the jeweler as to 
his responsibility and gave for the mer- 
chandise a check on the Bank of Com- 
merce and Savings of this city. Later 
the check was returned marked “no 
funds.” 

According to the police, the man has 
used at least three names in operating 
on merchants, “Arnow,” “Creshoff” and 
“Brookes.” He is described as about 5 
feet, 5 or 6 inches tall, weighs about 130 
to 135 pounds and is very thin with de- 
cidedly shrunken cheeks. He is a neat 
dresser and as a rule wears a black 
derby and colored shirts with a knitted 
tie. One characteristic is a rather flat 
nose while another is noted in his left 
hand, the bone of which has been injured 
and which makes his index finger rather 
stiff. 

Jewelers are warned to watch out for 
this man and if they know of his where- 
abouts, should communicate with Mr. 
Greenberg or with the Washington 
police. 
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Pearl Necklace Recovered 





Paris Post Office Official Steals Valuable 
Gems But Police Find Them , 


Paris, April 21.—The recovery last 
week of the 6,000,000 franc pearl neck- 
lace that was sent from Paris to Lon- 
don, on Feb. 23, last, has some interest- 
ing points. Paris papers give great 
publicity to the affair and the portraits 
of the police officials who succeeded in 
recovering the lost jewelry were printed 
together with a picture of the string of 
pearls, looped around the photos. 

An Englishwoman brought the string 
to Paris, getting it from a London jewel- 
er on approval. She decided not to keep 
it and handed it to the Paris branch of 
the same establishment for return to 
England: This was extremely wise, as 
had she despatched it herself, there 
might have been less hope of its re- 
covery. 

The string of 57 rose pearls, weighing 
some 669 grains, was made up of beau- 
tifully graduated and matched pearls, 
while the platinum clasp was set with 
diamonds. It was packed in cotton wool, 
in a box and was carefully sealed and 
insured. 

According to the post office official 
who confessed to taking the necklace, 
the box was broken in the post office in 
Paris, when it came into his hands. It 
was seeing the pearls that tempted him. 
The post official appears to have no idea 
of the value of the necklace and when 
he read the newspapers was terrified at 
what he had done. He first thought of 
giving the necklace to a priest, under 
the seal of the confessional—a common 
method of returning stolen goods in 
France—but then decided to send it to 
Toulouse where it was subsequently 
found, in the lining of an old coat, which 
he had sent to his mother, for safe keep- 
ing. The poor woman was not aware 
that the necklace was sewn into the coat, 

It transpires that the official has been 
leading a double life for some years, and 
that he needed the money for various 
purposes. 

The recovery of the necklace illus- 
trates the wisdom of confiding anything 
of great value to the jeweler for 
despatch. Otherwise it is possible that 
the receipt given by the post office would 
have been carelessly mislaid or the regu- 
lations not complied with. The neck- 
lace was properly insured and the com- 
pany offered a large reward for the re- 
covery of the stolen goods. Very for- 
tunately, they had fallen into the hands 
of a man who feared to dispose of them, 
on account of their value. This happy 
combination of events has led to the re- 
covery of the goods. Many people are 
not so- fortunate through lack of pre- 
cautions. 








Reproductions of the largest diamonds 
found in the world are on exhibition in 
the window of H. C. Schreiber’s jewelry 
store in the Fort Jackson hotel building, 
Waynesburg, Pa. These reproductions 
were made from exact measurements, 
cutting and. color. 
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Death of William F. Ehmann 





Well Known Jeweler of Buffalo, N. Y. 
Succumbs to Pneumonia in 
His 55th Year 


BuFFALO, N. Y., April 28.—William 
F. Ehmann, junior member of the pio- 
neer retail jewelry firm of William 
Ehmann & Son, 316 Elk St., and one 
of the outstanding members of the craft 
in this city, died at his home, 187 Ander- 
son Place, on Thursday morning, of 
pneumonia. He was in his 55th year. 

The illness which culminated in Mr. 
Ehmann’s death began early in January 
with an attack of influenza which left 
him with an infection in one of his lungs. 
For two months he underwent a course 
of treatment at the Deaconess Hospital, 
designed to build the patient up so that 
he could throw off the lobar infection. 
His progress. was unsatisfactory and on 
the advice of his physicians he spent 
the month of March at Hot Springs, 
Ark., in the hope of regaining his 
strength. 

Whatever benefits accrued from Mr. 
Ehmann’s sojourn in the health resort 
were offset to a great extent by the 
tedious train journey to and from the 
South. When he arrived home on April 
1 he immediately went to bed where, in 
spite of the best medical attention, his 
condition gradually became worse until 
a few days before his death when pneu- 
monia set in. . 

Through his entire illness Mr. 
Ehmann retained his sunny disposition 
and patiently fought against his illness 
with a courageous spirit. He never lost 
interest in the jewelry trade, with which 
he had been identified all his life and 
listened eagerly to such bits of news as 
this writer gave him just two weeks be- 
fore his demise, as he sat up in bed. 

While it was generally known that 
Mr. Ehmann was seriously ill, his death 
came as a distinct shock to hundreds of 
his friends both in the jewelry trade and 
outside of that sphere. To them his 
passing is mourned as a personal loss. 
The jewelry trade has lost a man whose 
activity in trade organization work and 
counsel in times of stress has proved of 
inestimable value. 

As past president of the Buffalo Re- 
tail Jewelers’ Association and for many 
years its secretary, “Bill” Ehmann, as 
he was more familiarly known to his as- 
sociates, had always been one of the or- 
ganization’s staunchest supporters. He 
firmly believed in cooperation among the 
retail jewelers of the city in making 
their business more profitable. He was 
one of the fathers of the cooperative 
advertising idea for the jewelry trade 
and had charge of the campaign several 
years ago. 

While Mr. Ehmann had always been 
conservative in his business, he had at 
the same time kept pace with the chang- 
ing times. He foresaw the inroads made 
by the instalment jewelers and believed 
that the jewelers must advertise exten- 
sively to combat this competition. 

Mr. Ehmann’s interest in organization 


work was not confined to the local asso- - 
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ciation. He had until recent years been 
a regular attendant at State and na- 
tional conventions and was at one time 
a director of the New York State Retail 
Jewelers’ Association. He was an active 
member of the committee which had 
charge of arrangements for the State 
convention held in this city in 1927. © 
Always a “stickler” for accuracy, Mr. 
Ehmann drafted a questionnaire for sub- 
mission. to members of the Buffalo Re- 
tail Jewelers’ Association, from which it 
would be possible to glean information 
regarding members for use in local and 





THE LATE WILLIAM F. EHMANN 


trade press in the event of death, retire- 
ment from business or the observance of 
a business anniversary. It is thus pos- 
sible to supply herewith accurate data 
regarding Mr. Ehmann’s career, from 
his own questionnaire. 

In his own words, he was born and 
raised in a jewelry store, his father 
founding the business June 1, 1873, 
while William F. Ehmann was born 
Dec. 5 of that year. The deceased served 
his apprenticeship in his father’s store 
from 1888 to 1907 and became an expert 
watchmaker. 

The store has always been located in 

Elk St., virtually within the same block. 
From its original location at 402 Elk 
St., it was moved to 338 after three 
years. It remained in that location for 
four years and after four more years at 
332 Elk St., it was removed to its 
present location at 316 Elk St., where it 
has been in existence for the past 43 
years. 
_ When William Ehmann, Sr., retired 
from the firm in 1907, his son took 
charge of its operation and it continued 
to be the leading and except at brief in- 
tervals, the only jewelry store in the 
old First Ward. For many years Mr. 
Ehmann was watch inspector for sev- 
eral of the larger railroads, relinquish- 
ing that position within the past few 
years. 

In his younger days, when bicycling 
was in its hey-day, the late Mr. Ehmann 


63 


took an active interest in this sport, as 
a member of the Press Cycling Club of 
this city, which was affiliated with the 
League of American Wheelmen. He 
was a close personal friend of Amos 
Bachelder, sporting editor of the New 
York Times, official handicapper of cy- 
cling contests and one of the originators 
of the six-day bicycle races. Mr. Ehmann 
served on Mr. Bachelder’s handicapping 
committee, officiating at every meet held 
in the Buffalo district. 

When cycling was pushed into the 
background by the automobile, Mr. 
Ehmann joined the Automobile Club of 
Buffalo, and each year officiated at the 
gymkhanas held at the country club- 
house in Clarence, a suburban town. 

Mr. Ehmann also was active in church 
and fraternal affairs. Within the past 
year he was elected president of the 
board of directors of the Deaconess Hos- 
pital, after serving for many years as 
vice-president. He was a deacon of 
North Presbyterian Church and quite 
active in its social and _ charitable 
work, 

He was a member of Parish Lodge, 
No. 292, F. & A. M., Zuleika Grotto, Is- 
mailia Temple, A. A. O. N. M. S., Buf- . 
falo Consistory, A. A. S. R., Niagara 
Lodge No. 25 I O. O. F., and.of the Buf- 
falo Orpheus. 

Funeral services were held from the 
family residence at 1.45 o’clock this 
afternoon, Rev. Charles H. Stewart, pas- 
tor of North Presbyterian Church, offi- 
ciating. Interment was in Forest Lawn 
cemetery. 

Surviving Mr. Ehmann are his widow, 
née Nelly Clapp; two daughters, 
Gertrude Louise and Nelly Jeanette 
Ehmann; his father, William Ehmann, 
Sr., and two sisters, Mrs. William F. 
Lipp and Mrs. Theodore Weissinger. 








Jewelry Store Robbers Confess and 
Get Prison Terms 


HIGHLAND, ILL., April 26.—Two con- 
fessed robbers of the Bachman Jewelry 
Co. store of Collinsville, Ill., on Jan. 28, 
pleaded guilty recently and received sen- 
tences from one to 20 years. Another 
was granted a continuance and the third, 
a girl, is being sought. The two con- 
fessed robbers, Lawrence Small of St. 
Louis and James Gallagher of Kansas 
City, implicated two others as the ones 
to dispose of the loot. 

Ernest Wallace of St. Louis was 
granted a continuance. It is charged he 
helped a young woman thought to be of 
St. Louis, to dispose of the rings and 
other jewelry taken in the robbery. At 
the trial the woman’s name was brought 
out for the first time, and police are look- 
ing for her. Small, who confessed the 
robbery, implicated her. 








The Supreme Court of Vermont held, 
in the case of David W. Blow Company 
vs. Cohen, that under a sale or return 
contract where the agreement is silent 
on the subject, and no usage to the con- 
trary is shown, the return must be 
made at the seller’s place of business. 
52 A. L. R., 586. 
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Kansas Jewelers Meet at Wichita 


Interesting Sales Talks and Fine Entertainment Program Features of Convention of Retailers 


on April 23, 24 and 25—New Officers Elected and Reports Submitted 


WIcHITA, KAN., April 27.—The mem- 
bership of the Kansas Retail Jewelers 
Association spent the last day of their 
annual three-day convention in Wichita 
studying the psychology of the sale and 
went home from a lecture by Dean W. H. 
Mikesell of the University of Wichita 
ready to tear down their signs and re- 
arrange their windows. The jewelers 
had reached a decision in an earlier ses- 
sion to buckle into trade and keep their 
honorable profession alive. Dean Mike- 
sell told them that when they show a 
brooch in a box, or laid out on a velvet 
mat, they are showing it “dead.” 

The jewelers resolved to go home and 
put their ornaments on living persons 
and otherwise to get action in advertis- 
ing. With 10-cent stores selling more 
silverware than they, the jewelers had 
determined something must be done 
about their profit. So they will tackle 
advertising. 

The jewelers rewarded H. J. Tholen, 
Hays, four years secretary of the asso- 
ciation, by making him president. The 
association resolved on a membership 
drive and the teaching throughout the 
year of group publicity. It will not 
merge its identity with other state or- 
ganizations by accepting an invitation 
for a joint meeting with the Missouri 
State Retail Jewelers Association at 
Kansas City in 1929. No action was 
taken in convention on this invitation, 
but in groups the jewelers argued to 
maintain the Kansas identity and fight 
the factories that put the same grade of 
goods into the cheap stores that they 
expect the jeweler to handle. 

The association, which held its conven- 
tion in Wichita on April 23, 24 and 25, 
elected N. R. Daugherty of Newton as 
vice-president and E. C. Sieg of Greens- 
burg, secretary-treasurer. The conven- 
tion closed with the retail jewelers 
guests of the Kaw Krows, a traveling 
salesmen’s association, at a banquet and 
dance. 

Dr. Mikesell got the attention of the 
jewelers when he told them in terms of 
psychology a lot of simple things they 
had noticed about trade. They were will- 
ing then to go through with him to pos- 
sible solution of their problems through 
the psychology of advertising. Among 
the things the psychologist called to 
their attention is that within 20 minutes 
man forgets 41 per cent of anything he 
has just seen. In 31 days he has only 
forgotten 78 per cent of it. So, argued 
the psychologist, an advertiser uses at 
least a fourth of his appropriation the 
first month, scattering out the other 
three-fourths to cover the year. 

“Give them all you can at the start,” 
he said, “for in 31 days they haven’t 
forgotten all of it. The percentage they 
haven’t forgotten is much less than the 





percentage they forget within the first 
20 minutes after reading your advertis- 
ing. Having the attention of the cus- 
tomer, you then go to him in regular 
cycles of argument; you carry to him 
your message in waves of smaller copy. 
You pound him until he is sold. You 
must use a spaced series of display.” 
The jeweler who had been filling his 
show windows with valuables went home 





H. J. THOLEN, PRESIDENT-ELECT 


from Dr. Mikesell’s lecture with a new 
idea. He found that man does not see 
the display which takes the general shape 
of the window itself. In a rectangular 
window the displays must be in circles 
or in triangles to attract. And every 
window must display units of goods. 
Man doesn’t see but seven things at a 
glance. These things may be letters, 
words of gold watches. You may show 
him 15 gold watches if you arrange 
them in triangular form. And in the 
same window you may show six other 
triangles. But a dealer cannot jumble 
50 articles in his window and expect the 
passerby to see, at a glance, more than 
seven of them. 

The jeweler with more than seven let- 
ters in his name is going to find a 
catchier word to hang over his door. 
The dealer with a slogan that contains 
more than seven words is going to re- 
vise his “catch line.” For the jewelers 
of Kansas have subscribed to the doc- 
trine of advertising. 

“The picture of a coffee bean doesn’t 
suggest a tempting drink,” said Dean 
Mikesell, “but the picture of a pretty 
girl with a cup at her lips tells a story 
that sends men into the coffee shops. 

“A ring in a case is dead goods. A 


ring on a pretty finger doesn’t attract 
attention to the finger. The finger be- 
comes a part of the ring and sets going 
a desire to possess. Showing a brooch 
at the throat js live advertising. Show- 
ing a brooch in a box is a display of 
goods that are dead. There is no sale.” 
The jewelers on the last day of their 
convention heard a discussion of practi- 
cal advertising by Howard P. Harring- 
ton and a talk on modern business by 
William F. Koch, the former an adver- 
tising man of Wichita and the latter a 
business adviser of Kansas City. 


Competition occupied the jewelers the * 


second day of their convention. It was 
determined that there is jewelry store 
jewelry, dry goods store jewelry and 10- 
cent store jewelry. Those who deal in 
the former, now called the original 
jewelry, put their heads together to plan 
an appeal to offset the inroads of fash- 
ion on the goldsmith’s product. Jewelry 
competition, jewelers say, isn’t in the 
10-cent stores nor in the dry goods 
stores. It is outside the industry. “Fool 
fashion,” some said, “is running us 
ragged.” 

The jewelers complain of the society 
reporters who prate of the unfashiona- 
ble. They ban jewelry at tea. They 
ruin trade. The small town jeweler 
isn’t powerful and cannot swat the edi- 
tor, the dealers decided. The national 
organization, long asleep, now is said to 
be rearing a head to strike. 

The jewelers. complain, too, of the folk 
who wield the shears. They cut shirts 
that take buttons where once the jeweler 
was wont to place his links. Fashion 
and the society editor, the dealers de- 
clare, came near making tramps of them. 

Kansas jewelers in their convention 
spent much time studying their national 
advertising campaign. For they say, in 
group education lies the success of the 
thing that has robbed them of profit. As 
late as 1915 the jewelers in convention 
declared the automobile would never 
reach a sales proportion where it would 
interfere with jewelry. But it did in 
short order. The personal dollar goes 
mostly for overhead. There is but 30 
cents of it left for other purposes and if 
there is an automobile in the family the 
payments cut the owner off from self 
decoration. 

To beat the jeweler, the Kansas con- 
vention learned, the fellows who have 
pushed their products ahead of jewelry 
have gone a roundabout way. They have 
got to those who design the fashions 
and have done away with cuff links; 
they have got to the society editors, and 
the latter write stories detrimental to 
jewelry. 

Vulgar is the word, when used in con- 
nection with jewelry, that riles a jeweler. 
It spells loss of profit. He is preparing 
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a national advertising campaign to com- 
bat it, and the first shot is on the bill- 
boards now. It says: 

“The first Christmas was a jewelry 
Christmas.” 

The Kansas jeweler went deeply into 
a study of advertising while in Wichita. 
The relative values of group publicity 
were weighed against the individual ap- 
propriation for the home town paper. 
The reports made before the convention 
favored the group plan. A jeweler of 
Hutchinson said his appropriation of 





T. L. COMBS, REGIONAL VICE- 
PRESIDENT 


$116 per month in his home town news- 
paper had not paid dividends; his $25 a 
year to a national publicity fund was 
in doubt. He said he could not trace his 
sales to any definite urge. 

But the consensus of opinion was that 
home town newspaper advertising, if 
judicious copy is used, will result in 
profit, and that there is no longer any 
doubt in the minds of thinking jewelers 
but that group publicity pays. 

The acutely self conscious of 1928 are 
canny buyers. The jeweler says he is 
fighting sales resistance. 

Style designer and society editor alone 
have not served to wreck a great busi- 
ness. The jewelers in convention heard 
of various plans by which their profits 
are taken from them. A speaker told of 
the wholesaler who sells to the retail 
trade. He described a wholesale estab- 
lishment that sends out thousands of 
catalogs to employes of other establish- 
ments. They offer discounts to bona fide 
employes of any business and the 
speaker said that at Christmas buying 
time it takes policemen on every floor 
to handle the traffic that should be find- 
ing a way to the jeweler’s door. 

This competition has not been felt in 
Kansas. But there are commodities in 
the state, it developed, where group buy- 
ing and where discount clubs have made 
inroads on the trade of the local jeweler. 

In national association publicity, the 
convention decided, lies the remedy. The 
Kansas jeweler is being urged to check 
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his sales and find why people buy, to be 
truthful with his customers and main- 
tain a professional dignity and to make 
a return of his activities for the in- 
formation of a Harvard Bureau of Busi- 
ness Research that is to help solve the 
problem of the disappearing trade of the 
jeweler. 

Much of the jewelry problem was laid 
before the convention by T. L. Combs of 
Omaha, regional vice-president of the 
American National Retail Jewelers As- 
sociation. The Kaw Krows took a lead- 
ing part in all convention discussions. 

Seventeen factory lines were repre- 
sented at convention headquarters when 
the convention opened. 

For the retail jewelers who arrived on 
April 23 the Kaw Krows were hosts at a 
golf tournament. At a dinner that night 
trophies were awarded the various win- 
ners. 

D. E. Sieg of Greensburg took the 
Kansas City wholesale jewelers’ chal- 
lenge cup, offered for the low medal 
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Tholen of Hays, as secretary of the as- 
sociation, then read his reports, after 
which the convention got down to busi- 
ness. 

J. H. Whitney of Kansas City was 
spokesman during the convention for the 
Kaw Krows. C. M. Reed of Kansas 
City, a Pinkerton detective agency su- 
perintendent, spoke briefly on the Jewel- 
ers Security Alliance activities. William 
E. Koch, business counsellor of Kansas 
City, also was on the first day’s program. 
A movie lecture was given on the watch 
industry by L. N. Coughey of Chicago, 
representing the Elgin factory. 

Delegates attending the convention 
were: 


The Roster 


Mr. and Mrs. V. W. Huffman, Hering- 
ton; Mr. and Mrs. H. J. Tholen, Hays; 
H. R. Robinson, C. H. Becker and G. C. 
Stairs, Wichita; John Schmitz, Parsons; 
F. E. Shook, Salina; A. G. Norris, Flor- 
ence; F. L. Sammons, Council Grove; 





A SNAP SHOT AT THE CONVENTION 
LEFT To RIGHT Back Row—Fred Sands, F. W. Locke, Newly Elected President of the Kaw 
Krows and A. H. Clark. Front Row—H. J. ‘tholen, President Elect, Kansas Retail Jewelers’ 
Association, E. C. Sieg and V. H. Huffman, Retiring President 


score. Charles A. Wilson of Wichita 
was awarded a fountain pen desk set for 
placing second. M. W. Glaser of Pratt 
took third and a luster bowl. 

The grand prize offered by the Kaw 
Krows, a handicap cup for low net score, 
was won this year by L. F. Talbott of 
Haven. Sam Schrock won a silver vege- 
table dish for second place and Lloyd 
Warden of Topeka carried off a gold 
fountain pen for third. 

The traveling salesmen played but 
were not scored in the two contests. 
Low scores among salesmen was played 
by Dix Edwards of Kansas City. H. R. 
Robinson of Kansas City took the booby 
prize. 

The convention was called to order by 
V. W. Huffman of Herington, president 
the past year. The address of welcome 
was delivered by Allen W. Hinkel, presi- 
dent of the Wichita Chamber of Com- 
merce. The response was made by 
Henry Silverstein of Wichita. H. J. 


J. C. Roswell, Hoxie; M. W. Glaser, 
Pratt; W. D. Gould, Great Bend; R. 
Francis, Holton; D. E. Sieg, Greensburg; 
H. L. Barton, Cherryvale; L. E. Shade, 
Ellsworth; E. V. Conklin, Chanute; Ross 
H. Bangs, Dodge City; C. H. Adams, 
Hutchinson; A. C. Olson, Lindsborg; 
Carl P. Eiffler, Arkansas City; F. W. 
Reed, Wichita. 

Mr. and Mrs. G. E. Newfield, Arkan- 
sas City; Mr. and Mrs. H. E. Newfield, 
Geneseo; E. R. Spangler, Wichita; L. B. 
Kimball, A. C. Jones, El Dorado; George 
W. Methe, Council Grove; W. F. Kirk- 
patrick, Wichita; M. F. Lukens, Frank- 
fort; J. H. Williams, Fred T. Miller, J. 
C. Haden, Wichita; Tom M. Hutto, King- 
man; J. H. Williams, Jr., Wichita; B. F. 
Daugherty, Newton; E. L. McDowell, 
Arkansas City; E. B. Rasie, Wellington; 
L. E. Wood, Wichita; E. W. Carruth, 
Herington; Leonard Patterson, C. S. 
Robinson, Wichita; C. C. Cowell, Belle 
Plaine; R. H. Riley, Wellington; Nathan 
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Lifer, Iola; Rich A. Woodward, Gene- 
seo; G. S. Dusham, Springfield, Ohio; 
Harvey E. Teitze, Wichita; Charles T. 
Worden, Wellington; Clarence Tearl, 
Hutchinson; T. M. Stroud, Peabody; E. 
A. Druflinger, Burrton; Ira F. Bailey, 
H. D. Howard, S. E. Oglesby, Wichita; 
Mr. and Mrs. C. H. Mogle, Winfield; J. T. 
Brown, Arkansas City; Mrs. P. A. 
Broderson, Wellington; Frank Bangs, 
Ralph Ellis, Salina; J. W. Kirkpatrick, 
El Dorado; J. B. Dickey, Newton; N. R. 
Daugherty, Newton; P. A. Broderson, 
Wellington; Miss Mary Roser, Miss Olive 
Roser, Wellington; Paul D. Voth, New- 
ton; Henry F. Baier, Salina; H. F. 
Reinke, Marion; Sam Schrock, Pratt. 

Dodge City, Topeka and Manhattan 
made bids for the 1929 convention. Offi- 
cers of the association will select the 
convention city in January. 








Jury Acquits Man of Robbery After 
Police Say He Confessed 


PHILADELPHIA, Pa., May 2.—In one 
of the most surprising verdicts ever re- 
turned by a jury in a criminal case in 
New Jersey, a man accused of robbing 
the jewelry store of Greenitz & Pellicoff, 
833 Broadway, Camden, on last Aug. 8, 
by smashing the window and stealing 
goods valued at $60, was acquitted, the 
jury apparently being moved to sym- 
pathy with the prisoner by his story 
that he was beaten brutally by detec- 
tives at Camden police headquarters to 
make him admit the robbery. Indict- 
ments against two other men in the 
case were ordered quashed by the judge 
and a fourth defendant was acquitted. 
The jury’s verdict was in the face of 
testimony by policemen who arrested the 
four that part of the loot from the 
jewelry store was found on the running 
board of the automobile in which the 
men were captured and that one of the 
prisoners signed a confession admitting 
the robbery. 

The men acquitted are Mervin Camp- 
bell and Frank McCrassan, of Philadel- 
phia. James Toner and James J. Kelly 
also of this city had indictments against 
them quashed on the ground of insuffi- 
cient evidence. McCrassan was not in 
court and is reported to be a patient in 
a tubercular sanitarium. 

Six policemen on:the stand testified 
that they heard the crash of glass when 
the window was smashed and ran to the 
store in time to see two men flee to an 
automobile on the opposite side of the 
street. The policemen testified they 
pursued the car, which was halted by a 
police bandit chasing machine. 

Policeman Edward Smith testified he 
found the jewelry stolen from the win- 
dow on the running board of the car, 
where it had evidently been dropped by 
the thieves while they were being pur- 
sued. Counsel for Toner and Kelly con- 
tended their clients were drunk and 
asleep in the car when Campbell and 
McCrassan drove up to the jewelry store 
and had no knowledge a crime was to be 
committed. Campbell testified that he 


was slugged and beaten by detectives 
until he signed the confession. 
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Start Bankruptcy Action 





Creditors of I. Press & Sons Co., Philadel- 
phia, File Petition Against the Firm and 
Receiver Is Appointed 


PHILADELPHIA, May 2.—Three credi- 
tors with claims aggregating $7,000 
have petitioned the retail jewelry firm of 
I. Press & Sons Co. with a store at 
Chestnut and Eighth Sts., into bank- 
ruptcy. All the claims are unsecured, 
the petition states. The petitioners and 
the claims are: Nathan Halpert, dia- 
mond dealer, $2,500; Michael Ballen, 
diamond dealer, $3,000 and Samuel J. 
Korff, wholesale jeweler, $1,500. All are 
of this city. It is expected the liabilities 
will reach from $80,000 to $100,000. 

A supplementary petition filed by 
Samuel J. Korff caused the United 
States Court to restrain the sale by the 
Sheriff of Philadelphia county of the 
stock in the store under a judgment ob- 
tained in municipal court by M. R. Le- 
ven. A writ of execution had been issued 
and the sale announced when Mr. Korff 
filed his petition, stating that other cred- 
itors would suffer heavy losses if the sale 
was permitted. Judge J. Whittaker 
Thompson acted promptly on the peti- 
tion and issued a writ on the day before 
the date set for the sale. 

The Press firm up to a few months 
ago occupied a large frontage on the 
street floor of its building but later 
altered a large portion of the space into 
stores and leased them for other lines 
of business, retaining only the corner. 
The proprietor also conducted a restau- 
rant in the basement and on a portion of 
the first floor, but recently disposed of 
this line. A number of New York firms 
are listed among the creditors. 

Nathan Halpert has been appointed 
receiver, with bonds fixed at $10,000. 








Negro Now Finishing Prison Term 
Charged with Robbing Lexing- 
ton, Ky., Jeweler 


LOUISVILLE, Ky., April 28.—Governor 
Flem D. Sampson, of Kentucky, has is- 
sued a requisition on the governor of 
West Virginia, to hold for return to 
Kentucky a negro now serving a term 
in the West Virginia penitentiary, ex- 
piring May 29 of this year, and believed 
to be the man who on Sept. 1, 1923, stole 
diamond rings valued at $5,000, from 
the store of Victor Bogaert at Lexing- 
ton, Ky. 

The negro, Archie Watkins, alias 
“Charleston Red Lip,” will very likely 
be returned to Kentucky to stand trial. 
He is believed to be the man who entered 
the store and examined some diamonds, 
escaping with 12 rings, and not being 
detected by the clerk until after he had 
left. : 

Two weeks later detectives located 
eight of the rings in Ashland, Ky., 
where a business man had bought them 
from a negro for $600. Later the other 
four were located. 

Police trailed the suspect to Hunting- 
ton, W. Va., but before he could be ar- 
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rested on the Kentucky charge, he was 
picked up on a West Virginia charge, 
convicted and sent to the penitentiary 
for a term of years. Lexington police 
plan to be at the door of the West Vir- 
ginia pen when he is released. 








New Jersey Retail Jewelers to Meet 
at Asbury Park June 24 and 25 


NEWARK, N. J., April 30.—Every 
jeweler in the State, whether or not 
he is a member, is invited to attend the 
19th annual convention of the New 
Jersey Retail Jewelers’ Association at 
the Berkeley-Carteret Hotel, Asbury 
Park, June 24 and 25. 

As usual the convention will open 
with a shore dinner at Deal Inn, Sun- 
day evening, after registration at head- 
quarters. The following convention com- 
mittees have been appointed: 

Reception—George J. Busch, chair- 
man; Charles W. Bowman, Norbert 
Bertl, Elbert Bush, Alex Loeb, Otto H. 
Landgraf, Henry Aurnhammer, Michael 
Kohn, John A. Dohm, and Edward Do- 
land. 

Arrangements—Carl A. Lund, chair- 
man; Richard P. Hartdegen, A. J. 
Jaeckle, Conrad J. Brotherly, Louis 
Haimann, and P. J. de la Reussille. 

Speakers and entertainment—William 
Baird, chairman; Theodore R. Frost and 
Kenneth Henke. 

Resolutions—William P. Walsh, chair- 
man; Bertrand Weber and Frank Le 
Bron. 

Nominations—L. J. Rad, chairman; 
George J. Busch and Mr. Brotherly. 

Badges and registration—Theodore R. 
Frost, chairman; George R. Winton and 
Norbert Bertl. 

Membership—Michael Kohn, chair- 
man; Mr. Busch, L. Kreilsheimer and 
Mr. Haimann. 

Refreshments—Louis Haimann, chair- 
man; tickets, A. J. Jaeckle; year book, 
Mr. Hartdegen. 

Convention tickets may be had upon 
application to Mr. Jaeckle, 190 Ocean 
Ave., Jersey City. The tickets are $8 
each, including the shore dinner and 
the annual banquet Monday night at the 
Berkeley-Carteret. The committee asks 
that. reservations be made early so ar- 
rangements may be made for the correct 
number as early as possible. 

Special rates have been obtained from 
the hotel. The Mandarin Grill room 
has been set aside for the banquet which 
will be served at 6.30 p. m., Monday. 
Dancing and an entertainment will fol- 
low. The boardwalk solarium will be 
the scene of the business meetings. 
President Jean R. Tack will preside. 








The Supreme Court of the United 
States held, in the case of Untermeyer, 
Ex’r’x et al. vs. Anderson, Collector, 
that, so far as applicable to bona fide 
gifts not made in anticipation of death 
and fully consummated before the ap- 
proval of the Revenue Act of 1924, the 
gift tax provisions of that act were 
arbitrary and invalid under the due 
process clause of the Fifth Amendment 
to the Federal Constitution. 
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European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and 
Amsterdam as Reported by Correspondents of 
“The Jewelers’ Circular’ 


LoNDON, April 21.—The diamond 
market in this city has been quiet of late 
owing to the recent Easter holiday sea- 
son. The retail jewelers have done a 
fair business this year during the Easter 
season, favored by fine weather. Much 
of the business, however, was on cheap 
articles which came within the purchas- 
ing power of the masses. While big 
transactions were few in number, there 
are always some stones which draw at- 
tention at once in the market, as for in- 
stance the large fine quality gems and 
fancy shaped stones which are still in 
vogue. These are bringing very high 
prices at the present time. The rough 
diamond market was quiet during the 
holiday period. 





AMSTERDAM, April 20.—Business has 
been rather quiet during the past month 
which is not at all unusual in view of 
the Easter holidays, when there are as a 
rule, few foreign buyers in this market 
and local factories are for the greater 
part closed for the week. This is also 
true with many of the offices of mer- 
chants here. So far as the first quarter 
of the year is concerned, it may be 
stated that business was more satisfac- 
tory during that period for the diamond 
merchants than it had been expected as 
a considerable amount of business was 
done during that period, both in this 
market and Antwerp. The trade is now 
looking forward to the next quarter and 
while it is difficult to forecast business 
conditions, there seems to be an unani- 
mous opinion that the price of high 
grade stones will increase because of the 
scarcity of rough diamonds. At the 
present time as soon as fine large pol- 
ished stones are placed on the market 
they are sold, the keenest competition 
coming from the United States. 

It is of interest to note that recently 
the committee of the Diamond Bourse 
and especially the department which 
deals mainly with general trade matters, 
received a letter from the Board of 
Trade of the Netherlands government, 
asking its view about the reduction of 
duty on diamonds to the United States, 
which is now under consideration by the 
American Congress, it being pointed out 
in that country that the reduction of the 
duty will act as a check to the smuggling 
of gems, which has reached high propor- 
tions during the past year, and has 
materially interfered with the business 
of bona fide business men. The commit- 
tee, at a conference with the executive 
of the Diamond Workers Union here, re- 
plied that an inaccuracy appeared in the 
letter of the Board of Trade, as Amster- 
dam was mentioned as one of the mar- 
kets where the smuggling of diamonds 
takes place, while it was pointed out that 


investigation by American customs 
authorities had shown that Antwerp 
suffered more from this trouble. It was 
also pointed out that in the interest of 
honest importers in the United States, 
it is advisable that duties be entirely 
abolished or reduced at least to half 
the present rate. A copy of the reply 
was sent to the American Jewelers Pro- 
tective Association. 

An Amsterdam newspaper recently 
reported that the Soviet government de- 
sired to realize cash on the principal 
objects of the Russian crown jewels and 
with this object in view a well known 
Dutch diamond merchant visited Mos- 
cow and negotiated with the government 
for the purchase of some of the prin- 
cipal jewels. All of the jewels, ac- 
cording to the Dutch diamond merchant, 
were kept in the vaults of the Soviet 
State Bank. The crown contains about 
2000 diamonds ranging from one half 
carat to 20 carat stones, mostly of old 
cut. Among the fine gems is the Orlov. 
Negotiations are now pending. 





Paris, April 19.—The market in this 
city is quiet at the present time as most 
of the tourists are just now spending 
their time and money at the Riviera re- 
sorts and the metropolis in France is 
at present neglected by this type of 
trade. This has some effect upon whole- 
sale firms, but it is reported that they 
are.doing some export business at the 
present time. Orders are being received 
for cut diamonds and good quality small 
as well as large stones are being pur- 
chased by overseas customers. The 
colonial markets do not seem to absorb 
diamonds at higher prices as readily. It 
has been learned that the pearl trade 
has been greatly benefitted by the meas- 
ure recently adopted by the Judicial 
Court at Paris to mark the Mikimoto 
pearls as “culture pearls” and describe 
them as such on invoices. That diamonds 
are very easy articles to smuggle, has 
again been proved here recently as a 
London diamond dealer was found to be 
smuggling diamonds valued at about 
£2,500. The gems were confiscated and 
the dealer heavily fined. 








A large and interesting assortment of 
jewelry gathered from various sources 
was to be offered at auction on Wednes- 
day, April 25, by Christie, Manson & 
Woods at their auction rooms, 8 King 
St., St. James Square, London. The 
catalog sent out by this concern in- 
dicated from the descriptions that most 
of the stuff was rather elaborate and 
some of it unusual in design and work- 
manship. 
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Victim of Auto Accident 





Ernest E. Scadding, Atlantic City, N. J., 
Jeweler, Dies in Hospital on Sunday 


ATLANTIC City, N. J., May 2.—Suc- 
cumbing to injuries sustained when his 
automobile skidded and overturned on 
the Pleasantville-Atlantic City boule- 
vard, Ernest E. Scadding, well known 
Atlantic City jeweler, died in the City 
Hospital here on Sunday morning. 

The ‘accident. happened as Mr. Scad- 
ding was returning from Mays Landing 
after a session of the grand jury on 
which he was serving. With him in the 
car was Roy S. Heiser of this city. In 
attempting to avoid a collision with an- 
other machine, Scadding jammed on his 
brakes, making the car skid. He was 
pinned underneath the machine, while 
Heiser was thrown out and escaped with 
minor injuries. 

Mr. Scadding was taken to the hospi- 
tal where it was found his skull had been 
fractured and he was injured internally. 
His wife and two children were at his 
bedside when he died. 

Mr. Scadding came to this country 
from England about 25 years ago. He 
learned the optical business in Philadel- 
phia and a few years later came here 
and acquired the jewelry and optical 
store of Henry S. Bolte. 








Death of Andrew Lindstrom 


Los ANGELES, April 28.—The whole- 
sale jewelers in the Title Guarantee 
building are sympathizing with C. D. 
Lindstrom, executive with M. Weinstein 
& Co., diamond brokers in that building, 
and with E. W. Lindstrom, representing 
T. Knoebber Co., Inc., platinumsmiths, 
Cincinnati, and with offices at 712 Title 
Guarantee building, in the loss of their 
father, Andrew Lindstrom, who had 
been working among the jewelry crafts- 
men in Los Angeles for many years. 

Mr. Lindstrom passed away Wednes- 
day, April 25, at an early hour in the 
morning, having suffered an attack of 
septicaemia brought on by a festered 
thumb. Everything that his two sons 
could do to balk the hand of death was 
done but it was ordered otherwise and 
Mr. Lindstrom died surrounded by lov- 
ing members of his family, at the family 
residence, 1015 Hyperion Ave. 

The funeral was held Friday, April 
27, at 10.30 o’clock, from the Francis V. 
Hall mortuary parlors and interment 
was at Forest Lawn, Glendale. 

There was a large attendance of 
friends and associates, the jewelry craft 
being largely represented. Flowers were 
in abundance, testifying to the great 
esteem in which Mr. Lindstrom was held. 

Besides the two sons, the deceased is 
survived by two daughters and many col- 
lateral relatives. 








The Watertown-Henry Jewelry Corp., 
Syracuse, N. Y., is the name of a con- 
cern recently incorporated at Albany, 
N. Y. The business was incorporated 
with a capital of $25,000. 
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Alabama Program 





Completed for Annual Convention 
of Retail Jewelers at Huntsville, 
May 9 and 10 


MonTGOMERY, ALA., April 27.—The 
program for the annual convention of 
the Alabama Retail Jewelers’ Associa- 
tion to be held at Huntsville, May 9 and 
10, has been completed and is as follows: 


MAY 9 5 
9.30 Registration of members and _ visitors 
and distribution of badges at convention 
headquarters, Twickenham Hotel. | 
10.00 Meeting called to order by President 
“- Linnehan. Invocation by Dr. A. M. 
Freeman. Address of “Welcome,” by 
Mayor A. W. McAllister. Welcome 
from civic organizations, by Henry 
Pollard. Response by Past President 
Aaron Ash of Birmingham. } 
10.45 Reports of officers: President Linne- 
han’s report of previous year, and rec- 
ommendation for ensuing year. 
11.15 Report of Treasurer, J. L. Schaeffer. 


Report of Secretary, J. L. Schaeffer 
(Minutes of last meeting). 
11.45 Appointment of committees: Resolu- 


tions, Constitution and By-Laws, Nomi- 
nating, Membership and Auditing. 
12.15 Adjourn for lunch. 


AFTERNOON SESSION 

1.30 Meeting called to order by President 
Linnehan. 

1.45 Report of delegaté to national conven- 
tion, by J. L. Schaeffer. 

2.15 Discussion. 

945 Address by W. F. Frazier, Durham, 
nm. c. 

3.15 Address by John J. Sparkman, “Citi- 
zenship.” 

3.30 Sight seeing trip through 
district and trip to Monte Sano. 

7.00 Dinner at First Methodist Church An- 
nex. 


residental 


8.30 Picture show at Grand Theater. 
MAY 10 
9.30 Meeting called to order by President 
Linnehan. Invocation by Dr. Neil 


Stevens ; 

945 Address: Mr. J. W. Moore, Huntsville, 
“Profitable Advertising for the Retail 
Jewelers.” 

10.15 Discussion. 

10.30 Address by A. H. Guertin of the Gor- 
ham Co., “Window Display.” 

11.00 Question Box—in charge of Mr. W. F. 
Frazier. 

12.15 Adjourn for lunch. 


AFTERNOON SESSION 


1.30 Meeting called to order by 
Linnehan. ; 

215 Reports of committees: Resolutions, 

Constitution and By-Laws, Nominating, 

Membership and Auditing. 

45 Installation of officers. . 

00 Selection of delegate for national con- 

vention. 

15 Selection of next meeting place. 

re Adjournment. 

0 


President 


ou 


0 Trip to textile mills. 


2. 
3. 
3. 
. 
7.00 Banquet at Twickenham Hotel. 








Connecticut Retail Jewelers to Meet 
at Shuttle Meadow Club, New 
Britain, May 10 

HARTFORD, CONN., April 27.—The an- 
nual convention of the Connecticut Re- 
tail Jewelers Association will be held 
May 10 at the Shuttle Meadow Club, 
New Britain, and will be for one day 
only. 

The convention starts with the regis- 
tration in charge of the secretary at 
11 a. m., and at 12 the formal opening 
of the convention will take place at a 
luncheon. At 1 p. m. the president will 
submit his report, which will be followed 
by the report of the secretary and treas- 
urer, Then will come an address by the 
Rey. William Alderson on “Religion and 


Business,” and addresses by Bartley J. . 


Doyle on “The Jewelry Trade Associa- 
tion” and by Charles W. Hawkins on 
“Jewelers’ Costs.” The report of the 
committee on trade conditions will be 
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submitted by C. C. Costello and then will 
follow an address by H. L. Coburn, re- 
gional vice-president of the American 
National Retail Jewelers Association. 

Frank M. Todd will then submit the 
report of the delegate to the 1927 na- 
tional convention, which will be followed 
by the reporting of the nominating com- 
mittee and the election of officers. New 
business and general discussion will con- 
clude the convention. 








J. W. Owsley, President-elect of the 
Oklahoma Retail Jewelers’ 
Association 


CHICKASHA, OKLA., April 26.—J. W. 
Owsley, president of the Oklahoma Re- 
Association, 


tail Jewelers’ who was 





J. W. OWSLEY, PRESIDENT-ELECT OF 
THE OKLAHOMA ASSOCIATION 


elected at the annual convention held in 
Oklahoma City, April 16 and 17, 1928, 
is a prominent jeweler of this place. 
Mr. Owsley has been in business in 
Chickasha for the past 26 years, and a 
member of the jewelers association for 
20 years. 

His store in Chickasha is one of the 
most up-to-date in the State. 








Central Michigan Retail Jewelers 
Organize at Lansing to Combat 
Trade Evils 


DETROIT, MicH., April 28.—A number 
of Michigan retail jewelers met at Lan- 
sing on Wednesday, April 25, for the 
purpose of organizing the Central Mich- 
igan Retail Jewelers’ Association. The 
meeting was called by Dwight Morgan, 
of Lansing. 

It is stated it will cooperate with the 
Greater Detroit Retail Jewelers’ Asso- 
ciation, and its main object is to oppose 
what is known as “bootleg” jewelry 
sales, auction sales and the retailing of 
jewelry by wholesalers. These are three 
problems in the Michigan territory that 
are taxing the patience of many retail- 
ers, and they report a vigorous campaign 
is to be waged to clear up the situation. 
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Committees Representing Wholesale 
and Retail Jewelers of Cincin- 
nati to Settle Question of 
Joint Session 


CINCINNATI, OHIO, April 30.—Look- 
ing toward more amicable relations be- 
tween the retail jewelers association 
and the Wholesale Jewelers and Manu- 
facturers Association, President William 
W. Oskamp of the wholesale association 
has, appointed a committee of five to 
meet with a committee of the retail or- 
ganization. This committee is made up 
of representative men of the jewelry 
profession in the Queen City and con- 
sists of Harry Stegeman of the Wads- 
worth Watch Case Co., George J. Gruen, 
Moses Schwab, Arno Dorst and Clarence 
Loeb. 

The group was selected after the re- 
tail association asked for a joint session 
of the two bodies and negotiations are 
going on at the present time to obtain 
the services of a nationally known man 
to act as arbiter at the meeting of the 
committees. 

The relations between retail and 
wholesale jewelers was discussed in 
groups at the last session of the whole- 
sale association and from the present 
outlook it seems that a more amicable 
understanding is to be established in the 
Queen City. If the meeting of the two 
committees is successful it is probable 
that a meeting of the entire membership 
of the two associations will follow. 








Goes Into Bankruptcy 





Bouer-Goldstein Co., Chicago, Files Volun- 
tary Petition with Liabilities of $170,000 
and Assets of $125,000 


CuicaGo, April 30.—A voluntary peti- 
tion in bankruptcy was filed late Friday 
afternoon by the attorneys representing 
the Bouer-Goldstein Co., manufacturing 
platinumsmiths, 17 N. State St., this 
city. In the schedules filed the liabilities 
are listed at about $170,000, with assets 
about $125,000. 

This company has been in financial 
difficulties for some time and on March 
3 of this year placed its affairs in the 
hands of a creditor’s committee. Since 
the committee took charge of the busi- 
ness it has been on a paying a basis, 
and when the report came out that a 
voluntary petition had been filed it was 
received with great surprise by the 
trade and by the committee. 

William A. Schlossman, Leo S. Mantel 
and Frederick M. Gottlieb were mem- 
bers of the Chicago creditors committee 
and they worked in connection with the 
eastern committee, composed of Sol M. 
Lenwoksky, of Samuel Lenkowsky & 
Sons; Joseph Rifkin of Rifkin & Hart, 
and Leo Sherman, of Sherman & Henken, 
all of New York. Rosenberg, Braude & 
Zimmerman and Sternberg & Rosen rep- 
resented the committee. ; 

It is understood here that a composi- 
tion offer will be made within a few 
days. 
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a DIRECT IMPORTERS OF 


CHINESE JADE 


IN GEM AND COMMERCIAL 
QUALITIES 


Pieces Suitable For Rings, 
Pendants, Brooches, Bracelets, 
Charms, Hat Ornaments, 
Necklaces and Choker 


Combinations 


AMERICAN GEM & PEARL CO. 


SIX WEST FORTY-EIGHTH STREET 
NEW YORK CITY 


Dealers - Cutters - Importers 


Gems of Every Description 
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MAGIC NUT 
for EAR STUDS—SCARF PINS, ee. 
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Now Made in 
18K. WHITE GOLD 
Platinum—18K—14K—14K R.P.—Merling 


= SAFETY CATCH 
Open For Brooches, etc. Closed 
18K.White. 18K., 14K., Large and Small Size 
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Semi-Precious Stone Chokers 
Carved Semi-Precious 
Stones 


Amethyst—Topaz—Jade—Rose Quartz—Crystal-—Carnelian— 
Chrysoprase—Lapiz—Turquoise—Amazonite— 
Chalcedony—Malachite—Coral, Etc. 


Diamonds, Pearls, Precious, Synthetic & Imitation Stones 


S. NATHAN & CO., inc. 


Importers and Cutters 


71-73 NASSAU STREET, NEW YORK 
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Price, $1.00 


Jewelers Publishing Corp. 
239 West 39th St. New York 











Beaded, Silk and Leather Bags 

Repaired and Refinished 
AN UNUSUAL SHOP for the repairing, 
framing and remodeling of high grade bags 
of every description. French bags a special- 
ty. Sterling Frames in stock or made to 
order. Pocket lighters refinished and re- 
covered in leather. 








A. L. WORKMAN, 1 West 34 St. 
Est. 20 Years New York City 
HESSIAN DENVER 
SAND CLAY 


Crucibles 
J. & H. BERGE 222°R2 2c 























St. Louis Watchmaking School 


ESTABLISHED OVER THIRTY YEARS 
If you really knew how thoroughly we pre- 
pare you to fill a good position in a first clase 
Jewelry Store, you would come to see us at once, 
and learn the practical work as must be done 
in a first class Jewelry Store. 
Write for our Catalog at once. 








St. Louis Watchmaking School, St. Louis, Mo. 
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Death of James E. Alexander 





Heart Trouble Claims Well Known New 
York Silverware Manufacturers’ 
Representative 


James Emory Alexander, well known 
in the industry, particularly among 
those in the silverware business, passed 
away last Thursday morning at the 
home of his daughter, 1 Marble Hill 
Ave., New York. Funeral services were 
held last Saturday at the Funeral 
Chapel, 103 E. 57th St. The body was 
taken to Boston and on Sunday was 





THE LATE JAMES E. ALEXANDER 


interred in the Forest Hills Cemetery. 

Mr. Alexander retired from active 
business in November, 1926, after he fell 
and suffered a broken hip. Since that 
time, he had been unable to walk with- 
out the use of crutches. On Jan. 10 of 
this year, Mr. Alexander suffered an- 
other severe shock when his wife, Har- 
riet Persis Wilson, died suddenly. Never- 
theless, he was seemingly improved in 
health during the past few weeks and 
enjoyed an automobile ride as late as 
Monday, April 23. On Wednesday 
morning, however, he was stricken with 
a heart attack and died at 5 o’clock 
Thursday afternoon after lying uncon- 
scious for about 12 hours. 

James Emory Alexander was born in 
Boston, June 17, 1853, and was the son 
of Lucius D. Alexander and Lydia Paine 
Alexander. He was also a direct de- 
scendant of John Alexander, who came 
from Stirling, Scotland, and settled in 
Windsor, Conn., in 1640. 

In 1868, he entered the employ of 
Shreve, Crump & Low, Boston, and re- 
mained with that house for 23 years. 
After leaving that concern, Mr. Alex- 
ander, in association with others, formed 
the Alexander Co., retail jewelry con- 
cern, which was located at 26 West St., 
Boston. About two years later, how- 
ever, Mr. Alexander withdrew from this 
concern to enter the employ of the Whit- 
ing Mfg. Co., New York, for which con- 
cern he traveled covering Boston, Phila- 
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delphia, Baltimore and Washington. 
Later he became associated with the 
Frank W. Smith Co., Gardner, Mass., 
and in addition to the cities above men- 
tioned, he visited the principal cities in 
the Middle West and represented this 
house for 20 years. For a period of 
about four years, Mr. Alexander was in 
charge of the New York office of the 
Towle Mfg. Co., Newburyport, Mass., 
and his last activity in the trade, was 
in the capacity of manufacturers’ repre- 
sentative for several silverware con- 
cerns. He had an office at 11 John St., 
New York, and remained active until he 
fell and broke his hip in November, 1926. 

Mr. Alexander had a host of friends 
in the jewelry and silverware trades and 
was a gentleman of unfailing courtesy. 
While retired, for nearly two years, he 
still continued his friendships and occa- 
sionally was driven in an automobile to 
the downtown section of New York, 
where he visited some of his old friends. 

Deceased is survived by his daughter, 
Mrs. Persis E. Snyder, and one son, 
Albert E. Alexander, two grandchildren 
and three great grandchildren. 


Death of William M. Mueller 


Treasurer of Baltimore Jewelry Concern 
Passes on After a Brief Illness 











BALTIMORE, Mp., April 28.—William 
M. Mueller, 51, treasurer of the H. J. 
Schwarz Co., Inc., jewelers, 3400 East- 
ern Ave., and 2126 E. Monument St., 
died yesterday at Atlantic City after a 
short illness. Mr. Mueller had been con- 
nected with the Schwarz company for 
five years, but had not taken an active 
interest in the selling end of the busi- 
ness. H. J. Schwarz, for many years 
identified with retail jewelry trade here, 
is president and general manager of the 
business. 

Mr. Mueller was widely known in 
musical circles and also conducted music 
stores in this city. His home was at 
305 Edgevale Road, Roland Park. 

He is survived by his widow, Mrs. 
Katherine Krueger Mueller, two daugh- 
ters, Mrs. Francis X. Schamberger and 
Miss Esther Mueller; a son, Anthony H. 
Mueller, and a brother, Victor Mueller. 
Mr. Mueller was a member of the 
Knights of Columbus. 








Jewelers Hold Dinner in San Fran- 
cisco to Discuss Trade Topics 


San FRANCISCO, CAL., April 28.—A 
jewelers’ get together dinner was held 
in the Clift Hotel, San Francisco, on 
Wednesday evening. E. R. Allen, field 
secretary of the California Gold and 
Silversmiths’ Association, presided at 
the affair. 

The jewelers discussed the Capper- 
Kelly Fair Trade Bill during the round 
table discussion of matters affecting 
their business. 

It was decided to hold another ban- 
quet at the Clift Hotel, on Wednesday, 
May 16. Godfrey Eacret of Shreve, 
Treat & Eacret, will preside and a well 
known San Francisco speaker will also 
make an address. 
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Enjoy Theater Party 





Members and Guests of New York Jewelers’ 
Benevolent Association Also Dine and 
Dance After the Show 


About 400 members and guests of the 
New York Jewelers Benevolent Associa- 
tion enjoyed a theatre party, dinner 
dance and entertainment held on Tues- 
day evening, April 24. The party at- 
tended the Ritz Theatre where they 
witnessed the performance of “Excess 
Baggage.” 

After the show, the jewelers and their 
friends went to Gottlieb’s Restaurant, 
260 W. 38th St., where an excellent 
chicken dinner was served in one of the 
private dining rooms which was elab- 
orately decorated. A juvenile show put 
on by 20 youngsters from Madam 
George’s Dancing Academy of the Bronx 
was one of the most enjoyable features 
of the evening. The entertainment lasted 
for two hours and the star performer of 
the evening was Janet Pusrin, daughter 
of Adolph Pusrin, president of the New 
York Jewelers Benevolent Association. 
Vocal solos were also rendered by Doris 
Pusrin, sister of the president and who 
is a radio performer for WGBS. A num- 
ber of new songs were also offered by 
Jimmy Flynn, a radio star. President 
Pusrin, after being presented to the 
members and guests by Secretary Jack 
Goldstein, promised the organization 
many entertainments of this quality in 
the future. A number of other per- 
formers, followed by dancing, completed 
the evening’s activities. 

A meeting of the organization was 
held on Tuesday evening at the Grand 
Opera House, 238 Eighth Ave. 
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Exports of Platinum During 
February 


WASHINGTON, D. C., April 30.—Fig- 
ures just announced by the Department 
of Commerce show that during the 
month of February platinum valued at 
$140,301 was sent out from this coun- 
try. Of this amount $113,819 repre- 
sented platinum ingots, sheets, wire, 
alloys and scrap, while the remainder of 
$26,482 was the value of the manufac- 
tures of platinum, except jewelry, ex- 
ported during the month. 

The figures showing the amount and 
the countries to which the metal was 
sent follow: 














Ingots, Sheets, Manufactures 
Wire, Alloys of Platinum 
and Scrap Except Jewelry 
“ Oz. ee Oz. 
Countries Troy Value Troy Value 
France ee ee ee eee 
Germany E208 $73,967 . .ccc o Saee 
Switzerland 2 BRO Nace | eee 
United 
Kingdom eae Cea 96 $20,000 
Canada 26 3,456 9 1,372 
Argentina ules) ~ ineeateters 20 1,600 
CHOP FS ke Re ees 24 3,450 
COMOMEUSE “Buccs Bdeeins «628 > ae 
Uruguay aie Ae oees 1 60 
Kwantung 586 fi | rr er a % 
Australia sitad “clenaeee — tagewe hee 
Union of 
SO PIR. Ze yc nslce ,  leybaeul. scebeeee 
Total quant. 1,815  ...... 156 -52507,% 
Total value - $113,819 $26,482 
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Safe Robbers at Work 





Stock Vault of Providence Jewelry Manu- 
facturing Concern Blown Open and 
Loot Worth $15,000 Taken 


PROVIDENCE, R. I., April 30.—Safe 
robbers, described by the police as old- 
time yeggs, drilled and blew open the 
safe door of the big stock vault at the 
Novgrad-Rothman Jewelry Co., manu- 
facturing jewelers, on the fifth floor of 
the Lederer building, 100 Stewart St., 
yesterday afternoon and looted the re- 
pository. Pending the completion of in- 
ventory the loss was variously estimated 
at between $15,000 and $35,000, pro- 
tected by insurance. 

The robbery was committed by opera- 
tors skilled in the handling of nitro- 
glycerine and it was the first job in 
years in this State when such an explo- 
sive has been used, police investigators 
state a quantity of nitro-glycerine 
spilled into burlap, used by the robbers, 
was taken cautiously by the police and 
dropped into the Providence river. In 
all probability, the police say, the yeggs 
were equipped with two electric drills 
as they left behind a 110-volt drill and 
the lighting circuit into which they 
plugged for power to drill into the face 
of the safe is 250-volt. A jointed pry 
par, steel drills of different sizes and 
other modern burglars’ tools were found 
in the office. 

One gold ingot, valued at $600, was 
taken, while a similar bar was over- 
looked. Drawers were apparently taken 
from the safe and their contents dumped 
into bags as finished and unfinished 
stock, consisting of rings and stones, 
was found among the debris where no 
effort had been made by the thieves to 
recover it. The stolen property included 
rings set with aquamarines, rubies and 
garnets and a recently received invoice 
of $1,100 in pin-point diamonds was 
among the property taken. 

The safe is situated in the office of 
the company on the fifth floor of the 
building and here the yeggmen had 
about eight hours’ time in which to work 
between the quitting of the office by a 
member of the firm and the discovery 
of the robbery by the watchman, Fred- 
erick Nedderman, when he made his 
first round of inspection at 8 o’clock 
in the evening. Investigators found that 
the yeggmen had piled clothing and bur- 
lap on the floor to deaden the sound 
when the door of the safe should be 
blown off and fall forward. No one 
could be found who heard either the 
blast of nitro-glycerine or the falling 
door, six feet in length. 

Benjamin Novgrad, one of the mem- 
bers of the firm, told Chief Inspector 
William E. McGann that he was at the 
office during the morning and had left 
just before noon. As he was leaving 
the building, he said, he noticed two men 
standing on the opposite corner but paid 
no attention to them. He said that he 
locked the outside door of the building 
when he left. The watchman told the 
police that he found the outside secure 


‘the loss with the jeweler. 
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when he arrived at the building shortly 
before 6 o’clock. 

The police are at a loss to discover 
how the yeggmen entered the building 
but are of the opinion that they were 
equipped with false keys and entered by 
the front door. A search of the rear 
yard of the building and the fire escape 
leading to the upper floors failed to dis- 
close any footprints or marks. When 
the police arrived they found that the 
front door of the office to the Novgrad- 
Rothman plant leading to a vestibule 
had been jimmied. One of the men evi- 
dently climbed through a small window 
to the inside office and opened the inner 
door from the inside. 

Two holes were bored in the door of 
the safe with an electric drill hooked up 
to a light socket in the office. After the 
holes had been bored, a quantity of nitro- 
glycerine was poured into the openings, 
a fuse lighted and the door shattered. 
Both partners, Messrs. Novgrad and 
Charles Rothman, were called to the of- 
fice by the police, and the latter declared 
that the loss, as near as he could esti- 
mate, without a complete inventory, 
would be about $20,000, which is fully 
covered by insurance, it is believed. 








Held Up and Robbed 





Young Thugs Visit San Francisco Jewelry 
Store and Escape with Loot 
W orth $5,000 


SAN FRANCISCO, CAL., April 27.—A 
pair of young thugs held up the Becker 
Jewelry Co. store at 5645 Geary St., on 
the morning of April 23 and got away 
with $5,000 in loose diamonds, watches, 
rings and cash, leaving only one clue in 
the form of a number of fingerprints. 
C. Becker, the proprietor carried no in- 
surance that he can collect. When in- 
surance rates jumped to a high level 
recently, Mr. Becker let most of his in- 
surance lapse, keeping his burglary in- 
surance. The robbéry in his store was 
a holdup which is not covered by his 
policy. 

Shortly after the store was opened for 
business in the morning, at 8.45, Becker 
was in the rear, attending to some work, 
when a gun was held to his back and 
he was told to keep quiet and do as he 
was told, or he would be shot. Another 
gunman also had him covered. Both 
men were fairly well dressed, about 30 
years of age and wore nothing to con- 
ceal their faces. They were strangers 
to the jeweler. They threatened to shoot 
unless he opened the safe. Then they 
locked him in a room. Finding they 
could not open the inner safe the thugs 
brought him out again, locking him up 
after he had done as they ordered. They 
showed a knowledge of jewelry values in 
what they took. 

Later, after they had left, Becker 
broke a panel of the door in the room 
and telephoned the police. Later A. V. 
Davidson, western manager, National 
Jewelers’ Board of Trade checked up 
It totalled 
$5,000. 
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Sent to Prison 





Two Officers of Biltmore Watch Case Co. 
Must Serve Terms in Atlanta 
Penitentiary 


S. Gophrener and A. Bloom, officers of 
the Biltmore Watch Case Co., New York, 
who were convicted nearly two weeks 
ago, by a jury in the United States Dis- 
trict Court of conspiracy, to condéeal as- 
sets and concealment of assets from the 
trustee in bankruptcy, were sentenced 
last month to serve terms in the Atlanta 
Penitentiary. Judge Goddard, in impos- 
ing sentence, took into consideration the 
recommendation of the jury, asking for 
leniency to be shown Bloom. For this 
reason, Bloom was sentenced to serve 18 
months in Atlanta, while his former 
business associate, must serve two years 
in the same penitentiary. The trial of 
this pair was held before Judge Goddard 
and a jury and took nearly two weeks. 
Despite the fact that over 50 witnesses 
had testified, it took the jury less than 
one hour to return a verdict of guilty 
against both defendants. 

As reported in these columns, last 
week, the Biltmore Watch Case Co. went 
into bankruptcy some time ago, and upon 
examination of the concern’s books, it is 
claimed, that a shortage of over $75,000 
was recorded. In their attempt to ex- 
plain part of this shortage, the bank- 
rupts claim that one of them had been 
robbed on a train of over $60,000 in 
merchandise. 

The prosecution was conducted by As- 
sistant District Attorney Herman Fos- 
ter, who was assisted by Herbert A. 
Wolff and Newman Levy of Greenbaum, 
Wolff & Ernst, as well as Louis P. Galen- 
son, C. P. A. This was another case 
prosecuted through the efforts of the 
Fighting Fund of the National Jewelers 
Board of Trade. 








“Spike” Kenny to Be Sentenced for 
Baltimore Jewelry Store Holdup 
and Robbery 


BALTIMORE, Mp., April 30.—Edward 
(Spike) Kenny, convicted as one of the 
ringleaders of the holdup and robbery 
at the jewelry store of William Lipman, 
3200 block E. Baltimore St., two months 
ago, will be sentenced this week by 
Judge Albert S. J. Owens in Criminal 
Court. Kenny, well known to the police 
here, was convicted several days ago 
after a trial which lasted several days, 
having been found guilty on. four indict- 
ments. 

Approximately $2,800 in jewelry and 
money was stolen from Mr. Lipman and 
members of his family in the robbery 
in which Mr. Lipman and members of 
his family were attacked at pistol points. 

Three others who were convicted er 
pleaded guilty with Kenny will be sen- 
tenced. They are Samuel Levy, Brook- 
lyn, N. Y.; Edgar Hurley and Barney 
Martin. Hurley was convicted of re- 
ceiving some of the stolen goods. 
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Attention 
Ring Manufacturers 


Introducing 


Our New One Piece Four Prong 
Square Setting with Ornamental Border 


Saves Time—Labor—Soldering 
Will Harmonize with Any Design 











Patent 
No. 74210 
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Samples Sent on Request 


SELIKOFF & SCHAPIRO 


Manufacturers of Distinctive Ring Findings 


32-38 Fulton St. New York 
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ORIENTAL LOVE BRACELET 
(Patent pending) 


HE ORIENTAL LOVE 
BRACELET is unsurpassed in 
DESIGN and WORKMANSHIP 
—and also is unequaled in VALUE. 


Made by 


Excell Manufacturing Company 
45 Richmond Street, Providence, Rhode Island 

























A Soft White Gold 


Our customers’ statements and 

the increased business in WHITE 

Gop and Wuirte Gop ALtLoy in 

the last month certainly indicate 

that we have the best product 
on the market 


The color is right 


EeAvcie 
wy 


Phone or send your order to 


THE S.S. WHITE DENTAL MEG. CO. 
Industrial Division 
152 West 42d St. New York, N. Y. 


Factory ADDRESS: 
Prince Bay Staten Island 











solders and do refining 











We sell platinum and | 











TRADE MARKS 


of the 


Jewelry and Kindred 
Trades 


Fourth Edition 





Illustrates the trade marks, registered and 
unregistered, used by manufacturers, 
wholesalers and importers in the 
jewelry and allied industries. 


\ 


Price $5.00 


Express Charges Paid 








Jewelers Publishing Corporation 
239 W. 39th St., New York, N. Y. 
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Closing Session of Empire State 
Convention 





Officers Re-elected for Ensuing Year and Interesting Reports 
Submitted on Wednesday, April 25—Banquet Held 
Tuesday Evening, April 24 


Syracuse, N. Y., April 28.—The last 
day of the 19th annual convention of the 
New York State Retail Jewelers Asso- 
ciation on Wednesday was given over in 
large part to addresses and the submit- 
ting of different committee reports and 
to the election of officers. The morning 
session was called to drder at 11.30, it 
being the third session of the convention 
and was a luncheon and business session 


combined. 
The first report made was one sub- 


mitted by Charles E. Sunderlin as secre- 
tary. The report was a brief resumé of 
the activities of the organization for the 
past year and was vublished in these 
columns some time ago. 

Next came the report of Samuel Feld- 
man, Brooklyn, who as chairman of the 
Trade Interests Committee, made many 
suggestions. His report is as follows: 
REPORT OF TRADE INTERESTS COMMITTEE 


This committee feels that the retail 
Jewelry industry has derived considerable 
benefit since the inception _of the campaign 
by the National Jewelers Publicity Associa- 
tion. Reports having been sent to this com- 
mittee that increased sales, particularly for 

fts on ‘“‘Mothers,” and “Fathers’ Days” have 

en more gratifying, than before the ad- 
vertising campaign was instituted. 

It would be well however, if this adver- 
tising medium would in their forthcoming 
issues advocate that the pocket watch is the 
proper timepiece for the man to _ use for 
evening wear, which would automatically in- 
crease the sales of vest chains, pocket knives, 
emblem and photo cases, for it is a known 
fact that these latter articles have been 
dormant as far as sales are concerned. : 

Information has also been brought to this 
committee that shirt manufacturers have de- 
creased considerally the manufacture of 
shirts with pearl cuff buttons sewed on, this 
being partly due to the fact that the source 
of supply of mother of pearl which is the 
State of Indiana has curtailed the privileges 
of digging up or fishing for pearl shell or 
mussels. This would help the sale of cuff 
buttons. 

This committee would also recommend to 
the National Publicity Association to advo- 
cate the use of scarf pins. 

Ways and means should be devised to cur- 
tail the drug store from selling articles of 
jewelry on Sunday. 

The Harvard Research Bureau has been 
very beneficial to the jewelry industry and 
should be continued every three years. 

It would be of benefit to the jewelry in- 
dustry to secure a Custom House ruling that 
would compel watch factories to stamp the 
word “Cylinder” on cylinder watches. This 
would eliminate cheap competition and would 
dispel the erroneous impression that has been 
pDreyalent with a certain class of watch 
buyers who take it for granted that all the 
Swiss watches are unreliable. It is a fore- 
sone conclusion that the cylinder watch has 
been a drewback in the industry. .. . 


In commenting on this report Presi- 
dent Leininger expressed the hope that 
many of the points brought out by Mr. 
Feldman would work out satisfactorily. 

Jacques LeRoy delivered an address on 
the Horological Institute of America, 
explaining the aims and activities of this 
body. He also called attention to the 
fact that the institute would hold its 
annual meeting in Washington, D. C., 
on May 9 and 10. 


Fake auctions and their effect on the 
jewelry trade was the topic assigned to 
Henry Osterweil, New York. He spoke 
as follows: 

ADDRESS BY HENRY OSTERWEIL 

“Millions of dollars a year are being 
taken away from the reputable jewelers 
of this State by fake auctions, par- 
ticularly by fake auctions operating in 
Greater New York. 


“This loss to the trade is serious 





EDWARD LEININGER, REELECTED 
PRESIDENT 


enough, but worse still is the fact that 
these fake auctions put all jewelers in 
ill repute because the sucker, when he 
realizes at last that he has been taken 
in, is not discerning enough to distinguish 
between a legitimate dealer and the 
faker. 

“IT was inclined to believe that the 
legitimate trade suffered little from 
operations of the fakers. It was my im- 
pression that the type of persons who 
bought at auctions were not the type that 
dealt with reputable dealers to any ex- 
tent. 

“IT have been forced to change that 
opinion on the strength of what seven 
of the leading jewelers in Greater New 
York have told me about the effect this 
class of trade has had on their business. 

“That the profits made by these 
crooks who obtain money from the 
public under false pretenses must be 
enormous is evidenced by the fact that 
they are able to meet heavy expenses 
in their operations. 

“In the first place they occupy sites 


79 


that few dealers in the legitimate trade 
could afford to rent. They can afford 
high rents because of their enormous 
profits. Then they have to pay a large 
cut to the auctioneer. They have to pay 
cappers and others. They cannot meet 
these heavy expenses unless they are 
making large profits. 

“We almost succeeded in getting 
through the last session of the Legis- 
lature a bill that would have been an 
effective curb on the operations of 
auctioneers of this type. Some of the 
provisions of the bill were perhaps a little 
too stringent. Others were good, par- 
ticularly those forbidding auctions last- 
ing more than 30 days and providing for 
an inventory to prevent replenishing of 
stock. 

“The bill was beaten by the voice of 
one member of the Senate on the last 
day of the session after it had passed 
the lower house. 

“A great deal can be accomplished by 
bringing about the enforcement of local 
ordinances now on the statute books of 
most cities. These ordinances would be 
a curb on the illegitimate traffic if they 
were enforced. For the most part they 
are dead letters. Associations in indi- 
vidual cities might be able to bring about 
more stringent enforcement of these 
measures.” 


L. M. Campbell, as treasurer, submit- 
ted the financial report, showing the or- 
ganization to be in a healthy condition. 


Reporting for the membership com- 
mittee A. Landau, chairman, informed 
the jewelers that while the association 
has an enrollment of about 300 members, 
190 are at the present time paid up. 
This is a gain of 15 for the year. 


Mr. Landau also reported on the ac- 
tivities of the Executive Board of the 
New York City Retail Jewelers. 


These reports were followed by a talk 
on “Group Advertising,” by Albert 
Kamp, Ossining. His remarks were 
later discussed from many viewpoints. 


The report of the resolutions commit- 
tee was then submitted. It follows: 


The Resolutions 


We extend our thanks to Mayor 
Charles G. Hanna for his kindly words 
of welcome and to Rev. Bernard A. Claw- 
son for his part in opening the conven- 
tion. 

We also extend our thanks to President 
Conrad J. Brotherly of the A.N.R.J.A.; 
P. J. Coffey of the Jewelers’ Publicity As- 
sociation. Alexander Vincent of the 
Sterling Silver Guild, Stephen P. Toad- 
vine, manager of the Better Business 
Bureau of Syracuse, Bartley J. Doyle, 
president of the Keystone Publishing Co., 
Herbert S. Mosher, chief of the Pinker- 
ton National Detective Agency; C. E. 
Young of the Federal Laboratories, and 
the other speakers who appeared before 
our convention and delivered most in- 
teresting and instructive addresses, on 
subjects of great importance to us, deal- 
ing with matters affecting our business 
and every day life. 


We especially National 


thank our 
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The Main Office of 


THE JEWELERS’ CIRCULAR 


is now located at 


239 West 39th St. 


NEW YORK 
Telephone Pennsylvania 0080-1-2-3-4-5-6 


A Branch Office will be maintained at our 
old location, 11 John St., but all mail and 


express matter should be addressed to the 


Main Office. 


The Jewelers’ Publishing Corporation 
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President, Conrad J. Brotherly, for his 
presence and interesting and valuable 
address. We listened with much interest 
to his recommendation that the Amer- 
jean National Retail Jewelers Associa- 
tion open its membership to manufac- 
turers, wholesalers and importers of the 
jewelry and allied industries, and that 
our Natiorial Association be made the 
nucleus of an all inclusive organization 
that will completely represent the jewelry 
industry of the United States. 

Resolved, that this recommendation be 
referred to our executive committee for 
further consideration, and such action as 
it deemed wise and advisable, at a later 
date, as affording an opportunity for 
further study of the proposition before 
taking definite action. 
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fit should be derived by our members 
and the exhibitors. 
* * * 

To Bartley J. Doyle we express our 
appreciation for the efforts he is mak- 
ing in the interest of the jewelry trade, 
and we heartily indorse his activities 
which are bringing about closer and 
better cooperation in our association. 


* * * 


We recommend that further efforts be 
made to secure the passage of a State 
Auction Law, similar to the one pre- 
sented to the recent legislature, and that 
our Legislative Committee continue its 
efforts toward that end. 


* * * 
We urge our members to avail them- 
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cially Charles N. Howe, we express our 

cordial appreciation of the good fellow- 

ship which prevailed at every meeting 

and the social features of the convention. 
* * * 

We extend our thanks to the Onon- 
daga Hotel management for the splendid 
manner in which they cared for our 
every want; to the exhibitors and ad- 
vertisers for their support. Our ex- 
hibits were beyond the expectations of 
our officers and were the means of cre- 
ating much interest and a larger attend- 
ance. 

* *K x 

We are indeed most fortunate in the 
full cooperation extended the association 
movement by the trade press, which is 
ever mindful of the best interests of our 





MEMBERS AND GUESTS OF NEW YORK STATE RETAIL JEWELERS’ ASSOCIATION ATTEND BANQUET AT THE HOTEL 
ONONDAGA 


The officers of the New York State 
Retail Jewelers Association during the 
past year have shown the same interest 
in the affairs of the association and trade 
in general, as has marked our State 
since its organization. President Edward 
Leininger has given us an administra- 
tion for which we may all feel proud. 
His genial manner has won the coopera- 
tion of all the officers and the entire 
membership. 

* * * 


The word competition among our mem- 
bers has been changed to cooperation 
and the building of a bigger and better 
future. Our most thankful apprecia- 
tion is recorded for the efforts of Presi- 
dent Leininger, Secretary Sunderlin and 
the officers of the association who gave 
much of their time for the benefit of us 
all and the entire trade. 

* * * 

We again express our sincere thanks 
to Treasurer L. M. Campbell, the father 
of the exhibit idea, for the splendid 
manner in which he planned and man- 
aged our second exhibition. His every 
effort and thought was that a real bene- 


selves of the benefits of the Jewelers’ 
Mutual Fire Insurance Co., which saves 
its policyholders 40 per cent of their 
annual premium. 

* * * 

The Better Business Bureau in: our 
respective communities is doing valuable 
work to eliminate fraudulent advertis- 
ing and unethical business practices and 
should have our full cooperation. 

* * * 


We heartily indorse the Capper-Kelly 
Bill now before Congress, the “Fair 
Trade Act” which will make it legal 
for manufacturers of standard goods to 
enter into contracts with dealers to 
maintain the suggested resale price on 
his goods. 

* * * 

We register our disapproval of the 
policy of jobbers who sell at retail, and 
create other unfair competition and 
suggest to our members that they give 
their patronage to those who refrain 
from this practice and are fair to the 
retail jewelers, on whom they must de- 
pend for their principal business. 

* . - 


To the jewelers of Syracuse, and espe- 


industry and ready, at all times, to pro- 
mote association activities, and to the 
trade press, as a whole, we return our 
sincere thanks. 

* * * 

The Baumes Law is one of the most 
valuable laws enacted in recent years 
in the interest of the jeweler. The pen- 
alty this law inflicts on habitual crimi- 
nals has greatly minimized crime, hold- 
ups and robberies in general, but of 
jewelers especially. This law has been 
greatly strengthened by the new clause, 
which brings to justice the “fence” or 
those who knowingly purchase stolen 
goods. Our State Legislature at its last 
session enacted a law making it possible 
to introduce the testimony of a convicted 
criminal as State’s evidence against the 
“fence” or purchaser of stolen goods. 
We must lend every possible assistance 
to the police authorities and courts, in 
prosecuting criminals and commend our 
legislators for this most valuable act. 

* * * 

We believe the National Jewelers’ 
Publicity Association has done valuable 
work in the interest of our trade. Their 
annual report shows, that aside from the 
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very excellent illustrated advertising in 
national magazines and the dealers’ 
helps with advertising copy and cuts, 
furnished to the trade, it was also pos- 
sible to do much to minimize propaganda 
which was injurious to our business. 
The work of the publicity association 
is of great value to our industry; that 
the tide is turning and that through the 
efforts of the association we are meet- 
ing competition on its own grounds. 
* * bs 


We must continue this publicity work 
in order that we may obtain our right- 
ful share of business, as it is only 
through publicity that we can keep be- 
fore the public and make it jewelry con- 
scious; also correct and counteract the 
many damaging statements which have 
been made in the past, with the idea of 
diverting trade from the jeweler to other 
channels. We urge all engaged in the 
jewelry and allied industries to liberally 
support this movement. 

* * * 

We highly commend the work of the 
officers of the Horological Institute in 
establishing a standard for watchmakers, 
whereby the trade and public can be in- 
formed authoritatively who are the 
competent, skillful watchmakers. 

The institute offers to any watch- 
maker who can successfully pass its 
examination a certificate of efficiency, 
which names him as a Certified Watch- 
maker. We urge our members to sup- 
port the institute and recommend all 
good watchmakers to take the examina- 
tion and enjoy the benefits of member- 
ship and ownership of the certificate. 

* ok * 

The State Platinum Act became a law 
-in New York State Jan. 1, 1928, and 
clearly defines the quality of jewelry 
when stamped as “platinum” or “part 
platinum.” We recommend to our mem- 
bers the careful examination of all goods 
they purchase, to see if they carry the 
quality stamp, with the idea in mind 
that the standard will be raised by de- 
manding the best at all times. We also 
urge our members to advise their cus- 
tomers of this law, which is a protection 
to the customer as well as the legiti- 
mate dealer, who, in the past, has been 
obliged to compete with goods stamped 
“platinum” which contained very little 
platinum in its composition. 

The Resolutions Committee consisted 
of: Emil J. Scheer, chairman, Charles T. 
Evans, William G. McDougall, L. M. 
Campbell, William D. McNeill, Charles 
G. Oelheim, and William F. Ehmann, 

All the officers of the association were 
re-elected for the ensuing year. They 
are: Edward Leininger, Buffalo, presi- 
dent; William D. McNeil, Utica, vice- 
president; Charles E. Sunderlin, Roches- 
ter, secretary, and L. M. Campbell, 
Canandaigua, treasurer. The executive 
committee members also were reelected 
as follows: William G. McDougall, New 
York; Albert Kamp, Ossining; Samuel 
Feldman, Brooklyn; E. M. Baringer, 
Gloversville; John J. Diebold, Buffalo, 
and R. E. Brigham, Oneonta. 

Secretary Sunderlin announced that 
the executive committee will meet, prob- 
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ably in January, to select the 1929 con- 
vention city. Several cities have ex- 
tended invitations to the New York 
State Retail Jewelers Association for 
next year’s gathering but the executive 
committee deferred action on them. 

The closing session adjourned at 3 
p.m. 








Imports of Platinum and Allied 
Metals During February 


WASHINGTON, D. C., April 30.—Fig- 
ures just compiled by the Department 
of Commerce, showing the imports of 
platinum and allied metals during Feb- 
ruary, indicate that the value of iridium 
brought in during that time was $86,302, 
while osmium and osmiridium imported 
amounted to 575 troy ounces, valued at 
$30,540. The rhodium and ruthenium 
received here from other countries was 
worth $62,295, while the amount of pal- 
ladium brought into this country reached 
1007 troy ounces worth $39,736. The 
value of grain, nugget, sponge or scrap 


‘platinum reached $636,867. 


The figures showing the imports by 
countries are as follows: 
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Designers are showing a good Many 
rings for men that are a departure from 
the jeweled band—bands that are made 
of tiny criss-cross bands of platinum anq 
enamel, and particularly gold rings that 
are widened at the front for a large set. 
ting. Van Cleef and Appels have a 
number of this type (also Marzo on Rue 
de la Paix) with high-cut stones—jade 
carved topaz and antique cameos. 

There is a necklace much seen around 
Paris these days, that looks like an up. 
folded horse’s bit. It is in two semi- 
circular pieces, the back plain, the front 
flat and doubled, and both made of silver 
treated or oxidized in some way to give 
it a leaden look. It is heavy and does 
not exactly fit the line around the base 
of the throat—all of which add to its 
peculiar appearance. It is worn with 
grey or white sports clothes, especially 
‘with mannish shirts and cravats—the 
necklace worn over collar, cravat and all, 

* od * 
For beige clothes there is a gold neck- 


lace, made of big, flat links that are fit- 
ted into each other closely enough to 
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Paris Jewelry Fashion Notes* 





EN in Paris continue to wear jeweled 

band rings, always on the little 
finger. The three-jewel ring—with two 
diamonds and a single ruby set deep 
into the platinum or gold of the ring— 
is seen less nowadays than the ring with 
a single stone, preferably a large dia- 
mond, likewise set deep into the metal. 
The smarter rings are wider than those 
seen the last few years, some of them 
are fully three-eighths of an inch wide, 
making them more conspicuous than the 
older rings. Fouquet’s all-crystal ring 
(cloudy crystal that looks like moon- 
stone) is frequently seen—this usually 
widened slightly at the front and set 
with large square-cut topaz; another 
style of solid crystal ring is set with a 
large ruby. Cloudy crystal cuff-links, 
using gold, are worn with these rings. 

* * * 

The popularity of blue shirts for men 
has given rise to a fashion for wearing 
rings and cuff-links in tones of blue that 
verge toward grey. There is a cloudy 
blue stone, used by Rozanes for women’s 
flower pins, that is often adapted for 
men’s accessories. 





_*From National Jewelers Publicity Associa- 
tion, Newark, N. J. 





give an effect of the necklace being made 
of a single flat band of gold. Sometimes 
it has a few turns at the front; some- 
times it ends in a V. With these neck- 
laces are worn the wide bracelets of 
gold or oxidized silver that fit close 
around the wrist, and were inspired by 
the leather cufflets that the smart 
women are wearing. 








Alleged Window Smasher Arrested 
After Hurling Missile Into Syra- 
cuse, N. Y., Store 


SYRACUSE, N. Y., May 1.—Hurling a 
piece of concrete through the front win- 
dow of the jewelry store of Frank 
Dilego, 207 N. Salina St., yesterday 
morning, Joseph Rodriguez, a 29 years 
old Mexican, living at 218 Harrison St., 
took a look around the corner to see if 
any one was coming. He failed to look 
across the street and see Detectives Mec- 
Evoy and Dillon standing in the shadow 
of a doorway. When the Mexican came 
back and began scooping watches and 
rings from the show window, the detec- 
tives pounced upon him. 

The officers found a 16-inch knife in 
his coat. The prisoner, it is charged, had 
12 watches in his pocket when arrested. 
He is held without bail. 
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Minnesota Jewelers Hold Convention 





Members of N wth onl South Dakota Associations Also Attend Gathering Held at St. Paul, April 
24 and 25—New Officers Chosen, Resolutions Adopted and Other Business Transacted— 
Exhibits Attract Much Attention—Banquet on Closing Night 


St. PauL, MINN., April 27.—North 
Dakota and South Dakota jewelers were 
in attendance at the annual convention 
of the Minnesota Retail Jewelers’ Asso- 
ciation, April 24 and 25, St. Paul Hotel, 
St. Paul, making it in reality a tri-State 
meeting of the trade. Sessions were held 
in the roof garden of the hotel, starting 





J. E. STILES, RETIRING PRESIDENT 


when 
Minn., 


at 10.15 on Tuesday morning, 
President J. E. Stiles, Wells, 
called the first session to order. 


Tuesday 


Led by Mrs. J. J. Levinson of Rapid 
City, S. D., the jewelers sang several 
verses of “America,” the first item on 
the program. 

Following the singing, J. F. Moyer, E. 
A. Brown Co., retail jewelers, 87 E. Sixth 
St., St. Paul, gave the address of wel- 
come, explaining that on account of a 
heated town election then in progress 
the municipal officials could not be pres- 
ent. 

S. H. Lindquist, Minneapolis, re- 
sponded to the welcome, saying that 
“rubbing elbows” was one of the great- 
est assets of the Minnesota Retail Jewel- 
ers’ Association. 

President Stiles read his annual ad- 
dress, following the remarks of Mr. 
Lindquist. It was as follows: 


AppRESS OF PRESIDENT STILES 


Another year as the calendar marks time, 
has passed, and we are again assembled in 
the capacity of fellow jewelers, grouped to- 
gether for the betterment of our industry. 
As we take up different phases of our work, 
may we all realize that this is our individual 


convention, and that its success will be the 
result of individual efforts. 

Discussions and individual ideas and ex- 
periences are valuable assets in making a 
convention of this kind profitable to its mem- 
bers. We believe that the last year has seen 
some improvement in the jewelry industry, 
and that there are prospects of a continued 
upward trend as needed adjustments are 
being made. 

Confidence and optimism are necessary in 
these days of uncertainty, and the man who 
takes the downs of life with a smile will 
much more appreciate the ups when they 
come, as they surely will to the man who 
is conservative, and applies sound business 
principles and ethics to his transactions. 

There are many conditions that confront 
the business man that seem hard to sur- 
mount, but if approached in the right man- 
ner, and with the right spirit, using honest 
business principles coupled with right think- 
ing, faith and confidence, the apparent 
condition may be overcome. One year ago 
I thought my activities as your president 
were at an end, but circumstances seemed 
to require further labor on your behalf. 

Taking up the work again last August, 
I have tried to do what was possible for 
your interest. 

If the program before you does not come 
up to our former standard, it may possibly 
be due to the unfortunate fire of our veteran 
secretary which occurred during the time we 
were trying to build the best program we 
have ever had. 

We trust, however, that with your coopera- 
tion, and the able speakers we will listen 
to, that the convention will go down into 
history as profitable and helpful to us all. 

We certainly are pleased to greet our 
brother jewelers from the Dakotas, and 
trust that every member of our association 
will see that our visitors are made welcome 
and kindly entertained. 

To our exhibitors and traveling salesmen, 
we desire to extend our thanks and appre- 
ciation for their efforts in making our con- 
ventions attractive and successful. We have 
a few recommendations and indorsements for 
your consideration. 

First: I repeat last year’s suggestion, that 
a complete new set of by-laws be provided 
for the government of this association. 


Second: That we indorse the Fair Trade 
Bill now before Congress, and formerly 
known as the Capper Kelly Bill, using our 
efforts through our representatives in Con- 
gress for its passage. This legislation would 
prevent chronic cut-price artists from using 
standard trade marked articles as a bait 
merely to draw customers. 


Third: That we heartily indorse the efforts 
of President Conrad J. Brotherly in his efforts 
to amalgamate the jewelry industry. 

Fourth: After five years experience as 
your president, my honest opinion is that 
a tri-State organization, consisting of Min- 
nesota, North and South Dakota, with its 
membership extended to the jobbers and 
manufacturers of these States, is the only 
real cooperation of the industry that will 
accomplish the desired end; and I most 
earnestly ask its consideration. 

As your representative to the national con- 
vention at Milwaukee last September, I wish 
to make a brief report. 

The convention reports and addresses were 
of the usual instructive and useful character, 
many of them you have already read in the 
trade journal. President Brotherly reported 
that approximately a quarter of a million 
dollars’ worth of paid space had been used 
in magazines thus far, while more than a 
million dollars worth of free space had been 
secured otherwise. He emphasized _ the 
need of close cooperation, and in his opinion 
the national association should be thrown 
open to the wholesalers and manufacturers, 
as well as retailers. He also asked that a 
committee be appointed to take up the mat- 
ter of a revised list of birthstones in strict 
accordance with scientific principles, long 
established. 

Both the Horological Institute and Mutual 
Fire Insurance Co. were strongly indorsed 
for their endeavors in behalf of the industry. 

The je'velers of Milwaukee as well as from 


the State used every effort to entertain the 
convention. 

A trip through the Milwaukee Industrial 
Institute for the boys and girls was very 
interesting and instructive. 

The 1928 convention will be held at Dallas, 
Tex., the home of our genial friend, Arthur 
A. Everts. 

As I lay down the gavel a second time, it 
is with a desire that your association may 





MAX. RABINOVICH, PRESIDENT OF THE 
NORTH DAKOTA ASSOCIATION 


continue to prosper and finally take a front 
rank as to membership in the national as- 
sociation. 

Be assured that I fully appreciate the 
honor you have conferred upon me during 
the last five years, and te my successor, 
I trust that you will show the same uniform 
kindness. 

At the conclusion of President Stiles’ 
address, Secretary Schwenke gave his 
annual report. Mr. Schwenke said that 
the convention had been informed of 
practically everything through the ad- 
dress of the president. He read some 
figures, showing the standing of the as- 
sociation. 

“IT regret to report,” Secretary 
Schwenke said, “the death recently of 
one of our loyal members, J. B. Hudson, 
also the serious illness of S. H. Clausin, 
who at present is in a hospital and has 
been in a most helpless condition for the 
past two years. 

Alfred E. Bienhorn, treasurer, Wi- 
nona, gave his report, following Secre- 
tary Schwenke’s remarks. 


President Stiles then read a letter 
from A. W. Anderson, secretary Amer- 
ican National Retail Jewelers’ Associa- 
tion, suggesting that messages be sent 
Mr. and Mrs. Max Jennings, St. Clair, 
Mich., on the occasion of their golden 
wedding celebration, April 23. 
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A message was sent by President 
Stiles in time for it to arrive by April 
23. 

Oscar P. Gustafson, retail jeweler, 4 
S. Fourth St., Minneapolis, and John 
Howard, Two Harbors, Minn., were then 
elected to membership, by unanimous 
vote. 

There was some delay in appointing 
committees, scheduled for announce- 
ment at this point, and they were named 





E. M. SCHWENKE, SECRETARY 


at a later session. Their personnel was 


as follows: 

NoMINATIONS: J. F. Moyer, chair- 
man; Alfred E. Beinhorn, C. G. Lind- 
quist, G. L. Rochat, and Charles D. 
White; 

RESOLUTIONS: E. L. Hayek, chairman; 
J. M. Geist, S. H. Lindquist; 

AupiITING: J. M. Geist, 
Severt Hanson, David Smith. 


Following the election of new mem- 
bers, Max Rabinovitch, retail jeweler, 
Grand Forks, N. D., and president of 
the North Dakota Retail Jewelers’ As- 
sociation, gave his address. It was in 
part as follows: 


ADDRESS OF MAX RABINOVITCH 


It has been my privilege as president of 
the North Dakota Retail Jewelers’ Associa- 
tion to come in touch with the officers of 
the Minnesota association many times during 
the past two years. Many letters and in- 
quiries have passed between us. In every 
instance they have been handled by your 
seplendid president and secretary very ef- 
ficiently. 1 happen to know of the very great 
amount of work it has been necessary to 
handle in order to properly prepare for this 
convention, and we must at all times be 
mindful of those few men who have made 
this all possible through their efforts. 

The meetings will, of course, speak for 
themselves, but while we should all attend 
all of the sessions, we must not overlook 
another part of the convention, which is of 
such great value to the real success of any 
association meeting. I refer to the splendid 
exhibits which have been prepared at great 
expense and effort for our education and 
benefit. Let us show our appreciation by 
visiting every exhibit that has been prepared, 
and I assure you you will all be benefited 
by them. . 

My next thought is of the material value 
we gain through such meetings. Can any 
jeweler in business today come to this con- 
vention and mingle with the cream of the 


chairman; 
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jewelers of Minnesota, South Dakota and 
my own State without being benefited? I 
do not think it possible. . 

Can any of us view the splendid exhibits 
that have been so well prepared without 
gaining at least one good idea to take back 
to our own business? Can any of us be so 
blind as not to see the value of true and 
honest cooperation with our fellow jeweler, 
which will work to our own advantage and 
to the advancement of the jewelry business 
in general. 

I have been in the retail jewelry business 
for 40 years, and have sometimes been called 
a success, but I realize I have a great deal 
to learn, and as hard as it may be to teach 
“an old dog new tricks,’ I am here to gain 
what I can, and I hope to return to my 
business a better business man and a better 
citizen for having attended. 

J. J. Levinson, retail jeweler, Rapid 
City, S. D., and president of the South 
Dakota Retail Jewelers’ Association 
spoke, following the address of Mr. 
Rabinovitch. Mr. Levinson brought 
greetings from the South Dakota jewel- 
ers and from the Black Hills. He drove 
about 700 miles to be at the convention, 
and he said he felt it was well worth 
coming for. On behalf of the South 
Dakota association he extended a cordial 
invitation for a tri-State convention next 
year, to be held in the new Alex Johnson 
Hotel, under construction in Rapid City. 
He suggested that the sessions be fol- 
lowed by a day or so of sightseeing in 
the “Switzerland of America.” 

The convention then adjourned for 
lunch. 


TUESDAY AFTERNOON 


R. E. Mason, superintendent, St. Paul 
office, Pinkerton’s National Detective 
Agency, was first on the program at the 
afternoon session, which President Stiles 
called to order at 2.30. Mr. Mason de- 
scribed the manner in which criminals 
operate. 

Alfred E. Beinhorn, retail jeweler, 
Winona, asked what percentage of the 
jewelers in St. Paul who were robbed 
were not members of the Jewelers’ Se- 
curity Alliance, to which Mr. Mason re- 
plied that he could not say, but that the 
total attacks on jewelers in the United 
States last year equalled about 6 per 
cent of the membership. 

Another question from the floor was 
as to what would be the best protection 
against robberies. Mr. Mason advocated 
substantially constructed stores; good 
safes, lighted and kept where police 
could observe them; keeping stores 
locked during the distribution of mer- 
chandise in the morning; and having the 
front door locked while goods were being 
put away at night. 

At the request of President Stiles, 
Ralph Roessler, Marion, Ind., then de- 
scribed the hold-up which occurred in 
his store a while ago. 

L. E. Dewey, head of the watch de- 
partment of J. B. Hudson & Son, Min- 
neapolis, gave an interesting and prac- 
tical address on “Two Phases of Watch 
Merchandising.” 

Following the address of Mr. Dewey, 
the program for the afternoon was 
taken up by a number of subjects. 

Ralph Roessler, retail jeweler, Marion, 
Ind., regional vice-president, A. N. R. 
J. A., gave an interesting talk to the 
jewelers, starting by declaring that he 
represented the various members of the 
trade in this territory in the national 








May 3, 1928 


association, rather than representing the 
national association here. He wanted 
the jewelers to feel that if they wished 
anything brought up in the councils of 
the A. N. R. J. A., that they should com. 
municate with him in order that he could 
bring about their desires with regard to 
the trade. Mr. Roessler told of the vari- 
ous activities of the national association 
and mentioned a number of problems 
which the retailers must consider. 





RALPH ROESSLER, REGIONAL VICE- 
PRESIDENT 


The final feature of the afternoon ses- 
sion was a question box, which was con- 
ducted by S. H. Lindquist, Minneapolis. 

Theater parties were held that eve- 
ning. 

WEDNESDAY 


A number of interesting topics were 
taken up on Wednesday morning. Carl 
W. Kleifgen, Metropolitan Life Insur- 
ance Co., spoke to the jewelers, giving 
them the benefit of some of his experi- 
ences. 


J. J. Orr, as assistant secretary of 
vice-president H. E. Waldren, W. A. 
Shaeffer Pen Co., Fort Madison, Iowa, 
told of a number of things which affect 
business. Mr. Orr told of the annual ex- 
penditures made by his firm in the in- 
terest of business expansion. 

Stan Smith, who was scheduled to con- 
duct a question box, was not present at 
the convention, and sent his regrets. 


WEDNESDAY AFTERNOON 


C. L. Motl, Minnesota State Highway 
Department, was the first speaker in the 
afternoon. 

J. J. Levinson gave an exceedingly in- 
teresting address in the afternoon, the 
subjejct being, “Cooperation.” One thing 
which those attending conventions can 
do so as to make the sessions successful 
is to be present, and to be prompt, at the 
hours set, he pointed out. 

In memory of the late J. B. Hudson, 
of Minneapolis, a 10-second period of 
silence was observed. 
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Max Rabinovitch led in a group of 
discussions. 

The place for next year’s convention 
was left to the discretion of the execu- 
tive committee. 

Resolutions were read and adopted. 
They follow: 

Resolutions 


Whereas: We, the members of the Min- 
nesota Retail Jewelers’ Association, as- 
sembled in our 24th annual convention, at 





R. H. WINTER, DIRECTOR 


The Saint Paul Hotel, St. Paul, Minn., on 
the 25th day of April, 1928, hereby give 
expression to the following resolutions: 

RESOLVED: That the Minnesota Retail 
Jewelers’ Association extend to Ralph Roess- 
ler, regional vice-president, of Marion, Ind., 
our appreciation for his presence and his 
inspiring address. 

s * s 

RESOLVED: That we indorse the program 
of activities so successfully carried on by 
the American National Retail Jewelers’ Asso- 
ciation, which includes the legislative fight 
against discriminatory taxes, the National 
Publicity Association, the Jewelers’ Mutual 
Fire Insurance Co., and other matters of 
vital importance to the jewelry trade. 

s o * 

RESOLVED: That we reaffirm our indorse- 
ment of resale price legislation as proposed 
in the Capper-Kelly Bill, and that we urge 
upon our representatives. in our National 
Congress that they vote for and assist in 
the passage of this bill, which will give prac- 
tical relief to the industry of this country. 
Further, that we join with the officers of 
the American Fair Trade League in their 
earnest effort to secure the enactment of this 
bill. Further, that a copy of this resolution 
be sent to our representatives and to the 
Senate Committee on Interstate Commerce. 

* * + 


RESOLVED: That we indorse the recom- 
mendation of President J. E. Stiles providing 
for the formation of a tri-State association, 
including the States of Minnesota, North 
Dakota and South Dakota, and that this 
association include wholesalers and manu- 
facturers in full and equal membership. 

e » * 

RESOLVED: That we deplore the death and 
extend our sympathy to the family of the 
late J. B. Hudson, pioneer jeweler of Min- 
neapolis, who during his life dignified the 
profession by his every act and deed. 

* * 

RESOLVED: That we extend our sympathy 
to Edward Nyhus, of Ivanhoe, whose life has 
been and is an example of charity and kind- 
ness, and hope for his early recovery. 

* * = 

RESOLVED: That we extend our sympathy 
to S. H. Clausen, pioneer wholesale jeweler 
of Minneapolis, and true friend of the retail 
jeweler, and hope for his improvement and 
ultimate recovery. 7 

RESOLVED: That we indorse the movement 
inaugurated by National President Conrad 
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Brotherly to amalgamate’all branches of the 
trade into one great and powerful association. 
7 = * 

RESOLVED: That we indorse the Jewelry 
Trade Association, as sponsored and _ pro- 
moted by Bartley J. Doyle, of Philadelphia, 
and urge our members to aid and foster its 


activities. 
* & * 


RBSOLVED: That we express our apprecia- 
tion to President Max Rabanovitch, of the 
North Dakota association, and President J. 
J. Levinson, of the South Dakota association, 
and visiting jewelers from these States for 
their presence and their helpful and untiring 
efforts in behalf of our trade. 

* « s 


RESOLVED: That we recommend to the Na- 
tional Jewelers’ Publicity Association the use 
of farm papers in the national advertising 
campaign. Further, that this association 
take action within its own region for the 
advertising of jewelry in suitable mediums. 

* a ” 

RESOLVED: That we thank the wholesalers 
and manufacturers for their splendid co- 
operation; especially for the beautiful and 
comprehensive exhibits, without which the 
convention would not be a success. 

~ * a 

RESOLVED: That we thank the wholesalers 
and retailers of St. Paul and Minneapolis, 
who by their aid and deeds contributed to 
the success of the meetings. 

*” . ¥ 


RESOLVED: That we thank R. E. Mason, 
of the Jewelers’ Security Alliance: L. E. 
Dewey, of the J. B. Hudson Co.; William 
Braaten, of Albert Lea; Carl W. Kleifgen, 
of the Metropolitan Insurance Co.; J. J. 
Orr, of the Schaeffer Pen Co.; E. L. Hayek, 
of the North Western Jeweler; C. M. Bab- 
cock, State Highway Commissioner; E. U. 
Berdahl, of Minneapolis, for their inspiring 
addresses. 

* * * 


RESOLVED: That we thank THE JEWELERS’ 
CIRCULAR, the Northwestern Jeweler, and the 
Keystone, for their generous use of space 
in our behalf. 

* * 


RESOLVED: That the president fill all va- 


cancies occurring during interim. 
(Signed) E. L. HAYEK, 
JOHN GEIST, 
Cc. J. LINDQUIST. 

The election of officers for next year 
was then held. They were as follows: 
John M. Geist, St. Paul, president; Stan 
Smith, Mankato, Minn., vice-president; 
Alfred E. Beinhorn, Winona, Minn., 
treasurer; E. M. Schwenke, New Rich- 
land, Minn., secretary. 

Directors for the year are: J. E. 
Stiles, Wells, Minn., three years; R. H. 
Winter, Minneapolis, two years; J. F. 
Moyer, St. Paul, one year. 

Mr. Stiles was chosen to represent 
the association at the next convention 
of the A. N. R. J. A., an appointment 
which he has had in past years. Mr. 
Stiles closed his fifth year as president 
of the State association. 

E. M. Schwenke, reelected for another 
term as secretary of the Minnesota Re- 
tail Jewelers’ Association, is one of the 
oldest State secretaries in point of ser- 
vice in the United States. 


Annual Banquet 


S. H. Clausin & Co., wholesale jewel- 
ers, 13 S. Sixth St., Minneapolis, and 
Kirchner & Renich, wholesale and manu- 
facturing jewelers, 412 Nicollet Ave., 
Minneapolis, sponsored the banquet, 
which was held Wednesday evening at 
the St. Paul Hotel. It was pronounced 
an outstanding success, and was made 
possible only through the efforts of W. 
R. Cooper and E. A. Kirchner. J. E. 
Stiles was toastmaster. W. I. Nolan, 
lieutenant governor of Minnesota, spoke. 
A purse was presented to President 
Stiles. 
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Now in Prison 


Woman Who Acted as Scout for Robber 
Band Must Serve from Five to Ten 
Years in Penitentiary 


The most severe sentence for robbery 
ever given to a woman in New York 
was meted out last Friday by Judge 
Rosalsky, in the Court of General Ses- 
sions, when he imposed a sentence of 
from five to ten years on Bessie Green- 
span, alias “Rose Bender.” This de- 
fendant had pleaded guilty to robbery 
in the second degree and had admitted 
participating in the holdup and robbery 
of the jewelry store of Schafran & Feffer, 
jewelers, at 37 Clinton St., New York. 
This robbery occurred on the morning 
of March 6, at which time the thieves 
escaped with jewelry estimated to be 
worth between $6,000 and $10,000. 

It was charged that the woman acted 
as a “scout” for the mob committing 
the holdup, and was arrested in an apart- 
ment on W. 64th St. with five men and 
two other women. One of the men and 
the other two women have been released, 
two men have pleaded guilty to robbery 
in the third degree, while the other two, 
who if convicted will be sent to prison 
under the Baumes Laws, have chosen to 
go to trial. 

In imposing sentence on Bessie Green- 
span, Judge Rosalsky declared that 
women criminals have become as hard- 
ened and as desperate as the men. For 
this reason he decided to show the de- 
fendant no consideration. 

Samuel Monastersky, who admitted 
driving the car for the mob committing 
the holdup, and John Farber, one of the 
men who “stuck up” Mr. Schafran, have 
confessed and pleaded guilty. Sidney 
Weiss, known to the police under several 
aliases, and Murray Fershing, who, it is 
also claimed has a long criminal record, 
are the two men who will be placed on 
trial. 

On the morning of the robbery, Mr. 
Schafran was in the store when Bessie 
Greenspan, a bobbed-hair blonde, walked 
into the place and asked to see a coffee 
set which was on display in the window. 
As the jeweler went to the window to 
remove the set, three men walked from 
an automobile parked on the opposite 
side of the street, and before he could 
make any outcry he was confronted by 
the bandits, who were holding revolvers 
in their hands. The place was rifled, and 
the men and the woman made their es- 
cape in the waiting automobile. A little 
more than 48 hours later detectives 
raided an apartment on W. 64th St., 
where they arrested the men and the 
women. Confessions were made by some 
of the prisoners to Assistant .District 
Attorney Charles Garrison. Fershing 
and Weiss will probably be placed on 
trial within the next few weeks. 








The Universal Tag Co., a newly or- 
ganized concern, established in Newark 
is located at 412 S. 14th St., and not 
142 S. 14th St., as reported in these 
columns last. week. 
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Edgar M. Docherty, of William C. 
Greene & Co., has returned from a rec- 
reation trip through the South. 

Edward Kunz has been elected a mem- 
ber of the board of governors of the 
Twilight Baseball League at Bristol. 

O. R. Johnson, of the O. R. Johnson 
Co., Auburn, has returned from a busi- 
ness trip to New York City and vicinity. 

Herbert Payton, of the H. Payton Co., 
is making an extended swing among the 
concern’s trade through the Middle West. 

Irving Gertsacov returned last week 
from an extended business trip through 
the West for the Gertsacov Jewelry Co. 

George H. Wild, et al., have sold to 
Baer Ackerman, et al., the tract of land 
with buildings thereon at the corner of 
Friendship and Plain Sts. 

A mortgage of $2,480 against real 
estate belonging to Harry W. Buffum 
in Warwick has been discharged by M. A. 
Dunn. 

John J. Collins, of the sales depart- 
ment of the Ostby & Barton Co., is on 
an extended western trip for the con- 
cern. 

Salesmen of the Irons & Russell Co. 
were starting out the past week for their 
respective territories with the firm’s new 
lines of badges, emblems, medals, etc. 

The entire stock of diamonds, watches, 
and jewelry of St. Onge’s, 41 Broad St., 
Pawtucket, is being closed out at auc- 
tion sale. 

The Gertsacov Jewelry Co. has pur- 
chased of the trustee in bankruptcy the 
plant of the Vega Jewelry Co., manufac- 
turers, 9 Calendar St. 

The next meeting of the directors of 
the Manufacturing Jewelers’ Board of 
Trade will be held at the Turks Head 
Club, this city, on Friday afternoon, 
May 18. 

At the first meeting of the creditors of 
Frank DiMeo in bankruptcy proceedings, 
held last week before the referee in 
bankruptcy, J. Addis O’Reilly was ap- 
pointed trustee under bond of $1,000. 

At the 24th annual meeting of the cor- 
poration of the Rhode Island Humane 
Education Society, held last Friday, 
Henry D. Sharpe, of the Brown & Sharpe 
Mfg. Co., was elected a vice-president. 

At the next meeting of the Handicraft 
Club here, George E. Ball will give a talk 
on “Period Silver,” and an exhibition of 
silver will be made through the courtesy 
of the Gorham Mfg. Co. 

The case of Francisco Contabile & 
Sons against the Robinson Jewelry Co. 
of this city was heard before Judge 
Baker in Superior Court last week, jury 
trial having been waived and a decision 
‘was entered for the defendant. 

William Waddington, who was born in 
Lancashire, England, but came to this 
country in 1911, died last week. He had 
been in the employ of the Brown & 
Sharpe Mfg. Co. ever since he came to 
America. 

F. Whitaker & Co. is a new concern 
that has started in business at 150 Chest- 
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nut St. to manufacture ecclesiastical 
jewelry. It is a branch of the Mangan 
Co., of 45 Richmond St., and will be un- 
der the management of Walter Reed. 

Walter R. Callender, of Callender, Mc- 
Auslan & Troup Co. (The Boston Store), 
and Mr. Callender, who are touring Eu- 
rope, have left Nice fer Biarritz and 
Paris, and will sail from England on the 
steamship Aquitania on May 19. 

Earl H. Ashley, of the Hoffer-Ashley 
Co., importers of precious and semi- 
precious stones, is in Europe on an ex- 
tended business trip, during which his 
itinerary will include Paris, Oberstein, 
Gablonz and other jewelry trade centers. 

At the seventh annual session of the 
Northeastern Regional Conference of the 
National Council of Jewish Women at 
Springfield, Mass., last week, Mrs. Harry 
Wachenheimer of this city was elected 
treasurer. 

Information has been filed at the office 
of the Secretary of State at the State 
House that the Ross Stores, Inc., of 
Rhode Island, located in Providence, has 
changed its capital stock from $250,000 
to 2500 shares of common stock of no 
par value. 

Williams & Anderson Co. have been 
granted permission to erect a one-story 
addition, 19 by 40 feet, to their present 
factory building on Fourth St., next to 
the corner of N. Main St., which will be 
used for the firm’s die-cutting depart- 
ment and for:storage purposes. 

Jean Bartloucci, working at a machine 
in the factory of the Hingeco Mfg. Co., 
73 Atwells Ave., the other morning 
caught her right hand in the gearing 
and three of her fingers were badly 
crushed. She was taken to the Rhode 
Island Hospital for treatment. 

Among the jurors drawn last week to 
serve during the May term of the United 
States District Court were the follow- 
ing: F. Nelson Lane and Charles P. 
Henry for the grand jury and Frederick 
A. Ballou, Jr., Howard D. Wilcox and 
Arthur I. Russell for the petit jury. 

At the drawing of jurors by the city 
council of Newport the other night, 
among those drawn to serve were the 
following: Sereno Woodhull as grand 
juror and Leander N. Vaughan, Marie 
O. Soderman, Joseph W. Blaine, and 
Jacob Aronson. 

The sale of machinery, tools and other 
equipment used in the business of the 
Allen Wrench & Tool Co., that was to 
have been held the past week under 
foreclosure of mortgage proceedings, was 
adjourned to May 10 at 11 a. m. stand- 
ard time. 

Charles H. Proctor, of New York City, 
will be the speaker at the meeting of 
the Providence-Attleboro Branch of the 
American Electro-Platers Society at the 
rooms of the association on Washington 
St., this city, next Thursday evening. 
His topic will be “Cadmium or Chro- 
mium, Which?” 

Eric Berkander, of E. E. Berkander 
Co., was chairman of the evening last 
Saturday when more than 50 blind per- 
sons comprised the audience which at- 
tended an entertainment at the Provi- 
dence Young Men’s Christian Association 
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auditorium under the auspices of the 
Providence Lions’ Club. 

Forge Room team leads the Casino 
Nicholson File Co. Bowling League with 
47 games won and 28 lost, with the Fin. 
ishing Room team close behind with 45 
won and 30 lost. The Experimenta] 
Room team has the highest single string 
of 531 and the Cutting Room No. 2 team 
the highest team total of 1479. 

Among the members of the genera] 
committee to arrange for a testimonial 
dinner at Narrangansett Hotel on May 
17 to Matthew J. Cummings, for 28 years 
director of the city’s welfare work, are: 
Henry D. Sharpe, Theodore B. Pierce, 
Archibald Silver man, William A. Viall, 
and Col. Joseph Samuels. 

Alexander Weiner, a member of thea 
firm of the New England Glass Works, 
was tendered a reception and dinner by 
the Washington Finance Corp., of which 
he is a member of the executive commit- 
tee, the past week previous to his depar- 
ture on an European trip during which 
he will visit France, Germany, Czecho- 
slovakia and England. 

Officers elected by the Town Criers of 
Rhode Island at the annual meeting held 
last week included the following: Charles 
E. Donilon, of Callender, McAuslan & 
Troup Co., funds holder; Harold J. 
Lance, of the Gorham Mfg. Co., chair- 
man of the committee on business ad- 
ministration, and H. Harold Price, of 
Tilden-Thurber Corp., chairman of the 
committee on better business bureau. 

In the bowling tournament of the 
Gorham Casino League, the team repre- 
senting Spinning No. 2 is leading with 
98 games won, 26 lost, and a total pin- 
fall of 39,016, Bronze No. 1 being a close 
second with 92 won, 32 last, and a pin- 
fall of 39,156. The highest team single 
is held by Bronze No. 2 of 516, and the 
highest team total of 1453 by Bronze 
No. 1. 

Among the party of more than 100 
members of Palestine Temple, Ancient 
Arabic Order Nobles of the Mystic 
Shrine, who left here Saturday for 
Miami, Fla., to attend the 54th annual 
session of the Imperial Council, were: 
Adelbert E. Place, Robert I. Durfee, 
Norris G. Abbott, and Clarence M. Dun- 
bar. The latter is the present Imperial 
Potentate of the order, but will retire at 
the present session. 

On bids approved by the Superior 
Court, Horace M. Peck, secretary of the 
Manufacturing Jewelers’ Board of Trade, 
as receiver for the Chapin-Hollister- 
Stone Co., of this city, has sold the en- 
tire plant of that concern, including 
machinery, fixtures, dies, tools, stock, 
materials, stones and finished jewelry to 
Esther Heilborn. No announcement has 
been made as to the disposition of the 
property. 

Albretto E. Richardson, youngest of 
21 children, died in his 79th year in this 
city last week after an illness of about 
two months. He was born in City Mills, 
Mass., but lived for many years at Attle- 
boro, where he learned the jeweler’s 
trade and always worked at it. For sev- 
eral years preceding his last illness he 
was associated with the Robbins Co. His 
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wife and a son died within the past few 
months. 

J. Leroy Foster has been drawn by 
the Warwick Town Council for petit jury 
duty in the Kent County Superior Court. 

Martin P. Feeney was a _ business 
visitor in New York and vicinity the 
past week. 

vy. K. Tapoozian Loan Co., 187 West- 
minster St., is conducting an auction sale 
of unredeemed watches, jewelry, dia- 
monds, etc. 

L. Earle Rowe, director of the Rhode 
Island School of Design, gave a talk on 
“Qld Blue China” before the Providence 
Keramic Club at its recent meeting. 

Armand Guertin, retail jeweler of 
Arctic, R. I., is at the Maurice H. Deer- 
ing’s Snug Harbor Camps, in North Bel- 
grade, Me., for a 10 days’ enjoyment of 
early salmon and trout fishing. 

A. G. Brandt, former manager of the 
Metallic Co., has started in business for 
himself at 67 W. Friendship St., manu- 
facturing ornaments and jewelers’ find- 
ings. 

‘Newell, Inc., to be located in this city 
and deal in silverware, jewelry and nov- 
elties, has been incorporated under the 
laws of Rhode Island with an authorized 
capitalization of $50,000 common stock. 
The incorporators are Edward C. Stiness, 
Francis J. O’Brien and Bernard C. Mc- 
Guinness. 

The employes of the W. T. Grant Co. 
at Newport presented their assistant 
manager, George H. Fordham, the other 
evening a monogrammed cigarette light- 
er as a token of remembrance and good 
wishes, as Mr. Fordham was leaving to 
take up new duties with the W. T. Grant 
Co.’s store at Jersey City. 

The case of M. H. Shirman & Co., Inc., 
appellant against the Hope Jewelry Co., 
was heard by Presiding Justice Tanner 
in Superior Court last week on motion 
of Etta Meyer, that she be allowed to 
intervene and that certain funds under 
attachment be released. The motion was 
granted and an order entered. 

Among the jewelry buyers reported in 
this city and vicinity during the past 
week were the following: Mr. Dougherty, 
of the Davis Dry Goods Co., Chicago; 
Harry Doelling, of the S. A. Rider Jewel- 
ry Co., St. Louis, Mo.; Mr. Avidan, of 
Lippman, Spier & Hahn Co., New York 
City; Miss King, of Anderson-Dulin- 
Varnell Co., Inc., Knoxville, Tenn.; Mrs. 
Bailey and Misses Bagley and Birken- 
buhl, of Marshall Field Co., Chicago; Mr. 
Goldberg, of the Vogue Jewelry Co., 
New York City; Mr. Cummings, of 
Storms & Cummings Co., Dallas, Tex.; 
Arthur Jacobs, of D. Jacobs Co., Cincin- 
nati; Max Barisch, of the American 
Jewelry Co., New York City; Mr. Kauf- 
a of Kaufman & Riderman, New York 

ity. 








Albert H. Bowman has opened a 
jewelry store in a section of the build- 
ing occupied by the Schaarmann Type- 
writer 'Co., 208 N. Neil St., Champaign, 
Ill. For the last four and a half years 
he had been engraver and stonesetter at 
the Carl Mouch jewelry store. 
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Mr. and Mrs. Edward L. Gowen were 
the guests the past week of friends at 
Oak Bluffs. 

Mr. and Mrs. Walter Fisher were 
guests during the past week of friends 
at Harwichport, Mass. , 

Cloyd H. Ward has disposed of his 
watch-repairing and retail business at 
3 Pleasant St. to Albert Houle. 

George L. Shepardson won the honors 
in Class B in the golf tournament at the 
Highland Country Club last week. 

Miss Hope B. Irving, for the past few 
years in the office of the J. M. Fisher Co., 
was married last Thursday evening to 
Donald J. Ulmer. 

Vernon A. King, of the A. S. Ingra- 
ham Co., has been named as president 
of the fair committee of the Oak Hill 
Grange, Patrons of Husbandry. 

Mr. and Mrs. Lawrence P. Keeler mo- 
tored to New Found Lake, N. H., the past 
week for a few days’ fishing trip, where 
they were guests at the Akerman House. 

Louis Chilson is on the homeward bound 
leg of an extended business trip through 
the Middle West in the interests of J. M. 
Fisher & Co. 

Stephen H. Garner and William H. 
Garner have returned from a week’s fish- 
ing trip at New Found Lake, N. H., 
where they enjoyed some good sport. 

W. H. Lowe, Chicago representative 
of the Bliss Bros. Co., has been at the 
factory several weeks arranging the new 
lines of the concern. 

Among those who took part in the cast 
at the ninth annual Spring Frolic of 
the Merry Men’s Club the past week 
were Harold E. Sweet, Frank E. Allen, 
James L. Wiggmore, Lester Nerney, Gil- 
bert Patten, William Elsbree, James 
Broadbent, George Guyot, and George 
Bliven. 

The funeral of John Metters, who for 
several years has conducted the Attle- 
boro Japan Co. with his sons as John 
Metters & Sons at 80 Hazel St., was held 
last week. He was 75 years of age and 
was born in England, but had resided in 
fhis city for the past 53 years. He is 
survived by his widow, two sons, who 
were associated with him in the busi- 
ness, and three daughters with nine 
grandchildren and four’ great-grand- 
children. 

At the annual meeting of the Attle- 
boro Chapter of the American Federa- 
tion of Arts, among the officers elected 
were the following: Mrs. Samuel M. 
Stone, president; Mrs. Harold E. Sweet, 
Mrs. John H. Vallette, and Mrs. William 
Bushee, vice-presidents; Mrs. Lawrence 
E. Baer, assistant secretary, and Mrs. 
Harold D. Baker, treasurer. Among 
those who assisted in entertaining were 
Mrs. Edward L. Gowen, Mrs. Vallette, 
Mrs. Bushee, Mrs. George H. Sykes, and 
Mrs. Aldro A. French. 

Orville Balcom, aged 89, one of the 
old-time journeyman jewelers who was 
employed at that trade in the manufac- 
turing establishments of the Attleboros 
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and Providence until failing eyesight 
caused him to take up other work, died 
last week after a long illness. He was 
a veteran of the Civil War, serving in 
the Rhode Island Light Artillery from 
October, 1862, until June, 1865, and was 
a member of William A. Streeter Post, 
G. A. R., of this city and was also a 
member of the various Masonic bodies. 
He is survived by two sons and two 
daughters. 











agara Falls jeweler, was in Buffalo last 
week calling on the wholesale trade. 

Daylight saving became effective in 
Buffalo on Sunday and will continue un- 
til the last Sunday in September. 

L. M. Schork, whose retail jewelry 
store has been located at 446 William 
St. for the past four years, has moved 
to a former location at 488 William St. 

Edward Leininger, John J. Diebold 
and wife, Jerome A. Scherer and wife, 
Fred J. Dorn, Charles Smith and Alfred 
O. Bald and wife, represented Buffalo’s 
jewelry trade at the state convention in 
Syracuse last week. 

Creditors of Gustav A. Frisch, operat- 
ing a jewelry store at 7 E. Genesee St., 
as Frisch Bros., accepted the offer of 
$16,500 made by Hans C. Kionka, of 
East Orange, N. J., owner of the prem- 
ises, for the assets of the firm, previ- 
ously assigned to Harold W. Hill. Mr. 
Kionka in turn resold the stock and fix- 
tures to Frisch Bros., Inc., a newly 
formed concern, which will continue to 
operate the store at the same location. 
Officers of the new firm are: Anna B. 
Frisch, president; Gustav A. Frisch, 
treasurer; W. F. Hoelke, secretary, and 
Omar G. Palmer, director. 


Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ending April 28, 1928 


The U. S. Assay Office reports: 
-—= bars exchanged for gold 


| 








$895,130.78 
55,829.84 


NG esos iins Kees eewen $950,960.62 


Of this gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
DNB os oa cb oiscciBatieicaten siete $416,928.75 
OD (Ges sé cdiewiwatalcnaaws 88,181.02 

i OLE OT Te Pree ene 77,958.58 

SP) ANd al ai hives ste: arsed aac ah aba end 172,357.24 

WY Beis akc asicmba waned »263.51 

M  BBGSicic cde kacceswasmeac . 51,441.68 
TONE Sei, ocicoansabieaueee $895,130.78 








The most destructive fire that ever 
visited Richwood, W. Va., occurred re- 
cently with the result that over 500 per- 
sons are homeless and business in gen- 
eral is paralyzed. Among the business 
places destroyed was the J. E. Kessler 
jewelry store. 


















June 1, B. Aronson & Co., diamond 
merchants, will be located on the third 


floor of the Washington building. The 
premises are being fitted up in the latest 
style for the company. 

Mr. and Mrs. F. F. Davidson, of the 
Thomas Long Co., have returned from 
a trip to California, where they went 
to visit their daughter, Mrs. Ryder. They 
were in the western State for upward 
of seven weeks. 

Joseph M. Kirby, president of the 
Catholic Union, is in charge of a special 
musical program in connection with a 
non-Catholic mission to be given at St. 
Gabriel’s Monastery, Brighton, from 
May 27 to June 3. 

The sympathy of the trade is extended 
to Arthur Brown of the Eastern Jewelry 
Co. on the death of his wife. Mr. Brown 
was in Texas when he received the re- 
port of his wife’s passing, and hurried 
back to Boston. 

The operatives of the Waltham Watch 
Factory have gone on a five-day week 
for the present. The shop will close each 
Friday night until further notice. About 
50 employes of the machine shop have 
been laid off temporarily. 

Edward E. Hardy, of the D. C. Per- 
cival Co., has returned from a trip 
abroad. His tour through the Mediter- 
ranean apparently has made him 10 
years younger and given him a com- 
plexion the envy of all who see him. 
C. P. Fenno, of the same company, is 
on his way to France and Switzerland. 

A victory dinner was given by the 
I. Albert Sons Co. last week to the em- 
ployes to celebrate the winning of the 
$1,000 prize donated by the DuPont Co. 
for the sale of the largest amount of 
products during 1927. The dinner was 
held at the Parker House, followed by 
an entertainment. The women employes 
participated in a theater party. 

Mr. and Mrs. M. N. Smith are back 
from their winter sojourn in the South. 
They made the return journey to Boston 
in easy stages, taking in Washington, 
Atlantic City and New York, where they 
stayed several days. Mr. and Mrs. Nelson 
H. Smith have also completed a most 
enjoyable vacation at Sugar Hill, N. H. 
Mr. and Mrs. Aubrey G. Gilmore and 
family last week paid a visit to their 
summer home in Marshfield in prepara- 

tion for the coming summer months. 

Edmund G. Sargent, 52, a silver 
worker employed by the Towle Mfg. 
Co., Newburyport, died suddenly at his 
home in that city April 23 of acute indi- 
gestion. He was born in Newburyport 
and was a son of Mrs. Louisa J. Sargent 
and the late Capt. John W. Sargent. 
He was prominent in Masonic circles, 
having been Worshipful Master of St. 
John’s Lodge, A. F. and A. M. in 1921- 
1922 and was holding an office in King 
Cyrus Chapter. Mr. Sargent is survived 
by his widow, a son, Clement F. Sargent, 
a mother and a sister. 
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A bracelet valued at $500, part of the 
jewelry in the trunk stolen from the 
Trinity Place station April 18, has been 
added to the pieces recovered when 
Thomas Hellen of South Boston brought 
it to the police. Hellen claimed he found 
the bracelet on the mud flats near the 
army base where longshoremen a few 
days before picked up pieces of the loot 
valued at $2,000. The jewelry was the 
property of Newton E. Eltinge, repre- 
sentative of Robert H. Klitz, 535 Fifth 
Ave., New York City. Details of the 
theft were recorded in THE JEWELERS’ 
CIRCULAR of April 26. A reward of 
$15,000 is to be distributed among those 
who aided in the recovery of the stolen 
jewelry. This reward was offered by the 
company which insured the property. 
To date police officers and civilians are 
entitled to share $3,000. 

Isadore Leach, Revere, recently found 
not guilty of several charges in connec- 
tion with the robbery of $1,000 worth 
of jewelry from the Skinner Co. on Aug. 
20, 1924, was arrested April 27 at a 
downtown hotel on a default warrant. 
He was brought before Judge Fosdick, 
who committed him without bail. Leach 
had been tried in the Suffolk Superior 
Criminal Court for participation in the 
robbery, and as an accessory before and 
after the fact. The jury returned ver- 
dicts of not guilty on the participation 
and accessory before the fact, but dis- 
agreed on the accessory after the fact 
charge. Leach was being held in heavy 
bail on the latter charge, but later he 
was indicted for perjury as a result of 
testimony he gave at his trial. On April 
26 he was to appear in court, but failed 
to do so. He will be tried next week 
on the perjury charge. 








Taunton, Mass. 





Willard A. Ormsbee of the Taunton 
Pearl Works, is one of the candidates 
for the support of the Republican voters 
of the 15th Congressional District of 
Massachusetts to the National Conven- 
tion to be held at Kansas City. He is at 
present chairman of the Taunton Repub- 
lican City Committee. 

Firemen from this city, Brockton and 
Bridgewater, as well as the fire depart- 
ment of Middleboro, battled for three 
hours the other morning to extinguish 
flames which swept a portion of the last- 
named town, causing damage estimated 
at $150,000. The cause of the blaze 
was undetermined. A three-story fac- 
tory and a store were destroyed and six 
dwellings were damaged before the 
flames were checked. The factory was 
that occupied by the Alger Paper Box 
Co. 








Plainville 


The Whiting & Davis Co. resumed 
operations the past week after being 
closed to take inventory. 

John A. Kenerson has returned from 
a two weeks’ business trip in northern 
Vermont and New Hampshire. 
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Mr. and Mrs. John L. Thompson spent 
the last week-end down on Cape Cod, 


Edson I, Franklin is making an ex. 
tended western trip for E. I. Franklin 
& Co. 

Allan A. Gordon has been reelected 
chairman of the town’s finance com. 
mittee. 

James P. Black returned the past 
week from an extended business trip 
through the State of Maine. 


Mr. and Mrs. Foster Clark have re. 
turned to their home here after spend- 
ing the winter in the South. 


The Paye & Baker Mfg. Co.’s bowling 
team lost two of the three strings to the 
Crescents on the Anawan alleys last 
week. 

The New York office of the Bugbee & 
Niles Co. of this town has been re- 
moved from 9 Maiden Lane to 10 W. 
47th St. 

The North Attleboro Rotary Club, of 
which Howard Grant of T. G. Froth- 
ingham & Co. is president, will hold its 
weekly luncheon meetings at “The 
Hixon” North Attleboro’s new hotel. 


The D. Evans Co. is making plans to 
move into its new factory on Jay St., at 
an early date. The firm is busy at 
present on a government contract call- 
ing for most of the buttons used by the 
government. 

Mrs. George Mandalian was elected 
vice-president of the Kalma Club at the 
annual meeting the past week. Mrs. 
Allan A. Gordon was elected recording 
secretary; Mrs. William G. Wemmell, 
corresponding secretary and Mrs. John 
L. Thompson, treasurer. 


The Aurora lodge of the Independent 
Order of Odd Fellows whose member- 
ship includes a large number of jewelers 
last Thursday evening held one of the 
biggest and most important gatherings 
in the history of the lodge since its 
establishment in 1846. The occasion 
was the burning of the mortgage on 
its building and the observance of the 
109th anniversary of Odd Fellowship in 
America. The committee in charge in- 
cluded: Preston D. White, Adelbert 
Barden, J. Lorenzo Sutherland, Lorenzo 
B. Sturtevant, Herbert S. Follett and 
William H. Robinson. 

North Attleboro entertained its high 
school athletes in a regal manner last 
Thursday evening in the Hixon. The 
reception opened with a banquet at 7 
o’clock and was followed by the presen- 
tation of solid gold footballs to the 
members of the football team and solid 
gold basketballs to the basketball squad. 
Among the members of the committee 
in charge were: Elton B. Fisher, chair- 
man; F. Lester Holbrook, George A. 
Johnson, Charles H. Batchelder, John 
Straker, Frederick E. Sturdy, Ira L. 
Robinson, Clarence W. Fisher, Howard 
R. Grant, Gideon J. Gaudette, Wilbur M. 
Austin and Donald LeStage. 
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Mrs. Weinhaus, widow of Samuel O. 
Weinhaus, of the Weinhaus Co., has ar- 
rived in Europe on a sight seeing trip. 

Gelman & Co., Inc., opened for busi- 
ness in Wheeling, W. Va., May 1 as a 
credit jewelry concern. 

The wife of Sol Cerf of Sol Cerf & 
Co. has also arrived in Europe to spend 
several months visiting countries of the 
Old World. 

John M. Roberts of the John M. Rob- 
erts & Son Co., is at present in Atlantic 
City with Mrs. Roberts enjoying the 
ocean breezes and sunshine. 

The August Loch Co., of the North 
Side, moved to a new location in Fed- 
eral St. during the week and will have 
a more beautiful store than ever before. 

The Klivan Jewelry Co., Youngstown, 
has opened a store in Williamsport, 
Jacob Klivan buying much of his stock 
for the new establishment from his 
friends in the trade in this city. 

Spandaw Bros. have closed their auc- 
tion sale in Smithfield St. This firm is 
retiring from business on account of the 
death of Charles Spandaw which oc- 
curred last August. 

Fire was discovered in the basement 
of the store of Louis DeRoy & Bro. in 
Smithfield St., last week, but was put 
out in short order. The damage done 
was estimated at several hundred dol- 
lars. It is said that the fire was caused 
by defective electric light wiring. 

Dave Weiss, of Grafner Bros., who 
made a tour of the western part of this 
state and was in Ohio and West Vir- 
ginia, reports conditions on the up grade, 
and jewelers much more hopeful for the 
balance of the year than they were sev- 
eral months ago. 

The Krason Co., credit jeweler, 837 
E. Ohio St., this city, is now in 
its new and larger store, 733 E. Ohio 
St. The concern has added a radio and 
gift department, and reports favorable 
business conditions and the outlook for 
the future seems bright. 

The trade tour made by auto bus by 
a large number of members of the 
Chamber of Commerce was quite a suc- 
cess. The jewelers contingent was rep- 
resented by George W. Best of the 
Heeren Bros. Co., Emil Fryer of the 
Weinhaus Co. and by Herman Cerf of 
the M. Bonn Co. The trip was reported 
very successful, the members of the 
party having more time to visit their 
customers than when these trips were 
made by special train. 

The Opticians came out victorious in 
the bowling contest among the members 
of the Jewelers Duckpin League which 
terminated last Tuesday night. There 
will be a big jollification tonight of the 
members of the various teams and their 
friends. The standing of the clubs was 
in the order named: Opticians—Yenny’s, 
Gallingers, Heeren Bros., Helm & Hahn, 
Grafner Bros., Henry Wilkins & Co. and 
All Stars or DeRoy’s. The Heeren’s had 
hoped to keep first place and did stay 
there for awhile but the Opticians nosed 
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them out some weeks before the end of 
the season. Some of the clubs finished 
fairly close although the Opticians had a 
comfortable lead. 

A jewelry salesman, formerly em- 
ployed by a McKeesport store, is re- 
ported under arrest in Cleveland because 
of transactions he engaged in after he 
left the Tube City with $3,000 worth of 
diamonds that did not belong to him. 
These gems are said to have been ob- 
tained from a Pittsburgh house and en- 
trusted to the care of the salesman who 
absconded with them. According to in- 
formation obtained from reliable sources 
the man went to Detroit and was ar- 
rested there and taken to Cleveland 
where he is at present being held. Ef- 
forts are being made to bring him back 
to this State, but it is stated this prob- 
ably cannot be done until after the Ohio 
authorities are through with him. The 
man is reported to be claimed as hus- 
band by at least two women and is also 
reported to have been engaged to a 
woman in Cleveland or Detroit. An ef- 
fort is being made, it is stated, to ascer- 
tain what became of the diamonds which 
disappeared with the man when he ran 
away from his employer. 














The silver cup awarded by the New 
Era in the Lancaster County school 
spelling contest was awarded to the New 
Holland High School. 

Henry M. Musser 51 years old, died 
several days ago, leaving a fortune of 


over $400,000. Among those remem- 
bered in his will was Elizabeth, daugh- 
ter of J. F. Apple of the J. F. Apple 
Co., jewelry manufacturer, a niece. 

Allen Dove, traveling salesman for 
Saul L. Solomon, is a patient at a local 
hospital. A few mornings ago he was 
found in his room unconscious, the cause 
of his affection being unknown. His 
condition is improved. 

E. H. Keller & Son are continuing 
their auction sale. Mr. Keller, the sur- 
viving member of the firm, reiterates 
his statement that the business is to 
continue, the sale only being for the 
purpose of reducing stock. 

The loving cup presented to Past Tall 
Cedar W. A. Brinkman at the recent 
meeting of Lancaster Forest, Tall 
Cedars of Lebanon, was furnished by 
W. W. Appel & Son, which firm also fur- 
nished the emblems presented to the 
basket ball team. 

The silver cups to be awarded as 
prizes in the Pennsylvania State Teach- 
ers’ Athletic meet at West Chester on 
May 19, will be furnished by the J. F. 
Apple Co., which will also furnish the 
cups in the John Marshall Literary So- 
ciety’s debate at the Mercersburg 
Academy during May. 

Traveling salesmen will be interested 
in learning that Lancaster’s business 
places have gone on their summer 
schedule, opening at 8.30 a. m. and clos- 
ing at 5 p. m., continuing on that sched- 
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ule up to and including Sept. 28, except 
on Saturdays, holidays and the usual 
Thursday half holidays, the latter start- 
ing July 12 and continuing through 
August. The closing time July 14 to 
Sept. 1 inclusive, will be 6 p. m. 

The managers and other officers of the 
chain of 31 retail stores of the Kay Jewelry 
Co. with headquarters at Reading, Pa., 
held their 11th annual conference in 
Lancaster recently. The principal speak- 
er was E. I. Kaufman of Washington, 
D. C. He gave some good reasons for 
believing business was about to improve 
all over the country. The speakers dis- 
cussed the measures needed for securing 
the confidence of the public and boom- 
ing trade. 

Half a brick was thrown through the 
plate glass window of the H. U. Seaman 
Co.’s store in the George Washington 
Hotel building, South Main St., Wash- 
ington, Pa., early on Saturday morning, . 
April 28, and about $500 worth of arti- 
cles taken. The robber made his escape 
without being seen and no clews have 
been discovered by the police. The the- 
ory is advanced that he made his escape 
in an automobile but two newsboys who 
discovered the robbery, saw a negro 
hurrying away from the locality. 

Among recent visitors here were the 
following: A. Simmons and A. K. May, 
York, Pa.; H. W. Flinchbach, Manheim; 
R. H. Booth, J. F. Sturdy’s Sons Co., 
Attleboro, Mass.; E. D. Stowe, Hadley Co., 


_Providence, R. I.; E. G. Flint, General 


Chain Co., Providence, R. I.; Charles Sil- 
verblatt, S. & B. Lederer Co., Providence, 
R. I.; Michael Guadrath, Shelton, Conn.; 
George B. Bries, Pennant Watch Sup- 
ply Corp., New York city; Thomas A. 
Kline, of Herr & Kline, Norfolk, Va.; 
David L. Hirst, Campbellstown, Pa., 
with H. S. Lineaweaver. 

Kranich Bros. with stores in Lan- 
caster, York and other places, began 
auction sales on Saturday, April 28. In 
announcing the sale they say it is for 
the purpose of “raising $50,000 im- 
mediate cash for reorganization of this 
company, which makes this auction 
necessary.” The entire stock will be 
sold. The auctioneers will be James L. 
Hand and Charles J. Wilbur, who con- 
ducted the auction of the J. D. Wood 
jewelry store three years ago. This is 
the first auction sale ever held by the 
Kranich concern. 








Jewelry is being dispatched by air 
plane to various parts of Europe, the 
insurance being lower than by ordinary 
post. Evidently the risks of theft in 
an aerodrome are very slight, as such 
places are carefully guarded and any- 
one strolling about a flying field without 
authorization immediately attracts at- 
tention. What between passport officials 
and customs men, jewel robbers have 
small chances of getting away with the 
goods. To the general public, airplane 
accidents seem very numerous, but ac- 
cording to statistics they are very rare. 
Even when an accident happens to pilot 
and passengers, through an unfortunate 
landing, the goods are usually safe and 
thus it has come about that rates are 


very low. 
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TREASURE LOWBOY SET—Complete flat silver for twelve people, 238 pieces, $1,000. 


Smaller Lowboy Sets may be had for $350.00. 


Stepping Up Sterling Sales 


Small ‘Treasure’? Lowboy sets may be 
purchased for as little as $350.00 (Retail) 
including the Lowboy. And even if an 
incomplete assortment of silver is pur- 
chased, the ““Treasure” Lowboy, or High- 
boy, in the home will serve as a bigger 
impetus to buy more silver than anything 
you could possibly do. Because there 
will be created an ambition to own a com- 


plete Solid Silver Service. These beau- 


tifully made cabinets are stepping up 
many “Treasure” sales. We advertise 
them nationally. You need not carry 
them in stock. Just have on file the ex- 
quisite photographs (sent for the asking) 
and show them to your “Treasure” cus- 
tomers. Larger sales will result. 
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The 
Mary Il 


STERLING 
925/1000 FINE 
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ROGERS, LUNT & BOWLEN CO. 
Silversmiths ~, Creators of Distinctive Tableware 
GREENFIELD ™\ MASSACHUSETTS 


Member of the Sterling Silversmiths Guild of America 














TREASURE HIGHBOY SET 
Complete flat silver for twelve 
people, 238 pieces, and 36 
pieces of dinner hollow-ware, 
in the Mary II pattern, 
$2,670.00. Smaller Highboy 
Sets for as little as $400.00. 
Prices quoted are retail. 
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Editorials 





Retail Prices May NQUIRIES 
Be Suggested coming both 
from retailers 


But Not Enforced 
and some manufac- 


turers indicate that many in our trade 
are under the impression that it is 
illegal for a manufacturer to desig- 
nate or suggest a retail price for his 
product. This misapprehension has 
resulted from a misunderstanding of 
the attitude of the courts in interpret- 
ing the Anti-trust Laws and also the 
decisions of the Federal Trade Com- 
mission. As far as we know, neither 
our courts nor the Federal Trade 
Commission has decided any such 
question nor do we know of any case 
that has brought the question before 
them. The right of the manufacturer 
of an article to make it for the pur- 
pose of selling it at a certain price, or 
to suggest that it be sold at that price, 
has not been abrogated but is being 
exercised in every line of trade, today. 
- But it is one thing to suggest a 
price at which an article ts to be sold 
to the consumer and an entirely dif- 
ferent thing to take coercive measures 
to compel a retailer to sell it at such 
a price. Agreements between manu- 
facturers, wholesalers and retailers to 
uphold prices to the public have been 
declared unlawful as have measures 
taken by manufacturers to enforce 
compliance with the suggested selling 
price by cutting off customers who 
supplied the price cutter with the 
merchandise. The Federal Trade 
Commission has recently gone so far 
as to issue an order against a manu- 
facturer sending out notices with his 
merchandise, to the effect that the 
dealer who sells it at prices less than 
the established resale price becomes 
liable in damages and admits such 
liability. The Commission’s order has 
also restrained the use of a threat to 
bring suit against a dealer who sold 
the merchandise at less than the price 
established by the maker. 

It is probable that it was the recent 
decision of the Federal Trade Com- 
mission (which was pretty thorough- 
ly misinterpreted in headlines used 
in the daily papers) that has caused 
the confusion referred to in the first 
paragraph; for as far as we know, 
there has been no decision of any 
kind that forbids the suggestion of 
a retail price by the manufacturer. 
It is only his action in attempting to 
enforce the sale at such a price that 
is unlawful. 

If the Price Maintenance Bills now 
in Congress should be passed, manu- 


facturers will be able to make valid 
contracts with their customers, by 
which resale prices to the consumer 
can be legally established on trade- 
marked and standard and nationally 
advertised articles. Until we obtain 
such legislation, the manufacturer 
who builds up a good will on a stand- 
ard and branded article, as well as his 
customers, are at the mercy of the 
price cutter who wishes to use this 
merchandise as a bait to induce busi- 
ness. Jewelers who are interested in 
having price maintenance contracts 
made legal, under the Federal laws, 
should write at once to their Con- 
gressmen and Senators asking sup- 
port for the Capper Bill now in the 
Senate or the Kelly Bill now in the 
House. Unless very strong sentiment 
is manifested in favor of these bills, 
the chance of their passage at this 
session of Congress is not very bright. 
* * * 


T is not often 
that the edi- 
torial columns 

of a newspaper, 
trade paper or magazine has occasion 
to quote from its advertising pages, 
but the advertisement that appears in 
another column of this issue by a 
progressive manufacturing jewelry 
house of Providence, contains a sug- 
gestion so important to the trade at 
large, that we feel it incumbent on us, 
in the interest of the industry, to 
emphasize the statements made there- 
in. In fact, this is not an advertise- 
ment but is really an editorial that 
should be read and heeded not only by 
our thinking manufacturers but by 
our retailers and wholesalers, as well. 
Referring to the fact that the daily 
papers scattered throughout the coun- 
try are using advertisements of orig- 
inal jewelry from the Paris couturiers 
created by various prominent artists 
whose names are given in full, and the 
effect of this propaganda upon the 
American buyer, this Providence firm 
in its advertisement goes on to say: 

“Here in America, we have manufac- 

turers with original ideas, men who cre- 
ate and who are surrounded with the 
finest designers and mechanics that can 
be found anywhere in the world. Yet, 
do we notice in the daily papers the 
names of our various manufacturers and 
the various jewelry they manufacture, 
and is the attention of the public being 
called to their product the same as to the 
foreign merchandise? Occasionally we 
do see the name brought before the pub- 
lic but not as a general rule. 

“These conditions, as outlined, are of- 

fered to the iewelry craft with the idea 
of illustrating to the American manu- 


One Way to 
Increase Sales of 
American Jewelry 
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facturer, wholesaler, and retailer the 
possibilities of American products being 
brought before the consumer’s attention 
. the same spirit as foreign merchan- 
ise. 

“America does manufacture jewelry, 
original in its idea. By cooperation 
of American jewelry manufacturers, 
great deal can be accomplished for the 
retail distributor of jewelry, and we 
have stated the case fully with the hope 
that the manufacturers of America, 
whether large or small, may realize the 
conditions that could exist by healthy 
and clean-cut cooperation.” 


Every word of the above is true 
and calls attention not only to a con- 
dition which has resulted in loss to 
our industry, but gives a_ sugges- 
tion by which we can and should 
capitalize the artistic ability of our 
jewelry craftsmen and make not only 
the people of the United States but 
the people of the world familiar with 
the fact that the finest, most artistic 
and the most appropriate jewelry (for 
the American wearer at least) is made 
right in this country and is sold at 
prices that cannot be duplicated by 


any foreign product. 
K * * 


NATION- 

To Study 

Marketing and WIDE study 
Distribution of marketing 
and distribution 
methods and problems will be un- 
dertaken immediately by the Depart- 
ment of Commerce, according to an an- 
nouncement by Dr. Julius Klein, di- 
rector of the Bureau of Foreign and 
Domestic Commerce. John M. Hager, 
who, during the period of organiza- 
tion has been director of the Domestic 
Distribution Division of the Com- 
merce Department, will make the sur- 
vey, with the cooperation of large 
manufacturers and distributors. Mr. 
Hager will begin in the City of New 
York, gradually extending his opera- 
tions to other parts of the country. 
It is expected that the study will re- 
quire the greater part of the present 
year. 

In the opinion of Dr. Klein this 
study represents a vitally important 
link in connection with the regional 
marketing surveys which the depart- 
ment is conducting, in providing a 
wider perspective of national market- 
ing problems and in tying the various 
surveys together as a unit. 

With distribution as the major field 
of study in the marketing of American 
products at home at the present time, 
the value of such coordinating of in- 
formation and the singling out of the 
larger and more vital trends in the 
practice of national producers can be 
of value to every distributor in the 
United States. 

The survey program, region by re- 





(Continued on page 97) 
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Leo Graubart has resigned as presi- 
dent of the Rolland Watch Co., 551 Fifth 
Ave. 

Irving M. Planick, importer of dia- 
monds and manufacturing jeweler, has 
removed from 21 Maiden Lane to 22 W. 
48th St. 

William Lehrfeld, of Kastenhuber & 
Lehrfeld, refiners, John St., left Friday 
on a short trip to Chicago, on business 
for his firm. 

Henry Tannenbaum has sold his lease 
at 783 Broad St., Newark, N. J., and on 
May 10 expects to open a new place of 
business at 2 W. 14th St. 

Hubert B. Heuer, vice-president of 
the Jules Jurgensen Watch Co., Bienne, 
Switzerland, after a five weeks visit in 
this country, sailed for home last Sat- 
urday on Ile de France. 


Louis Planick, who formerly called on 
the trade for Norbert Salter of 65 Nas- 
sau St., severed his connection with that 
concern, April 5, and has started in the 
diamond business on his own account at 
170 Broadway. 

The Forsyth Jewelry Finding Co. is the 
name of a concern incorporated at Al- 
bany, N. Y., last week with authority to 
engage in business in this city. The 
business was capitalized with 100 shares 
of common stock. 

E. Gideon Bek, of Pforzheim, Ger- 
many, and one of the leading manufac- 
turers of gold and silver novelties in 
Europe is in this country on a visit. Mr. 
Bek was in New York last week but 
several days ago left for Kansas City, 
Mo., to attend the general conference of 
the Methodist Episcopal Church as a 
delegate from Germany. 

Members of the firm of L. & M. Kahn 
& Co., diamond cutters, 6 W. 48th St., 
have been indulging in much long dis- 
tance telephoning recently. Included in 
this was a conversation between Albert 
Kahn, then in London, to his brother, 
Walter Kahn, in New York, that settled 
a business deal that had to be consum- 
mated immediately and where cabling 
would have been ineffective. 


The Deman Chain Mfg. Co., formerly 
at 1 W. 47th St., has removed its offices, 
showrooms and factory to new and 
larger quarters, in the National Jewelers 
Board of Trade building, 22 W. 48th St. 
This move was necessitated by the steady 
increase in business of the firm’s import 
department. The D. & B. Import Co., 
subdivision of the Deman Chain Mfg. 
Co., will also be located at the new ad- 
dress. 
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Max Some, 95 Nassau St., is offering 
creditors 60 cents on the dollar in settle- 


ment of their claims. The offer is pay- 
able 20 cents in cash and the balance in 
notes. Of these notes, three are to be for 
10 per cent each, indorsed and payable 
July, August and September of this year. 
The remaining 10 per cent is to be di- 
vided into two indorsed notes of 5 per 
cent each maturing Nov. 1, 1928, and 
Feb. 1, 1929. Mr. Some, it is alleged, 
owes about $42,000. 





The Main Office of THE 
JEWELERS’ CIRCULAR is 


now located at 


239 W. 39th ST. 
NEW YORK 


Telephones: Pennsylvania 0080 to 0086 


A Branch Office will be main- 
tained at our old location, 11 
John St., but all mail and ex- 


press matter should be ad- 
‘dressed to the Main Office. 











The Weisbro Watch Co., 20 W. 42nd 
St., announced last week that Henry 
Fried is starting on his late spring busi- 
ness trip through his regular territory in 
the South. He expects to be gone about 
six weeks. This same house also an- 
nounced at the same time that this ter- 
ritory is not made by any other repre- 
sentative of the Weisbro Watch Co., Inc., 
although M. Fried is also employed by 
the same concern. His traveling is con- 
fined mostly to the East. 


Since retiring from business the 
members of the former firm of L. Kroll 
& Sons, Inc., watches and diamonds, this 
city, have received many letters from 
the concern’s customers regretting the 
fact that the Kroll house had gone out 
of business. The same letters however 
conveyed the senders’ good wishes for 
the future. The retired members of this 
former old and well known house are 
taking this means to thank their many 
friends for their kindly letters. The 
Kroll concern was formerly located at 10 
W. 47th St., this city, and was estab- 
lished in 1891. 


Abraham Suderov got an attachment 
in the Supreme Court on Saturday last 





against the property of William David- 
son, diamond importer and wholesale 
jeweler, of 704 Market St., San Fran- 
cisco, on the ground that the defendant 
is a nonresident of New York. Mr. 
Suderov said he had received a financial 
statement from Davidson showing that 
the latter’s property is largely in Cali- 
fornia, and that he owns 10 pieces of 
real estate there. The suit is based on 
a series of notes, due from May last to 
March 25, aggregating $32,518, given 
for merchandise sold. 


Small imitation wrist watches com- 
posed of metal, set with imitation dia- 
monds, were the subject of a test case 
which the United States Customs Court 
has just determined in favor of Koons 
Wilson & Co., Philadelphia. The duty is 
fixed at the rate of 70 per cent ad 
valorem, under Par. 1414 of the Tariff 
Act of 1922 as toys. The collector’s as- 
sessment at 80 per cent, under Par. 1428, 
is reversed. The court reached the con- 
clusion in this ruling that the watches in 
question are intended and designed for 
the use and amusement of children and 
are not suitable nor worn by adults. 


The beautiful statue “Ready,” de- 
signed and made by C. A. Jakobb, de- 
signer for B. Stark & Co., 10 John St., 
was exhibted until last Tuesday at the 
Ferargil galleries, 37 E. 57th St., where 
for a short time a display was made of 
the work of native sculptors. All of 
the objects shown were suitable for the 
adornment of the garden, terrace and 
lawn, Mr. Jakobb’s statue being a fitting 
figure for a swimming pool. The clay 
model of this figure, which was inspired 
by Mr. Jakobb’s 17-year-old daughter 
who is shown ready for a dive, was il- 
lustrated in the Oct. 5, 1927, issue of 
THE JEWELERS’ CIRCULAR. 


Charles V. Walter, Inc., has taken over 
the W. B. C. watch crystal business con- 
ducted for many years by Albert Berger 
& Co., and has changed the office and 
distributing plant from 45 John St., to 
425 Fourth Ave., this city. Albert Ber- 
ger & Co. disappear from the business 
picture with the old time name and the 
business becomes Charles V. Walter, 
Inc. Mr. Walter is a grandson of Ardre 
Walter, who, through Hilaire Walter, 
another relative, established the begin- 
ning of Albert Berger & Co., on Maiden 
Lane in 1835. From Maiden Lane, the 
plant was moved to 45 John St., and un- 
til recently was located at that address. 
The new office and distributing plant at 
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425 Fourth Ave., is modern in every de- 
tail. : 

The business of A. Sirvint, formerly 
located at 49 Maiden Lane, has been 
removed to 68 Nassau St. 

D. Davidson, importer and cutter of 
diamonds, 1 W. 47th St., has removed 
from Room 609 to Room 1205 in the 
same building. 

Max Stern & Co., importers of pre- 
cious and semi-precious stones and en- 
crusters, have removed from 105 Fulton 
St., to Room 602 at 17 John St. 

Samuel Bernard, watchmaker for the 
trade, who was formerly located at 12 
John St., has moved to new quarters on 
the seventh floor at 516 Fifth Ave. 


The Metropolitan Museum of Art is 
preparing a pamphlet on “The Art of 
the Goldsmith in Classical Times,” which 
will soon be ready for distribution. 


Martin Klein, importer of diamonds, 
87 Nassau St., returned on the Levi- 
athan last Monday from a purchasing 
trip to the European diamond markets. 


Rudolph Oblatt, importer of precious 
stones, has moved his offices from 527 
Fifth Ave., to new and larger quarters 
in the new Empire Trust Co. building at 
580 Fifth Ave. 

Samuel Wechsler, formerly with R. 
Scherer, 527 Fifth Ave., has started in 
business for himself in Room 109 at 542 
Fifth Ave. Mr. Wechsler will deal in 
diamonds, pearls and precious stones. 


It was announced last week that W. 
L. Reich has resigned as director of 
Marcus & Co., and also as vice-president 
and director of Marcus & Co., Inc., Palm 
Beach, Fla. Mr. Rich, it is understood, 
has no connection whatsoever with 
either of the corporations. 

Louis L. Wachs, 2 W. 46th St., is of- 
fering to settle with creditors on the 
basis of 30 cents on the dollar. This set- 
tlement is payable 10 cents in cash and 
the balance of 20 per cent in notes, ma- 
turing in three, six, nine and 12 months. 
The liabilities are reported at approxi- 
mately $110,000. 


Fred Stark, in charge of the Fine 
Arts department of the Wilcox & Evert- 
son factory, International Silver Co., 
and Alfred G. Kintz, representing the 
Fine Arts department of the Simpson, 
Hall & Miller division, sailed from this 
city last week on Ile de France. Both 
men will visit many countries in Europe 
where they will observe and study de- 
signs, 

The Jewelers Square Club will hold 
its regular monthly meeting at 6.80 
o’clock on Monday evening, May 7 at 
the Cafe Boulevard, 41st St., near 
Broadway, Following the regular meet- 
ing, the usual entertainment program 
will be offered. On Tuesday, May 1, 
many members of the organization jour- 
neyed to Governors Island, where they 
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were the guests of the United States 
Army Club. 

The sympathy of the trade is being 
extended to Arthur Lorsch of Albert 
Lorsch & Co., 407 Fifth Ave., on the 
death of his wife, Etta C. Lorsch, who 
passed away at her home last Friday. 
Mrs. Lorsch had been sick for several 
months. She was a member of a num- 
ber of organizations and among others 
served on the Board of Social Service 
Auxiliary of the Mount Sinai Hospital 
since its organization. 


Jack Anusewitz of Nathal’s Jewelry 
Shop, 411 Fulton St., Brooklyn, will sail 
on May 5 aboard the Leviathan accom- 
panied by Joseph Kavolsky of E. S. 
Feinstein & Co. Mr. Anusewitz recently 
returned from Europe but was forced to 
make a return trip due to the delay in 
shipments of merchandise. According to 
Mr. Anusewitz, he has signed a contract 
in Paris, France, for a patented ring siz- 
ing machine which has met with wide 
success in this country. 


Each member of the Jewelers Fra- 
ternal Association received during the 
past week a complete report of the an- 
nual meeting held by the organization 
on March 8, last, and also a copy of the 
by-laws and roster brought up to date. 
Since the holding of the annual meeting 
the Board of Directors met and after 
ordering an audit of the books and ac- 
counts, appointed the following to serve 
as a membership committee: H. C. Mc- 
Kay, chairman; Leo Leddy, John J. 
Schneider, Henry Green and C. A. How- 
ard. 


The Merchants Association of Greater 
New York, of which many jewelry con- 
cerns in this city are members, will hold 
its annual meeting at the office of the 
organization, 233 Broadway, at 2 p. m., 
on Tuesday. May 15. At this meeting, 
directors will be chosen to succeed those 
whose terms expire. Listed among the 
newly elected members of the Merchants 
Association of New York are Edmond E. 
Frisch, jeweler, 576 Fifth Ave., and 
Goldsmith Bros. Smelting & Refining 
Co., smelters and dealers in precious 
metals, 74 W. 46th St. 


Notices were sent out last week calling 
attention to the fact that the firm of 
Worthington & Raymond, Inc., manu- 
facturers and importers of jewelers’ 
tools and supplies, are retiring from 
business. The merchandise, stock and 
fixtures of the concern have been sold to 
the Worthray Supply Co., which firm 
will continue to handle and supply the 
same class and quality of goods dealt in 
by the Worthington & Raymond concern. 
It is understood that the Worthington & 
Raymond organization remains prac- 
tically intact with the exception of H. 
W. Raymond, who has retired from the 
tool and supply business. 


THE JEWELERS’ CIRCULAR has received 
word from Mrs. Richard John Ander- 
son, 206 10th St., Laurel, Md., asking 
this publication to help locate her hus- 
band who is believed to be in New York. 
She says Mr. Anderson, who is a dia- 
mond setter and engraver by trade, left 
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Laurel for New York, March 15, seeking 
work, since which time she has heard 
nothing from him and she fears that he 
may have met with an accident or with 
foul play. Should this come under the 
eye of Mr. Anderson, or anyone who 
knows of his whereabouts, they are re- 
quested to communicate directly with 
Mrs. Anderson at Laurel or with THE 
JEWELERS’ CIRCULAR. F 


About 6.30 o’clock last Thursday 
morning, a brick was hurled through the 
window of the jewelry store of Michael 
Quintana, 207 E. Fordham Road, Bronx, 
and merchandise estimated to be worth 
less than $800 was stolen. The proprie- 
tor of the store was unaware of the 
robbery until he arrived at his place 
about 9 a. m. to open it for business. At 
that time, he found a policeman stand- 
ing in front of the shattered window. 
No one could be found who saw the rob- 
bery but the time of the break is placed 
at about 6.30 a. m. The thieves stole 
cigarette lighters and an assortment of 
miscellaneous jewelry which was on dis- 
play in the window. 


The Board of Trade for German- 
American Commerce, Inc., will present 
Howard watches to the three flyers who 
flew west over the Atlantic. These 
watches were to have been presented at 
a luncheon to have been held at the 
Hotel Astor, Wednesday, but the cere- 
mony has been postponed until May 7. 
Herman Metz is president of the organi- 
zation. The watches are inscribed “Loy- 
alty — Courage — Service — To Captain 
Hermann Kohl—To Baron E. G. von 
Hunefeld—To Major J. C. Fitzmaurice 
from Board of Trade for German-Ameri- 
can Commerce, April 1928.” Among the 
celebrities who will attend the luncheon 
will be Mayor Walker, Major-General 
Haskell, who will represent Governor 
Smith, and Dr. S. Parks Cadman. It is 
planned to have the ceremonies broad- 
cast over the radio. 


Testimony on behalf of five young 
women alleged victims of radium poison- 
ing who are seeking to sue their former 
employer, the United States Radium Co., 
maker of watch dials, for damages ag- 
gregating $1,250,000, was taken last 
week in Newark, N. J., after which the 
case was adjourned by Vice Chancellor 
Backes to Sept. 24. The complainants 
are Katherine Schaub of Newark; Mrs. 
Quinta McDonald of Orange; Mrs. Edna 
Hussman of Hillside; Mrs. Albina La- 
rice and Grace Fryer, both of Orange. 
The complainants allege that they were 
poisoned by moistening in their mouths, 
the brushes with which they painted fig- 
ures on watch dials with a radium com- 
pound. The law provides that damage 
suits must be brought within two years 
after leaving the employ of a company 
in which the alleged injury was sus- 
tained. While five years has elapsed 
since they left the radium concern, they 
assert that more than two years had 
elapsed before they realized the nature 
and cause of their illness. Two former 
employees of the company have died, 
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their deaths it is claimed, being at- 
tributed to radium poisoning. 

Jerome J. Danziger of S. Danziger & 
Sons, has returned to the foreign office 
of the concern in Amsterdam after a 
visit to the New York office at 65 Nassau 
St. Mr. Danziger sailed several days 
ago on the Berengaria. 

The Somoset Trading Co., Inc., this 
city, is offering a settlement to creditors 
on the basis of 25 cents on the dollar. 
This is payable 12% per cent in cash, 
8 per cent in indorsed notes maturing 
in six months, and 4% per cent in un- 
indorsed notes payable in 12 months. 

K. Burns & Son of Newark, N. J., 
announce the opening of another store 
in New York city, at 34th St. and Fifth 
Ave. in the Hotel Waldorf-Astoria, 
where they will carry very fine high 
grade platinum jewelry and exclusive 
imported novelties. The store will be 
opened Saturday. 

A voluntary petition in bankruptcy 
was filed on Wednesday, April 25, by 
R. A. Breidenbach, Inc., wholesale and 
manufacturing jewelers, 5 Maiden Lane. 
No schedules were filed with the peti- 
tion. The Breidenbach concern was in 
the process of liquidation and was being 
operated by a creditors’ committee when 
the petition was filed. 

At the forthcoming meeting of the 
Horological Institute of America which 
will be held in Washington, D. C., this 
month, Paul Sollenberger of the United 
States Naval Observatory will discuss 
the “Recent Developments in High Pre- 
cision and Astronomical Works.” A 
number of New. York members of the 
institute are planning to attend this 
meeting. 

Simon I. Ferkin, who conducts a re- 
tail jewelry store at 533 Tremont Ave., 
Bronx, was recently the victim of win- 
dow smashers who stole an assortment 
of jewelry worth between $500 and $600. 
Mr. Ferkin’s loss is not insured. While 
a man working near the jewelry store 
reported he had noticed the window 
broken about 5.30 o’clock in the morn- 
ing, the police claim that the smash 
was not discovered by the patrolman on 
beat until after 6 a. m. The thieves 
stole a number of watches, lighters, 
cigarette cases, pendants, amber beads, 
cigarette holders and other miscellaneous 
items. The police are without a single 
clue as to the identity of the robbers. 
None of the loot has been recovered. 














G. H. Niemeyer, vice-president of 
Handy & Harman, has the deep sym- 
pathy of his many friends in the trade 
over the double loss of his parents dur- 
ing the last week. Mr. Niemeyer’s father 
passed away at his home in Arlington 
Heights, a suburb of Chicago, April 26. 

Mr. Niemeyer left New York on Fri- 
day for Chicago. His mother, who was 
ill at the time, passed away Monday, 
April 30, shortly after he arrived. 
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Rosenberg’s Jewelry Co., retail, 89 
State St., last week installed new show- 
case fixtures throughout the store. 

Stock purchased from several retiring 
manufacturers went on sale at Glaser’s 
retail store at 220 Main St. E., last 
week. 

Benjamin Turk, member of the firm 
of Turk & Lisson, Central building 
manufacturers, left last week for a busi- 
ness trip through northern Pennsyl- 
vania. 

Abram Glazer, head of the jewelry 
manufacturing firm bearing his name, 
at 194 Main St. E., returned last week 
after a business trip through the 
Middle West. 

Joseph C. Wilson, mayor of Rochester 
and retailer of 39 Main St. E., has been 
confined to his home with a slight ill- 
ness. Mr. Wilson recently returned to 
Rochester after spending Easter at At- 
lantic City. 

Max Weisbuch, president of Weisbuch 
& Weiss, newly incorporated retail firm 
of 115 Clinton Ave., N., and Mrs. Weis- 
buch, left last week for a spring vaca- 
tion in Europe. During their absence, 
Harry Weiss, vice-president of the firm, 
will be in charge. 

E. J. Scheer, president of the retail 
firm bearing his name at 259 Main St. 
E,. and Mrs. Scheer, left last week for 
Miami, Fla., where Mr. Scheer will at- 
tend the Shriners’ convention. After the 
sessions the Scheers will visit relatives 
at Havana, Cuba. In their absence, the 
business will be in charge of Russell 
Scheer, junior partner, and secretary of 
the Rochester Retail Jewelers Associa- 
tion. 

Due to delay caused by the New York 
State retail jewelers’ convention in 
Syracuse last week, members of the 
Rochester association may cancel plans 
for an annual banquet and substitute a 
picnic, Charles P. Coster, retailer of 
1519 Lake Ave., president of the asso- 
ciation, said last week. The Rochester 
association will meet the first week in 
May. Members who were unable to at- 
tend the convention will hear reports on 
the sessions. 

Cards printing the first 13-month 
calendar in Rochester and distributed 
by Charles Housman, proprietor of the 
Clock Shop, 318 State St., as an adver- 
tising feature, have reached as far away 
as Oxford, Ga., a letter from that city 
last week indicated. Harry H. Stone of 
Oxford, supporter of the 13-month sys- 
tem, wrote to congratulate Mr. Housman 
on his efforts to bring the idea before 
the public. Mr. Housman operates his 
shop on the 13-month plan. 

England still prefers yellow gold rings 
and bulky hunting case watches in sharp 
contrast to the American demand for 
platinum white golds and watches in 
extra thin cases, Bernard G. Rudolph, 
proprietor of Rudolph’s Jewelers, re- 
tailers of 217 Main St. E., said on his 
return from Europe last week. London 
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shops today are displaying diamonds set 
in the high Tiffany style settings once 
popular in America and their windows 
are crowded with goods instead of being 
arranged in the attractive American 
manner, Mr. Rudolph said. 

Thieves last week smashed the front 
plate glass window in the Syracuse retail 
store of Isadore Gamler and made away 
with watches and gems valued at between 
$500 and $1,000, Mr. Gamler reported to 
his Rochester headquarters store at 224 
Main St. E., last week. Mr. Gamler, 
who is now in Syracuse making arrange- 
ments to close the store there, was called 
to the scene after midnight by police 
who were summoned by the janitor of 
a nearby building. The marauders 
scooped what they could out of the win- 
dow and vanished. before passersby 
could glimpse them. The janitor, finding 
the window broken, called the police. 

The following Rochester retailers reg- 
istered at the New York State retail 
jewelers’ convention at Syracuse last 
week: Charles E. Sunderlin, secretary 
of the State association, and Mrs. Sun- 
derlin, 350 Main St., E.; Charles P. 
Coster, president of the Rochester or- 
ganization, and Mrs. Coster, 1519 Lake 
Ave.; Russell G. Scheer, secretary of 
the Rochester organization, and Mrs. 
Scheer, 259 Main St., E.; Emil J. Scheer, 
259 Main St., E.; S. D. Burritt, 53 Clin- 
ton Ave., S.; Ellery Handy of Handy 
& Mott, 103 Clinton Ave., S.; Frank 
Tarrant, former president of the Roches- 
ter association, 72 South Ave.; George 
Klee of Klee & Groh, 143 Main St., E., 
ay Lathrop Sunderlin, 350 Main 

b>. 
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gion, is bringing in information hith- 
erto not available to even the largest 
organizations, and will, when it is 
finished, present an encyclopedia of 
knowledge of the buying habits and 
purchasing power of the American 
consumer for the use of the American 
business man. 

The study which Mr. Hager will 
make will have the effect of cross- 
checking this regional material, of 
tracing the development of special 
problems common to all producers, and 
of the manner and methods with which 
they are meeting those problems in 
this great domestic market. 








The Edith Fisher Schwab Cup which 
is to be presented to the winner of the 
New Haven Drama Tournament of one- 
act plays, which is being conducted by 
the New Haven Board of Recreation, is 
on exhibition in the store of the Samuel 
H. Kirby & Sons, Inc., on Chapel St., 
New Haven, Conn. This trophy was 
presented in memory of Mrs. Schwab by 
some of her friends who were associated 
with her in her many years of dramatic 
activities. 











Paul Jones, Jr., of Chestnut Hill, has 
registered as Gilpin & Smith, jewelers 
with offices in the Widener building. 

Ralph C. Putnam, president of J. E. 
Caldwell & Co., has been appointed by 
the Chamber of Commerce on its retail 
merchants committee. Another member 
is Charles R. Hamilton of the Dreka 
company. 

Many fine examples of sterling silver 
and a number of ivory miniatures are 
scheduled to be auctioned at the Samuel 
T. Freeman galleries on May 7 and dur- 
ing the week. A large number of deal- 
ers are expected. 

Walter A. Costello of the J. M. J. 
Costello staff, is busy these days in his 
favorite indoor sport, outside the jewelry 
business, of rehearsing amateur thes- 
_ pians, his latest one being the cast of 
several hundred employes of the Phila- 
delphia Rapid Transit Co., for the pre- 
sentation on May 16, 17 and 18 of “Sally, 
Irene and Mary.” 


Fred R. Perkins, for several years 
Philadelphia representative of Factory 
H of the International Silver Co., with 
offices in the Bailey building, died from 
double pneumonia after an illness of 
only three days. Mr. Perkins was 
widely known in the jewelry trade in 
this city and vicinity and his funeral 
was largely attended. Mr. MacPherson 
has been designated as his successor 
here. 


Charles W. Oakford of Ardmore, one 
of the members of the firm of J. E. 
Caldwell & Co., retail jewelers, sailed 
from New York Saturday on the 
Olympic for a tour of Europe. He will 
visit England, France, Holland and Bel- 
gium. Mr. Oakford is in charge of the 
silver department of the firm and will 
keep an eye out for fine specimens of 
silversmithing, especially antique ex- 
amples, during his tour. 


Antique Sheffield silver brought good 
prices at an auction in the Samuel T. 
Freeman galleries here. Six candle- 
sticks from the collection of Dr. Samuel 
W. Woodhouse, former associate director 
of the Philadelphia Museum, brought 
$360 and an ancient Sheffield wine jug 
was bid up to $100. The high price of 
the silver sale was $170 for a silver 
teapot made by Peter and Ann Bate- 
men of London in 1791. The sale was 
attended by many society people as well 
as jewelers. 


Good prices were realized from New 
York and Philadelphia dealers at the 
auction at the Freeman galleries of the 
diamond collection of John L. DuBois. 
A seven carat stone in an old-fashioned 
gold mounting, went for $1,700 while 
two fine bracelets, one of platinum mesh 
with seven Marquise diamonds, 178 
mélées and 14 emeralds, the other set 
with 185 diamonds of a total of eight 
carats and 40 sapphires, brought $1,625 
each. A diamond ring with bowknot set 
with 48 smaller stones was bid up to 
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$1,500. Other diamond mounted rings 
and bracelets sold fairly well. 


Joseph Dimona, retail jeweler at 937 
S. Fourth St., Camden, was a victim 
of window smashers who broke a hole 
in his display window with a wrapped 
brick and escaped with rings, watches 
and bracelets, all valued at almost $500. 
The break was discovered by Mr. 
Dimona, who stopped at the store on 
his way from a wedding party and saw 
the broken window. No one in the 
vicinity heard the crash or saw anyone 
near the store. The robbery occurred 
just before midnight. His son, James, 
was in the living room of the Dimona 
home, immediately adjoining the store 
but the noise of a radio to which he 
was listening prevented him hearing the 
breaking glass. 

Fred J. Cooper gave an interesting 
talk on “Time and Timekeeping” to the 
members of the Northeast Philadelphia 
Chamber of Commerce in the Frankford 
library, the other evening. Mr. Cooper, 
who is in demand for lectures on jewelry, 
by many organizations, showed a num- 
ber of ancient and modern watches and 
clocks in connection with his talk, which 
was rewarded with a rising vote of 
thanks. In the course of his talk, Mr. 
Cooper aroused applause when he quoted 
from an article in THE JEWELERS’ CIR- 
CULAR on a readjustment of the calendar 
to make the year one of 13 months, each 
of 28 days, thus eliminating many of 
the business and other complications due 
to the present calendar and bringing all 
holidays fixed by law to fall on Mondays. 

For the 34th time in as many years, 
Charles I. Clegg, president of the Hoover 
& Smith Co., Chestnut St. jewelers, has 
been the guardian of the 1200 prizes 
which his firm has made yearly for the 
University of Pennsylvania relay car- 
nival in which last week 3000 contestants 
competed. In all that time it has been 
Mr. Clegg’s task to take this array of 
trophies to the grounds and to deliver 
them personally to the winners, taking 
a receipt from each one. Two auto- 
mobiles were required this year to con- 
vey the prizes to the U. of P. Stadium. 
Some of the best of the trophies have 
been on display in the Hoover & Smith 
windows and attracted more than usual 
attention. They ranged from huge 
plaques and loving cups to watches, in- 
cluding a large number of wrist time- 
pieces, to beribboned medals and made 
a notable display. 

Members of the Associated Pawn- 
brokers of Philadelphia, State of Penn- 
sylvania, held their eighth annual re- 
ception, dinner, entertainment and 
dance, in the crystal room of the Hotel 
Adelphia, with an attendance approxi- 
mating more than 200, including Mayor 
Mackey, District Attorney Monaghan, 
Director of Public Safety Wood, and a 
number of other city and police officials. 
The work of the association was praised 
by Mr. Monaghan who contrasted the 
pawnshop of 35 years ago with the high 
standard of the business now. He stated 
the Philadelphia type of pawnshop 
ranked with the smaller banks and that 
it was not only the poor who resorted 
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to them for loans but the small mer. 
chant, in an emergency. The election of 
officers resulted in the reelection un. 
animously of David B. Solomon, as pres. 
ident; H. T. Bidwell, vice-president; 
Benjamin B. Bloom, treasurer; Ben. 
jamin H. Wolf, secretary and D., B. 
Globman, financial secretary. 











H. H. Newmark of the Gem Jewelry 
& Novelty Co., Louisville, recently re- 
turned after a few days of golf at 
French Lick Springs, Ind. 

A number of jewelers with optical 
departments were in Louisville during 
the week of the annual meeting of the 
Kentucky Association of Optometrists, 


Announcement was made Monday of 
the change whereby C. E. Geiger & Son, 
Inc., continue in business in the same 
location, 447 S. Fourth St. The new addi- 
tion to the organization is Nolte C. 
Ament, who becomes vice-president and 
treasurer, dropping out of the advertis- 
ing field to become an active partner in 
the business. Mr. Ament for a number 
of years was with Lemon & Son as vice- 
president, where Mr. Geiger also spent 
most of his life prior to establishing his 
own business afew years ago. Amended 
articles of incorporation have been filed 
increasing capital from $50,000 to $100,- 
000 and changing the name. The officers 
are C. F. Geiger, president; Nolte C. 
Ament, vice-president and _ treasurer; 
Thomas M. Geiger, secretary. 








With the retirement from active busi- 
ness of S. Friedlander, pioneer jeweler 
of Seattle, Wash., his son, Louis Fried- 
lander, will carry forward this success- 
ful business by the establishment of a 
big jewelry store, with a magnificent 
stock and setting in the choicest section 
of the retail district of Seattle. The new 
store, to be one of the most pretentious 
of the Northwest, will bear the name of 
Louis Friedlander, as the old firm of 
S. Friedlander & Son from which it 
emerges will pass into history. The 
rental on the fifteen year lease of the 
location alone being valued at a half 
million dollars. R. C. Reamer, one of 
the foremost architects of the country, 
who. has given to Seattle its most impos- 
ing pieces of architecture, has been com- 
missioned to formulate plans for the new 
store, designing it as a merchandising 
establishment to be second to none in the 
country. The location chosen by Louis 
Friedlander for this new store, which 
will be opened this summer, about mid- 
July, is the southeast corner of Fifth 
Ave. and Pike Sts. Louis Friedlander is 


leaving Seattle soon for a business trip 
East and will assemble data on the lat- 
est developments in the structure and 
design of the foremost jewelry empori- 
ums of the country, with the intent to 
embody the most worthwhile features of 
each in his own new establishment. 
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Chicago Notes 





Nandor F. Wechter of the S. Wechter 
Co., Inc., manufacturing jewelers at 159 
N. State St., left this week for New York 
where he will remain for two weeks look- 
ing after business. 

Frank Hillinger, of R. J. Hillinger, 10 
S. Wabash Ave., completed a business 
trip and returned home on Monday. Mr. 
Hillinger called on the trade in Mich- 
igan for about 10 days. 

Gus Weinfeld, of the Block-Weinfeld 
Co., has just completed a business trip 
through his territory and, remaining at 
the home offices for a week, again left 
on an extended trip. 

J. G. Flatau, of Charles Keller & Co., 
left Chicago last Thursday night after 
being here for a week calling on the 
trade. He is now calling on the trade 
in Cincinnati and other points East. 

Berny Drach, representing the Block- 
Weinfeld Co., spent the past week at the 
home offices replenishing his stock and 
left again on Sunday for the Southwest 
and will be away for two weeks. 

Allen Pinero, manufacturers’ repre- 
sentative, returned to his office on the 
11th floor of the Heyworth building last 
Saturday after spending some time in 
the Northwest visiting with his trade. 

The Bassett Jewelry Co. is now located 
in its new quarters in Suite 507, Colum- 
bus building. For a great many years 
this concern made its headquarters on 
the eighth floor of this same building. 
Eldridge Roehr is western manager. 

Reuben W. Cohen, of the George H. 
Cahoone Co., is making a business trip 
through his Eastern territory in behalf 
of this concern, and is expected back at 
his office in the Heyworth building some 
time this week. 

George Hilsinger, of the Hutchinson 
& Huestis Co., Providence, was a visitor 
in Chicago during the past week calling 
on the wholesale trade. Mr. Hilsinger 
left here for points East and is work- 
ing his way back home. 

Ed. Craft, of the Craft Co., Inc., 
Indianapolis, Ind., stopped off in Chicago 
last week to spend a few days here call- 
ing on the trade. Mr. Craft had been 
East visiting their Eastern office and 
calling on friends. 

E. L. Badgley, manager of the Chicago 
office of Harvey & Otis, left last week 
with members of the Chicago Shrine for 
Miami, where he will attend the annual 


conclave. Mr Badgley will return to 
Chicago about May 8. 

Paul M. Stern, of the Louis Stern Co., 
Providence, R. I., arrived in Chicago last 
Monday and after spending a few days 
in Chicago visiting with Wesley Jackson, 
their Chicago manager, left for a busi- 
ness trip west to Denver. Mr. Stern will 
return home by way of the South. 

Percy Lucas, representing Schumer 
Bros., Cincinnati, arrived in Chicago last 
week and spent about 10 days here visit- 
ing with members in the trade. He left 
here for Cincinnati to spend a few days 
at the home office replenishing his stock 
before calling on the eastern trade. 

Frank W. Dean, who formerly was 
connected with Despres, Bridges & Noel 
Co. as credit manager, has recently be- 
come connected with the Stein & EIll- 
bogen Co.’s organization. Mr. Dean has 
many friends in the trade who wish him 
success in this new undertaking. 

H. M. Appel, operating as Graves & 
Co., retail jewelers, removed his offices 
last week from room 302 to room 801, 
Heyworth building. Harry Lossau, also 
of the Block-Weinfeld Co., left this week 
for a business trip through the North, 
and will be away for a couple of weeks. 

Frank Ruggles, of the W. E. Richards 
Co., returned to his offices in the Jewelry 
Mart last Wednesday after an extended 
trip to the factory at Attleboro. En 
route home, Mr. Ruggles stopped at some 
of the larger cities to visit with the 
wholesale trade. 

Carl L. Loeb, traveler for I. Schwartz, 
returned to the home office last week 
after making an extended trip over his 
territory. Louis Epstein, also of this 
concern, is in Chicago replenishing his 
stock after being away for several weeks 
calling on the retail trade. 

Joseph O. Pucher, wholesaler of dia- 
monds and mountings, has moved his 
offices from the 11th floor of the Hey- 
worth building into suite 904 of the same 
building. In making the change Mr. 
Pucher acquires more space and a bet- 
ter location for his business. 

Ben Teitelman, Western representative 
for Henry Rufeisen, Inc., has moved his 
offices from the thirteenth floor of the 
Columbus Memorial building, to Room 
801 of the same building. The new loca- 
tion is situated in a prominent place on 
the eighth floor and his quarters are 
spacious. 

L. F. Martin, Chicago and Middle-West 
representative of the Majestic Leather 





Goods Co., New York, has opened a Chi- 
cago office in room 302 Heyworth build- 
ing. This concern will have on display 
a fine line of their fitted cases as well 
as bags. Mr. Martin calls on the whole- 
sale trade in this territory. 

R. P. Rowe, vice-president of A. I. 
Hall & Son, Inc., wholesale jewelers at 
San Francisco, Cal., stopped off in Chi- 
cago last week to spend a few days here 
visiting with friends. He was accom- 
panied by his bride, and is combining 
a honeymoon and business trip. He left 
here for cities in the East and will be 
away from home for about a month. 

Jacob Immergluck, diamond dealer, 
with offices in the Heyworth building, has 
been in financial difficulties for some 
time, and last week an involuntary peti- 
tion in bankruptcy was filed. The lia- 
bilities amount to about $30,000, with 
assets not to exceed a few thousand dol- 
lars. Mr. Immergluck attributes his fail- 
ure to bad accounts in excess of $30,000. 

Fred G. Perry, factory superintendent 
for the George H. Fuller & Son Co., 
Pawtucket, R. I., is spending a week in 
Chicago on business visiting at the local 
office in the Heyworth building. Charles 
H. Fuller, of this concern, accompanied 
by Mrs. Fuller and Mrs. Fred G. Perry, 
are touring to Chicago and are expected 
here some time this week. This is Mr. 
Fuller’s semi-annual trip and he wili 
remain here for about two weeks. 

John V. Mann, retail jeweler at 507 
N. Robey St., recently purchased the 
business of Sven Myre, 2020 W. 35th 
St., and is operating this business under 
the name of John V. Mann & Co. Mr. 
Mann will continue to look after his 
Robey St. store and Dr. W. R. Eddins, 
optometrist, will have charge of the 
35th St. store. Dr. Eddins is also well 
known to the jewelry and optical! circles 
of Chicago. For many years he had 
charge of the optical department of 
Moore & Evans. 

J. L. Art & Co., who recently took over 
the business of S. Siegal Co., and 
Standard Jewelry Co., and enlarged their 
activities, have removed from room 603 
of the Mallers building to suite 315 of 
the same building. In the new quarters 
they have over five times the former 
floor space. The space is divided into 
a salesroom, stockroom, a buyers’ room 
and two private offices. The flooring is 
of rubber. The entire space is furnished 





(Continued on page 100) 
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in mahogany with mahogany desks and 

fixtures. Mr. Art states that they are 

now prepared to handle increased busi- 
ness efficiently. 

Emil Schmidt, diamond dealer, located 
on the eighth floor of the Pittsfield build- 
ing, is making a short business trip this 
week to Detroit and Cleveland. 

W. Chalson, of New York, spent a few 
days of the past week in Chicago visit- 
ing with members in the trade and call- 
ing on many of his friends. 

The Famous Leather & Jewelry Co., 
1452 Milwaukee Ave., filed a voluntary 
petition in bankrutpcy last week and 
listed the liabilities at $3,583.08 and the 
assets at $1,500. 

J. H. Waechter, watchmaker to the 
trade, has moved his office from Room 
1102 to 904, Heyworth building. Mr. 
Waechter has been in business for him- 
self at this address for some time. 

Elisha L. Thayer, of Elisha L. Thayer 
Co., Rockford, I[ll., accompanied by his 
family, motored to Chicago last week 
to spend a few days and look over the 
markets. 

J. D. Dougherty, of the J. B. Hudson 
Co., Minneapolis, Minn., was in Chicago 
last week for a day attending to some 
special business matters. While here he 
called on many of his friends. 

Earl George, president of the Will H. 
Beck Co., Sioux City, Iowa, spent sev- 
eral days of the past week in Chicago 
visiting with many of his friends and 
looking over the markets. 

Paul H. Samuels, Chicago manager 
for Katz & Ogush, left this week for 
New York, where he will spend a week 
in replenishing his stock and getting his 
new items. 

A. H. Nitsche, platinumsmith, is now 
located in his new spacious quarters in 
suite 904, Heyworth building. Mr. 
Nitsche for the past few years made his 
headquarters on the 10th floor of the 
Silversmith building. 

Harry Farquarhson, manufacturers’ 
representative, returned last Saturday 
from a two weeks’ business trip through 
the eastern section of his territory. Mr. 
Farquarhson was well pleased with busi- 
ness conditions. ‘ 

Charles T. McDonald, Western repre- 
sentative for E. G. Webster & Son, is 
now making his headyuarters in room 
801, Columbus Memorial building. Mr. 
McDonald formerly was located in an- 
other room of the same building. 

Dellafield & Co., Inc., which formerly 
had the jewelry concession at the Leiter 
Building Stores, have announced that 
they will open a chain of retail jewelry 
stores as concessions in other stores. 
The first store was recently opened at 
204 S. Wabash Ave. 

Mantel Bros., diamond importers, have 
removed their offices from the 13th to 
the 10th floor of the Columbus Memo- 
rial building. The location on the 10th 
floor is better for their business and the 
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space is just large enough for their 
needs. 

Soren Svendsen, who for the past 35 
years was connected with Weiboldt & 
Co.’s department store as jewelry and 
leather goods buyer, has taken over the 
concessions of the jewelry and leather 
goods department of the Leiter Stores. 
He succeeds J. Dellafield, Inc., who had 
these concessions for several years. 

The Israel-Lessing Sales Co., repre- 
senting Eastern manufacturers, moved 
its offices last Saturday from room 1201, 
Heyworth building, to Room 1310 of the 
same building. In making the move 
the company acquires about the same 
amount of space, located in front of the 
elevators. 

The following members of the Norris, 
Alister-Ball-Bridges Co. returned to 
their home office last week after spend- 
ing several days at Cleveland attending 
the annual meeting of directors: S. Y. 
Ball, Gordon Peterson, W. E. Ruthart, 
J. M. Kucera, Wilder Harris and L. L. 
Doty. 

The manufacturing business of Al. 
Goldman, 5 S. Wabash Ave., has been 
recently incorporated under the laws of 
Illinois as Al. Goldman, Inc. The con- 
cern has a capital of $2,500, but claims 
only $1,250 paid in. Members of the cor- 
poration are Al. Goldman, Edna Goldman 
(his wife) and a Mr. Goldberg of St. 
Louis. Each of the Goldmans owns one 
share and Goldberg the balance. 

Mr. and Mrs. W. D. McGrath cele- 
brated their 25th wedding anniversary 
last Saturday evening at their home, 247 
Schiller St., Elmhurst, Ill. They enter- 
tained 40 relatives and friends at dinner 
and spent an enjoyable evening later. 
W. D. McGrath is associated in business 
with his son, William, Jr., as W. D. Mc- 
Grath & Son, cutter of watch crystals, 
with headquarters at 29 E. Madison St. 

Marshall Pierce, one of the best known 
members connected with the wholesale 
trade here, has entered into the whole- 
sale business for himself. Mr. Pierce 
operates under his own name in suite 
1201, Heyworth building. A grand open- 
ing was celebrated on May 1. For the 
past 10 years Mr. Pierce was associated 
with the Block-Weinfeld Co., and at the 
time of his resignation was secretary of 
the concern. Mr. Pierce has won many 
friends in the trade who wish him suc- 
cess in this new venture. 

Dewitt D. Smith, who for the past 
18 years was connected with the mate- 
rial department of Benj. Allen & Co., 
passed away on Tuesday, April 24, in 
his room at the Ontario Hotel. Funeral 
services were held on Saturday at his 
home in Galesburg. Mr. Smith had al- 
ways enjoyed the best of health, and 
even on the day he died was at his desk. 

He left for home on account of not feel- 
ing well and passed away shortly on 
account of a stroke. Before he was asso- 
ciated with Benj. Allen & Co., Mr. Smith 
for many years was with Lapp & Fler- 
shem, of this city. He is survived by 
one sister and three brothers, one a Chi- 
cago attorney. 

Last Thursday evening marked the 
closing of the Chicago Jewelers’ Bowl- 
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ing League series of games. Right up 
to the last night, members of the vayj- 
ous teams played their mightiest to wip 
honors for their particular team. The 
team of Otto Young & Co. walked off with 
the glory, with a score of 55 games won 
and 29 lost. The Harry Nathanson team 
was a close second with 54 games won 
and 30 lost. Norris, Alister-Ball-Bridges 
Co. came in third with 50 games won 
and 34 lost. The other teams came ip 
as follows: Goldsmith Bros.’ Smelting § 
Refining Co., won 48 games and lost 36; 
American Optical Co. won 38 and lost 
46; Bulova Watch Co. won 32 and lost 
52; A. C. Becken Co. won 30 and lost 
54; W. R. Anderson Co. got the “booby” 
prize with 29 games won and _ 55 lost. 
Gus Reinert, of the Norris, Alister-Ball- 
Bridges Co. team won the individual cham- 
pionship. Frank Schmidt of Goldsmiths’ 
won the highest game with a score of 
269. Otto Young & Co.’s team won the 
highest three games with a score of 
2889. The Norris, Alister-Ball-Bridges 
Co. team came in high with the single 
team game and had a score of 1060. All 
cash prizes were distributed to the lucky 
winners on Friday. 


Joseph Papezak, colored, was arrested 
recently in Austin as a sneak thief. His 
arrest came as a result of a letter sent 
to every jeweler in Chicago by the Good 
and Welfare Committee of the Chicago 
Jewelers’ Association warning them to 
be on guard in case two negroes en- 
tered their store bearing the descriptions 
given. On Saturday of last week Julius 
E. Thoendel, retail jeweler at 507 S. 
Cicero Ave., phoned the Austin police 
that a negro answering the description 
was in his store and ordered him ar- 
rested. Sergeant Sheen of the Austin 
police phoned Francis V. Healy, of Gold- 
man, Allshouse & Healy, attorneys for 
the Good and Welfare Committee, and 
advised him of the arrest. Mr. Healy 
immediately got in touch with the many 
jewelers here who have been victims of 
negro sneak thieves, and the following 
identified him as the man _ wanted: 
William Turner, of Turner Bros., 2159 
W. Madison St.; Thos. Betz, of the Betz 
Jewelry Co., 6724 Stony Island Ave.; 
Charles Fash, 1583 Ogden Ave.; J. B. 
Hall, 2470 Lincoln Ave.; Frank Slaugh, 
406 N. Halsted St.; Leroy Cox, 6520 S. 
Halsted St.; B. Diamond, 2222 E. 31st 
St.; John B. Bleich, 4309 Lake Park 
Ave.; E. M. C. Sauer, 1027 E. 47th St. 
It was found that Papezak has a record 
at Detroit. He has been charged with 
the crime, and preliminary hearing will 
be early this week. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 


Selling Price 


London U.S.Gov’t New York 

Date Official Assay Bars Official 
April 24... 26% 60% 57% 

= es 26% 60 57% 

3 26. 26% 60 5756 

oe 2644 60% 58 

oa 2644 60% 58% 

es 264% 60% 58% 
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Mrs. Kate Gard of the Hornberger 
Jewelry Co., Lawrenceburg, Ind., was 
here last week. 

Mrs. Henry Knefle, wife of the jeweler 
at Harrison, Ohio, is a patient at the 
Jewish hospital in this city. 

The Ohio Retail Jewelers Association 
will hold its 22nd annual meeting at Co- 
jumbus, on Sept. 10, 11 and 12. A sou- 
yenir program will be published. 

Mr. and Mrs. Edward Ebersold of 
Broad St., Columbus, Ohio, spent a few 
days in Cincinnati. ‘They selected some 
stock for their store while in the city. 

George Detmering, former traveling 
representative of the Schumer Bros. Co. 
has gone to Cleveland to visit his 
daughter for several weeks. 

Louis Schneider, diamond setter with 
Walter H. Wilkening is one of the many 
victims of grippe in this city and was 
forced to remain at home for several 
days. 

J. D. Jacobs of the D. Jacobs Sons Co. 
has acquired the large residence at 888 
Clinton Springs Ave., Avondale, and has 
since sold his former home at 3597 Wilson 
Ave. He expects to move some time in 
June. 

Arthur C. Jacobs of the D. Jacobs 
Sons Co. recently toured as far as Buf- 
falo, N. Y., when he left his automobile 
and went te Providence and New York 
City on his annual buying trip. He will 
be out of the city a couple of weeks. 

Walter H. Wilkening, diamond setter 
in the Andrews building returned from 
a two weeks’ trip to Atlanta, Ga. While 
in that city Mr. Wilkening visited the 
Federal penitentiary which, he says, is 
full to overflowing. 

Norbert Meehan, who has charge of 
the repair department of U. D. Jacobs 
Sons Co. and Miss Hilda Schuler, were 
awarded the prize in the fox trotting con- 
test held at the Mansion in Walnut Hills 
last Saturday. 

Hobart Wehking of the Richter & 
Phillips Co. was the first candidate to 
receive the Mark Master degree when 
the annual inspection of Kilwinning 
Chapter, Royal Arch Masons, was held 
in the new Masonic Temple, Wednesday. 
Mr. Wehking is a member of the Key- 
stone Class. 

Louis DeBeer resigned from the A. S. 
Workum Co., diamond cutters. He will 
sail soon on a trip to Europe and in- 
tends to return in June to establish a 
diamond business of his own. Mrs. De- 
Beer and their child recently left for 
Amsterdam where they will spend the 
summer with relatives. 

George J. Gruen, secretary and treas- 
urer of the Gruen Watchmakers’ Guild, 
has recovered enough from his recent 
operation for appendicitis to spend a 
little while each day at his desk. He is 
rapidly getting stronger and will be able 
to remain at the office all day in the near 
future. 

Miss Helen Huber, daughter of August 
Huber, traveling representative of the 
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Dorst Co., is a victim of scarlet fever, 
while her father is a patient at the 
Bethesda hospital where he underwent 
an operation for appendicitis. The Huber 
home is under quarantine pending the 
recovery of the daughter and Huber will 
continue to remain at the hospital 
although he is now able to return to his 
home. 


August Huber of the Dorst Co. is 
showing rapid recovery from his opera- 
tion for appendicitis at the Bethesda 
Hospital. He was visited by several 
friends of the trade who told him they 
would refrain from sending flowers but 
would take this money and provide a 
banquet for him when he had fully re- 
covered. 


Mrs. Sidney Trott, formerly identified 
with the Kay Jewelry Co., Buffalo, N. Y., 
bought an interest in the Blanton Jewelry 
Store at 122 N. Limestone St., Lexing- 
ton, Ky. Mrs. Trott was in Cincinnati 
buying some merchandise for the store 
which she intends to establish as one of 
the leading jewelry enterprises in the 
Blue Grass city. 

A number of automobile parties are 
being arranged for the meeting of the 
National Wholesale Jewelers at Indian- 
apolis during the first week of June, out 
of Cincinnati. The parties will go up 
either a day or so before the association 
goes into session or on opening day as 
the Hoosier capital is but 100 miles from 
the Queen City. Cincinnati intends to 
be well represented because of the acces- 
sibility of Indianapolis. 

A group of detectives recovered a dia- 
mond._ring valued at $1,000 from a pawn- 
shop in this city Thursday and later 
Earl England, janitor of the Mont- 
clair Building, 2532 Highland Ave. was 
arrested. England told the police he 
found the ring in a pile of rubbish in the 
basement of the building after Herbert 
Pahren, owner, had departed for Pitts- 
burgh. England also said he used the 
$50 to make a down payment on an auto- 
mobile. 

Maurice Phillips, treasurer of the 
Richter & Phillips Co., was one of the 
guests of honor at the dinner given by 
the Friar Athletic Association at Swiss 
Garden Monday night. The Friars in- 
tend to build a massive new clubhouse 
at McMillan St. and Ohio Ave. Jesse 
Phillips of the Richter firm is a member 
of the Advertisers Club committee which 
is trying to raise funds for a large dis- 
play at the meeting of the International 
Advertisers Club at Detroit in June. 

, The annual summer outing of the Cin- 
cinnati Wholesale Jewelers and Manu- 
facturers’ Association will probably be 
held during the later part of May in- 
stead of the first week in June this year. 
Clarence Loeb, chairman and other mem- 
bers of the entertainment committee are 
arranging for the festivity and will stage 
the event earlier so that it will not inter- 
fere with the meeting of wholesale 
jewelers at Indianapolis during the first 
week of June. It is planned to have the 
affair at some suburban point as usual. 

The most successful season of the 

Gruen Bowling league was brought to a 
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close with the Bronze team as winner in 
the senior circuit and the VeriThin quin- 
tette leading the junior circuit. After 
the regular season was brought to a 
close all members held “handicap night” 
in which all low average men are placed 
on an equal basis and the trophy was 
won by Albert Benzinger, a watch maker. 
In the doubles Harold R. Haerr and 
George Kueffner were successful. The 
annual outing of the Gruen Athletic 
Association will be held in a few weeks 
and will probably be staged at one of the 
summer camps at Twighwee on the little 
Miami River. 











Miss Lucille Byrd, of the Indiana 
Jewelry Supply Co., is a patient at St. 
Vincent’s Hospital. 

Dr. Karl Kernel, of the Hoosier Opti- 
cal Co. is in Chicago on a buying trip 
this week. 

J. L. Hopkins, specializing in watches, 
rings and repair work, has moved from 
49 W. Ohio St. to 22 W. Ohio St. 

Elmer Lodde, the H. P. Lodde Jewelry 
Co., Lafayette, visited local manufac- 
turers recently. 

Frank Dale, who formerly was en- 
gaged in the jewelry and optical busi- 
ness at Sullivan, has purchased a 
jewelry store at Canton, IIl. 

The Thurman jewelry store at Frank- 
fort has been sold to Perry Slauter of 
Elwood, and will be operated by his son 
William Slauter. A stock reducing sale 
is now being held. 

Dave Klor has returned to Cleveland 
after visiting relatives and friends for 
a few days. Mr. Klor was also here to 
complete some business affairs. He is 
now connected with K. E. Kleinman, 
jeweler, of Cleveland, Ohio. 

A. Owens, manager of the Pyper 
Watch Co., will spend the first week of 
May in New York City. Mr. Owens will 
return via Chicago, where he will attend 
a reunion of the Panama Canal Society, 
of which he is a member. Mr. Owens 
spent four years in the Canal Zone, 
much of the time at Lascasladas. 








The Platinum Market 


Conditions in the platinum market 
still remain unchanged and while not 
over-active, business is about as good 
as can be expected. The same assertion 
made for the past few weeks, that the 
slightest indication of increased business 
will be reflected in a price of this metal, 
still holds good. The official prices 
quoted on Wednesday, as THE JEWELERS’ 
CIRCULAR was going to press, are as 
follows: 


Per Ounce 
eee Pee i ee fe $78 
Platinum containing 5 per cent 

RIN 5s ks uc wean smear 90 
Platinum containing 10 per cent 

eS IEE Re Ory 102 
Rr ers re 325 
NE. Kk onic nos Oe ee ee one 56 











Milton Biow, vice-president of the 
Bulova Watch Co., was a visitor here 
the week of April 23. 

Leo Rothenberg, formerly of Hells- 
burg’s, Topeka, Kan., is now a member 
of the Goldman Jewelry Co.’s organiza- 
tion. 

Mr. and Mrs. J. H. Mace have re- 
turned from a three months’ visit in 
California. They made the trip by motor 
car. 

The Andrews Jewelry Mfg. Co.’s force 
is working every night now as the work 
on medals is very heavy. One order re- 
cently received was for 300 medals. 

Among the recent visitors in the city 
were: F. S. Shepard, Clarence, Mo.; M. 


A. Coffman, Braymer, Mo.; J. R. Weak-. 


ley, Kearney, Mo., and R. C. Libbey, 
Weir, Kan. 

C. B. Norton, the C. B. Norton Jewelry 
Co., Mr. and Mrs. A. H. Clark, the Clark 
Tool & Material Co., and L. P. Firsten- 
berger, the Woodstock-Hoefer Watch & 
Jewelry Co., attended the convention of 
the Kansas Retail Jewelers’ Association. 
at Wichita. 

E. O. Baumgarten, Kansas City office 
of the Norris-Allister-Ball-Bridges Co., 
was in Wichita, Kan., attending the 
State convention of the retail jewelers’ 
association. W. O. Hensley of this of- 
fice has returned from a trip through 
Kansas. 

A. E. McElwain, display manager for 
the Mace-Ryer Co., died unexpectedly 
Friday, April 6. He had been at work 
as usual the Wednesday before and was 
taken ill after his return home that eve- 
ning. He was taken to a hospital and 
died two days later. W. M. Williams, a 
former employe of the Ryer Jewelry Co., 
has succeeded Mr. McElwain as display 
manager. 

Harry L. Smith, formerly with the 
Gibbs Clothing Co., Topeka, Kan., is now 
advertising manager for the Harris- 
Goar Co. The Harris-Goar Co. recently 
secured the basement space under its lo- 
cation at 612-14 Kansas Ave., Topeka, 
Kan., making an additional 10,000 feet 
of floor space for merchandising pur- 
poses. R. E. Marling is manager of the 
Topeka branch of the company. 

Oppenstein Bros. have worked out a 
new lighting system for their display 
windows and are using it now with 
very satisfactory results. The light is a 
drop arrangement in the center of the 
window, close to the merchandise and 
shows very brightly over the goods it is 
intended to show. A shutter attachment 
makes it difficult to see where the light 
comes from and causes much interest on 
the part of those who stop to look at the 
window. 

Isaac Lesem, 61 years old, died Sat- 
urday, April 21, at Research Hospital 
after a brief illness. He was buried 
Monday, April 23. Mr. Lesem was wel! 
known to the jewelry trade of Kansas 
City, having been in business for himself 
at one time near Eighth and Main Sts., 
and later working for several of the 
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larger firms. At Christmas time he 
helped out at the Harris-Goar store and 
later was with the Goldman Jewelry 
Co. He is survived by his widow. 

Dix Edwards and J. H. Whitney, Ed- 
wards-Ludwig-Fuller Co., attended the 
convention of the Kansas Retail Jewel- 
ers’ Association. Mr. Whitney was one 
of the active workers in the Kaw Krows, 
the organization that furnished the en- 
tertainment for the convention. Reports 
from the convention are that the meet- 
ings were well attended and that the 
program included a number of good 
speakers who covered subjects of much 
interest to the trade at large. Conditions 
in business as the result of new inven- 
tions were considered and the jewelers 
were urged to look around and get the 
modern viewpoint on business. 

Walter B. Jaccard has returned from 
a western trip in the interest of his 
store. The Jaccard jewelry concern has 
started something new in the way of 
sales classes. The sales force has been 
divided into two groups and about 9 
o’clock every morning one of these 
groups is given a talk and instruction 
by some one buyer in the store, the 
groups alternating all through the week. 
The talk by the buyer is along educa- 
tional lines as well as salesmanship and 
the instruction is given about staple 
merchandise and the newer lines and 
novelties. Quality, value and all selling 
points are stressed and through these 
daily classes the entire organization is 
up on stock. The plan has been found 
most interesting by the sales force, all 
of whom look forward with pleasure to 
the daily sessions, and of great value to 
all concerned. This class instruction sup- 
plements the sales meetings held every 
month following a dinner. 

Fred Sands, manager of the Kansas 
City Jewelry Show, which is to be held 
in the Hotel Baltimore, Aug. 20-24, is 
receiving good response to the plans and 
information sent out regarding the ar- 
rangements for the display. Many of 
the manufacturers who are placing 
orders for space express themselves as 
well pleased with the booth method of 
display instead of the separate rooms. 
The booths, which are classic in design, 


‘are arranged close enough together 


to give an air of intimacy to the 
whole affair and this will engender 
good feeling on the part of visitors. 
Another feature that pleases the man- 
ufacturers is the closing of the show 
at 5.30 o’clock each afternoon with 
the exception of one day, to be desig- 
nated as “Kansas City and Suburban 
Day.” Last year the exhibits were open 
from 8 a. m. until 10 p. m. and these 
hours worked a hardship on everyone 
connected with the show. Local whole- 
salers will have individual exhibits and 
will sell merchandise, as will the manu- 
facturers and other exhibitors. With 
this method the retail jewelers will have 
a pre-view of the new fall merchandise. 








F. L. Hebert, a jeweler at 79 N. Pearl 
St., Albany, N. Y., has announced that 
he has leased the store in the New York 
State National Bank building, and plans 
to remove to that location in May. 








er, J. Rassner & Son, left last 
week for a trip through the East, 

The Cutler Jewelers’ Supply Co., Inc. 
Detroit, has recently changed its name 
to the Metropolitan Jewelers’ Supply 
Co. 

E. Eberhardt, 10332 Woodward Ave, 
is planning to move into a larger and 
more commodious store in the near fy. 
ture, it is stated. The new location has 
not yet been announced. 

A. Wagner, Jr., retail jeweler, Monroe, 
Mich., visited Detroit last week and 
purchased new merchandise for his 
spring trade. He speaks encouragingly 
regarding business prospects. 

C. E. Avery, manager of the Detroit 
branch of the W. F. Broer Co., Toledo, 
has been suffering from a severe cold 
this week. He is on the gain and expects 
to be as well as ever in a few days. 

The Lasky Jewelry Co., Chene St., is 
soon to open a branch establishment at 
Harper and Van Dyke Aves., in the 
northeastern section of the city. They 
will have new equipment and new mer- 
chandise. 

James Garlick, retail jeweler, left last 
week to attend the coming Shriners’ 
gathering at Miami, Fla. He expects to 
be back in ample time to attend the 
Michigan retail jewelers convention to 
be held in Detroit soon. 

William Fensky, president of the 
Greater Detroit Retail Jewelers’ Asso- 
ciation, was in Lansing last week, where 
he attended a jewelers’ meeting called 
for the purpose of organizing the Cen- 
tral Michigan Retail Jewelers’ Associa- 
tion. 

Fire starting on the third floor of a 
building at the northwest corner of 
Woodward Ave. and Larned St., caused 
some damage from water to the stock 
of the Howard jewelry store, 501 Wood- 
ward Ave. The place was promptly 
cleaned up and business resumed again. 

Jonas Carlson, retail jeweler, Cadil- 
lac, Mich., came to Detroit last week 
for a visit to the wholesale establish- 
ments, buying merchandise for his spring 
trade. He is located in a prosperous 
northern community and is anticipating 
a good run of business throughout the 
summer. 

Cyril Meier, for a number of years 
located on 14th Ave., recently moved into 
a large and more completely arranged 
store at Gratiot Ave. and the Seven 
Mile Road. He disposed of his stock 
at the old location and now has every- 
thing new. He is now in a rapidly 
growing residential section. 

Harry Hogan, secretary of the De- 
troit Retail Merchants Association, re- 
ports that March sales, including all 
lines of business, showed surprisingly 
little difference from February, two- 
thirds of the stores reporting. Again 
two-thirds of the stores reporting showed 
increases and one-third decreases in vol- 
ume of business. Cash jewelry stores 
had as a group substantially better 
sales than last month. 









rh ees 


ain tee |e ae 













gly 


it 
lo, 
id 
ts 


is 
at 


y 


eC ce Oo NN oS 


2. EE S—-—‘( DWD!)Ce 








May 3, 1928 






William Klapperich, Levine & Klap- 
perich, Ontonagon, Mich., visited at 
jocal wholesale houses recently. 

E. H. Warnke of the E. H. Warnke 
Co. has been laid up at home as a result 
of an infection in his face which caused 
it to swell and become painful. 

Henry F. Stecher and A. C. Hentsche} 
planned to attend the Business Men’s 
Conference to be held in that city, 
April 30. 

L. H. Storts, formerly of Menominee 
Falls and Milwaukee, is*®opening a 
jewelry store in Bremen, Ohio. Mr. 
Storts originally came from Ohio. 

Among State retailers who called at 
local wholesale houses during the past 
week are: O. C. Boelte, Columbus; 
Mrs. R. Hille, Menominee Falls, and F. 
E. Kiel, Waukesha. 

A new jewelry store has been incorpo- 
rated at Eau Claire, Wis., under the 
name of the Jewelry Shoppe, Inc., with 
a capital of $5,000. The incorporators 
include: Alma L. Ludwig, Fred E. 
Ludwig and Hugo W. Ludwig. 

T. I. Place, jeweler, Milton, Wis., and 
president of the village, owes his office 
to the flip of a coin. Mr. Place and Dr. 
G. W. Post were tied with 155 votes 
each in the recent election and agreed 
to decide the matter by tossing a coin. 
The doctor lost. 

Mrs. Norma Lukitsch, 26 years old 
and wife of Frank Lukitsch, manager of 
the Edward Feiling Jewelry Co., Mil- 
waukee, died April 24, at River Pine 
Sanitarium, Stevens Point, Wis., follow- 
ing a two months’ illness. Mrs. Lu- 
kitsch is survived by her husband, a son, 
Jack, and her father, J. W. Sawyer, 
Horicon, Wis. 

Permits are required for jewelry 
auction sales in case of sale of a bank- 
rupt stock as well as in others, accord- 
ing to a ruling given here by Circuit 
Judge Edward T. Fairchild. The ques- 
tion was raised in an injunction suit 
brought by Stark & Knobla, jewelers, 
against three men who have been con- 
ducting an auction sale next door to 
their jewelry establishment. The plain- 
tiff charged that the auction damaged 
his business. The defendants have 
promised to apply for a permit and the 
injunction petition has been denied on 
this understanding. The suit was spon- 
sored by the Better Business Bureau of 
the Association of Commerce. 

Announcement has been made of the 
engagement of Ferdinand Hirzy, jewel- 
er, Stevens Point, Wis., to Miss Ilse- 
Schumann-Heink, granddaughter of the 
famous singer. The betrothal is the 
climax of a long friendship between the 
two families who were neighbors long 
ago in Austria. The engagement is 
especially pleasing to Mme. Schumann- 
Heink, it is said, because it marks the 
betrothal of the daughter of the only 
one of her sons who fought on Ger- 
many’s side during the World War to 
an American soldier. Hirzy served in 
the 32nd Division and now is captain 
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of the 120th Field Artillery here and 
Eighth District Commander of the 
American Legion. 

















August H. Krohn, retail jeweler at 801 
St. Joseph Ave., this city, has been doing 


considerable advertising in the local 
newspapers during the past few weeks 
and says he has been getting some good 
results. 

Floyd Nester, of Heinzle & Nester, re- 
tail jewelers at Boonville, Ind., was a 
business visitor in Evansville a few days 
ago and reported trade coming along 
all right in his town. He has been en- 
gaged in business in Boonville practically 
all his life. 

J. L. Thuman, retail jeweler of 1106 
W. Franklin St., this city, took a leading 
part in arranging the program for the 
meeting of the West Side Nut Club on 
Tuesday night, May 1., the attendance 
being large with a fine program. Mr. 
Thuman is a charter member of the West 
Side Nut Club. 

A $3,000 damage suit against the 
National Jewelry & Clothing Co. of this 
city has been filed in the Vanderburgh 
County Superior Court here by Roy 
Stratton, who alleged that he lost his 
position, that paid him $211 a month in 
wages, because of garnishee proceed- 
ings instituted against him by the 
National concern after default judgment 
on an account of $22. 

The local correspondent of THE 
JEWELERS’ CIRCULAR has talked to a num- 
ber of retail jewelers in southern Indiana 
towns during the past month and most 
of them say that in spite of the fact that 
this is to be a presidential year that 
they are looking for a good volume of 
trade. General business conditions in the 
“pocket” towns are as good now as they 
were this time last year. 

Several of the local retail jewelers of 
the neighborhood of Main and Seventh 
Sts. here had a spring opening day on 
Wednesday of last week when they had 
elaborate window displays and made a 
special effort to get the people to come 
to their stores. One of the firms that 
took part in the event was the Kuehn 
jewelry store at 630 Main St. This is 
one of Evansville’s newest jewelry stores, 
yet during the past year Miss Kuehn, 
who is at the head of the establishment, 
has built up a very nice business. 

J. M. Boner, of the Boner Jewelry Co., 
225 Main St., who is seeking the demo- 
cratic nomination for county treasurer 
of this (Vanderburgh) county, has been 
a very busy man during the past few 
weeks seeing the voters. He has seen 
a majority of the voters of the county 
and talked to them and this has been 
some job. The primary will be held on 
Tuesday, May 8. Mr. Boner has two op- 
ponents in the race. Mr. Boner is one 
of the best known retail jewelers in 
southern Indiana. 
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Clarence Schlomer, of Schlomer Bros., 
retail jewelers of 220 Main St., Mt. 
Vernon, Ind., took a leading part in the 
meeting of the Mt. Vernon Kiwanis Club 
on Tuesday, May 1, when the Kiwanis 
Club of Boonville, Ind., had charge of 
the program for the day. The speaker 
was William B. Carleton, the local cor- 
respondent of THE JEWELERS’ CIRCULAR, 
who is a member of the Boonville Kiwan- 
is Club. The Mt. Vernon Kiwanis Club, 
of which Mr. Schlomer is a charter mem- 
ber, is a little over a year old and is 
growing rapidly. 











Numbered among the Nebraska jewel- 
ers who were in Omaha recently were 
John Crabill, Nebraska City; Oscar Tu- 
reen, Pender; Paul Albright, David City; 
L. J. Klopp, Blair. 


In Omaha the jewelers are tentatively 
planning their big fall and winter ad- 
vertising campaign which they have 
conducted collectively the past two 
years, under the auspices of the Jewel- 
ers Guila of Omaha and Council Bluffs. 
More definite plans will be formulated 
a little later in the year. 


L. J. Klopp, Blair, Neb., was in 
Omaha last week ordering out some 
merchandise, and looking for some new 
show cases. A. F. Smith of the A. F. 
Smith Co. tipped him off to the fact that 
Fritz Sandwall, the jeweler, was closing 
out his business and selling his fixtures. 
Mr. Klopp immediately went over to the 
Sandwall place and bought the show 
cases and wall cases and had them 
trucked to Blair. 


Quite a number. of jewelers who are 
of the sportsman type, visited Omaha 
during last week when the national con- 
vention of the Izaak Walton League of 
America was in session here for four 
days. C. E. Reese, well-known Omaha 
jeweler and sportsman, was among the 
prominent figures around the convention 
hall and at the great national sports- 
man’s show held at the Municipal Audi- 
torium in connection with the conven- 
tion. 

Jewelers in the Omaha territory are 
enthusiastic for the business that they 
expect as a result of a good crop in sight 
this year. While in Nebraska there are 
a few spots where moisture has been 
lacking this spring, generally speaking 
in the State the wheat crop is estimated 
at 83 per cent good. Then in the rest 
of the Omaha territory conditions are 
excellent for a crop, especially the wheat 
crop. Winter wheat in this section 
depends largely on winter moisture, as 
an abundance of moisture through the 
winter will practically carry the wheat 
to maturity in the spring and early 
summer with just a little more rain. 
And the snows this year brought abun- 
dant moisture. So the Omaha territory 
is in good condition, and the jewelers are 
laying their plans accordingly. 



























Alex Feldenheimer, of Feldenheimer 
& Jacoby, New York, is in Los Angeles, 
calling on the trade. 

F. M. Baldwin, handling a line of 
hotel silverware, made a short business 
trip to Santa Barbara, Cal., last week. 

Jesse King, handling nearly a score 
of lines for Eastern jewelry and silver 
factories, has left for the North after 
10 days in this vicinity. 

R. D. Goldberg, silverware salesman, 
has returned from a successful trip in 
the northern territory. He was gone 
five weeks. 

E. Bastheim, of the E. Bastheim Co., 
has returned from a three-day respite 
from his business cares, having gone to 
Arrowhead Lake. 

W. H. M. Freeman, jeweler at 650 
S. Grand Ave., has purchased a large 
electric sign and is having it installed 
this week. 

R. W. Cummings, one of the pioneer 
jewelers of this State and having a store 
at Ventura, Cal., is visiting his contem- 
poraries in Los Angeles. He will remain 
about two weeks. 

M. Buffington, handling silverware for 
the E. W. Reynolds Co., is back from an 
up-State trip where he reported a satis- 
factory business in the San Joaquin val- 
ley towns. 

Potter Mulcahy, with D. Miller, dia- 
mond broker in the Title Guarantee 
building, who has been the victim of in- 
fluenza for several days, is back again 
at his desk. 

William E. Phillips, wholesale jeweler 
in the Title Guarantee building, has re- 
turned to the city from a three weeks’ 
tour of the territory between Denver and 
the Pacific Coast. 

J. K. Venable, who sells plated and 
hollow silverware for the International 
Silver Co., has just returned from a trip 
through Texas and other southwestern 
States. 

Kenneth Benfield, with George F. 
Hambright, diamond broker on _ the 
fourth fioor of the Metropolitan build- 
ing, is taking a short business trip in 
southern California. 

Among the out-of-town jewelers seen 
around the wholesale houses the last 
week were A. J. Felkel, San Bernardino; 
H. Holzgrafe, La Habra; A. Delmas, 
Oxnard, and George Bowers, Upland. 

G. W. McCord has recently purchased 
the interests of his partner in the firm 
of McCord & Bowley, 419 Grant build- 
ing. Mr. Bowley, after taking a much 
needed rest, has purchased a restaurant 
here. 

Moe Diamond, Pacific Coast represen- 
tative for Hoffman Bros of New York 
City, has completed a week’s special 
business trip and returned here elated 
with the success which he met, in the 
face of pessimistic reports of business. 

Miss Maud Asbury, formerly with the 
wholesale jewelry firms of Meyer & Tal- 
bot and G. G. Voege, in the Metropolitan 
building, has accepted a position with 
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the firm of Higbee & Dorrer, in the 
same building. 

‘Chester Hansen, retail jeweler at 
Third St. and Broadway, has about 
completed arrangements for a brief va- 
cation. He had intended to take one 
the first of April but an unexpected 
Easter rush kept him at his store. 

W. B. Sunderland of the house of 
Sunderland & Miller, wholesale jewel- 
ers in the Title Guarantee building, is 
on his way to El Paso, Tex., from which 
city he will work his way through New 
Mexico, northern Arizona and Colorado. 
He will return about June 1. 

The Owl Jewelry Store has just opened 
at Fifth St., between Broadway and 
Hill St., and a sort of “Store” warming 
was held on May 1, the opening night. 
A large number of friends of Harry 
Weinberger, the proprietor, called at the 
establishment to pay their respects. 

“Dave” Hirsch, formerly with the Wil- 
liam Davidson Co. of San Francisco, is 
in Los Angeles, with his bride of a few 
days. He is on his honeymoon and will 
remain here until the middle of May 
when he will return to the Golden Gate 
city to a new position. 

Charles J. Stotsky, one of the lead- 
ing retail jewelers of San Diego, Cal., 
is in the city, filling up his lines of stock. 
He is also taking in some of the pleasure 
resorts at the several beaches near the 
city. He will leave the latter part of 
the week for his home city. 

George Donnely, who handles the 1847 
Rogers Bros., and William Rogers & 
Sons silverware lines, left last Sunday 
for El Paso and intermediate points. 
He will make the larger cities in New 
Mexico, northern Arizona and Texas, 
and will be gone about two weeks. 

Carl Halberlein, with Donavan & Sea- 
mans, the large Broadway jewelry es- 
tablishment, has returned from a three 
weeks’ rest at Gilmore Springs. Mrs. 
J. E. Griffith, in charge of the station- 
ery department, has returned from a 
three months’ sojourn in Texas. 

Paul D. Walsh of the wholesale jewel- 
ry firm of the same name, returned 
from a brief sojourn in the South, last 
week, and reports that his daughter 
Dorothy, who recently underwent an op- 
eration in a hospital in San Francisco, 
has fully recovered and has gone back to 
college at San Rafael. 

C. A. Murphy, selling general lines for 
Sunderland & Miller, has returned from 
a successful trip through the Southwest, 
and will remain in the city for some 
time. Sam Klein, also handling general 
lines for the same concern, is working 
the territory adjacent to Los Angeles, 
going as far south as San Diego. 

The wholesale jewelers’ district in Los 
Angeles was like a deserted village last 
Thursday as far as business was con- 
cerned. On that day, Los Angeles cele- 
brated the completion of its new $9,- 
000,000 City Hall, and there were 32,000 
paraders, in floats and afoot, among 
them being many artisans in the jewelry 
craft. 

Both members of the firm of Weisfield 
& Goldberg, one of the largest credit 
jewelry firms in Seattle, Wash., are in 
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Los Angeles for a brief vacation. They are 
calling on their friends here and spend. 
ing much of their time in motoring 
through the many resorts which abound 
along the shores contiguous to Los 
Angeles. ® 

Edward A. Taylor, formerly of Sg. 
linas, Cal., who has been seeking a |p. 
cation here in southern California, has 
purchased the fixtures of the store of 
H. D. Schultz, at Oceanside, Cal., ang 
has opened an up-to-date jewelry estab- 
lishment. Besides a general line of 
jewelry, he has put in a fine stock of 
optical goods. 

M. Reingold, who has opened offices 
in the Title Guarantee building, had 
his official opening the past week. The 
spacious offices were banked with cut 
flowers and potted plants and many of 
the friends and prospective patrons of 
the popular wholesale jewelry firm 
visited the salesrooms and wished the 
new venture success. The firm will carry 
a line of diamonds and novelties. 

F. C. Plate, one of the executives at 
the Los Angeles branch of the Inter. 
national Silver Co., in the Metropolitan 
building, has recovered from his in- 
juries received in an auto crash, near 
Oakland, three weeks ago. He considers 
himself fortunate at his rapid recovery, 
as at first his injuries appeared to be 
such as would confine him to the hos- 
pital for several weeks. 

Jewelry burglars have been busy in 
Los Angeles and vicinity for the last 
two weeks but because of the care with 
which the jewelry houses are watched 
here no losses have been reported from 
this class. The latest burglary reported 
is that of $4,400 from Charles R. Fran- 
cis, Pasadena, consisting of jewelry and 
silverware, among the former being a 
solid platinum-set brooch with diamonds 
and valued at $1,300. 

Daniel G. Sunderland started last week 
for eastern territory on business for 
Sunderland & Miller. He covers the 
section from Chicago to Pittsburgh, Pa., 
and will be gone for a month. J. B. 
McDonald, with the same house, is on 
his way to Denver from which city he 
works back to the coast. St. Elmo 
Coombs, also with Sunderland & Miller 
in the Pacific Northwest, where he goes 
as far as Seattle. 

W. B. Russell, executive at the whole- 
sale jewelry establishment of Koke, 
Slaudt & Co., in the Metropolitan build- 
ing, was absent from the house last week 
caused by the death of his brother-in- 
law, Elmer T. Hayes, who was killed in 
an automobile collision near Alhambra. 
The driver of the other car was injured 
slightly and at the coroner’s inquest it 
was determined that the accident was un- 
avoidable. 

George M. Bosomworth, watchmaker 
for the wholesale trade, with offices at 
628 Metropolitan building, has left for 
an extended trip to the East. He is ac- 
companied by Mrs. Bosomworth and his 
daughter. He is going by the way of 
the Panama Canal and will make New 
York his principal destination. From 
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J. H. Spiro is leaving for his spring 
trip through the Northwest, to be gone 
about eight weeks. ; ; 

On April 19, P. A. Rowe, vice-presi- 
dent of the A. I. Hall & Son and his 
pride left by rail for the East, to be 
gone probably until June. 

Charles Branstead has accepted a po- 
sition as manager of the silverware de- 
partment of Granat Bros.’ main store on 
Mission St. 

Arthur Cunningham of the H. F. 
Wichman Co., Honolulu, T. H., is so- 
journing for several weeks in San Fran- 

isco. 
? Looking brown and healthy, Max 
Schoemann, diamond broker, Mutual 
building, has returned from San Diego 
where he and Mrs. Schoemann enjoyed a 
sojourn of some duration. 

M. Levy, who recently returned from 
a visit to the eastern factories for M. 
Schussler & Co., states that business is 
very good. Merchandise Mr. Levy pur- 
chased while in the East is now arriving. 

Mrs. Penniman-Brown of the Interna- 
tional Silver Co.’s educational depart- 
ment left San Francisco on April 21 to 
visit the company’s customers in the 
Pacific Northwest. 

The Albert S. Samuels Co. is planning 
to move its main establishment from 
895 Market St. to a much larger store at 
879 Market St. The company will open 
its new location on June 1, according to 
present plans. 

E. C. McKeen, Pacific Coast represen- 
tative of the Waltham Watch Co. has 
taken new offices in Suite 903, Mutual 
building. This is a move across the cor- 
ridor, for the former offices were on the 
ninth floor of the same building. 

After undergoing a minor operation 
and spending a week in the hospital, 
Frank Cresalia, of Levy & Cresalia, is 
on the road again and is reported to be 
feeling no ill effects from his recent 
‘illness. 

Lloyd F. Haley, formerly associated 
with the Edson Adams Co., has been 
appointed Pacific Coast representative 
to handle the watches of the I. Ollendorff 
Co., New York. He will travel for the 
company as far east as Denver. 

A. H. Rude has returned from a trip 
through the Northwest for the S. J. 
Hammond Co. He found business quiet, 
but crops were in a very promising con- 
dition and Mr. Rude found everyone 
hopeful of having a good summer and 
fall business. 

After holding a sale at his jewelry 
store on Market St. near Geary St., Nat 
Mosk planned to be settled at the be- 
ginning of May in his large new store 
‘on Market St., opposite Fourth St., for- 
merly occupied by the old San Fran- 
cisco Jewelry Co. 

0. J. Somers of the O. J. Somers Co., 
New York, is visiting his friends here. 
William E. Phillips, Los Angeles, repre- 
Sentative of the Helbein Stone Co., New 
York and L. Heller & Son, New York, 
‘ls calling on the local trade. Roy King, 
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representing Ostby & Barton is here 
for his firm. 

A visit to the home of his father, 
Deming Smith of the Oneida Community 
Ltd., who lives in Berkeley, was recently 
paid by Eugene Smith who travels for 
Oneida Community Ltd. in the North- 
west and makes his headquarters in 
Portland, Ore. Eugene Smith’s visit 
home was made prior to his marriage to 
a California young lady. They are now 
on a honeymoon. 

Edward V. Saunders, Pacific Coast 
manager for the International Silver 
Co., stated that J. D. Bridges, who looks 
after the sterling silver department of 
the International Silver Co. in Los An- 
geles, sailed on April 21 for Honolulu. 
C. F. Plate of the Los Angeles office, 
who was recently injured in an automo- 
bile accident, is now recovering satis- 
factorily. 








Pacific Southwest 





A. B. Bays, jeweler, San Dimas, Cal., 
who recently moved his store to 207 W. 
Bonita St., is much pleased with his new 
location. 

Mr. and Mrs. W. Jenkins, Oakland, 
went to San Diego for a trip. Mr. 
Jenkins, a well known jeweler of Oak- 
land, journeyed to the southern city to 
attend the State convention of the 
Knights Templar. 

J. E. Cheney has filed notice of in- 
tention with the county clerk of Sonoma 
County to buy the stock, fixtures, tools 
and good will of the Heath jewelry store 
on B St., Santa Rosa, Cal. The busi- 
ness was conducted for years by the 
late E. F. Heath. 

J. A. Hendricks who opened a jewelry 
store in the Yeakel block on Lankershim 
Boulevard, North Hollywood, was called 
to his home in the Middle West, after 
running the store for several weeks. J. 
A. Brown of Los Angeles purchased the 
equipment and reopened the place of 
business. 

James Funfar who has been in busi- 
ness in Santa Monica, Cal., for the past 
six years, has had his store at 1437 
Third St., completely remodelled and has 
installed new fixtures, etc. The repair 
department of the Funfar Jewelry Co., 
is in charge of W. Gilson, who recently 
went to Europe with the American 
Legion and remained for some time in 
order to study watch-repairing methods 
on the continent of Europe, especially in 
Switzerland. 





————— 


Pacific Northwest 








The estate of William F. Laraway, 
jeweler of Hood River, Ore., who died 
recently, is being settled. , 

Jewelers of Medford, Ore., are seek- 
ing to have an ordinance passed similar 
to the one now in force in Portland, Ore. 
The proposed ordinance would make it 
unlawful to import a stock of jewelry 
into the city limits of Medford for auc- 
tion purposes. Another section of the 
ordinance would prohibit jewelry sales 
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by general stores during the Christmas 
shopping season. The jewelers say that 
they keep their stores open all year, 
through dull seasons and they do not 
think it fair for non-jewelry stores to 
ship in special stocks of jewelry, in order 
to skim off the cream of the business 
during the Christmas shopping period. 














The jewelers and other citizens of 
New Orleans are very much elated over 
the passage. of the Jones-Flood Bill. 


A. R. Straus, representing several 
concerns in the East, is passing a week 
in New Orleans, and while here will visit 
his daughter, Mrs. Standford Levy, who 
resides here. 


A diamond broker has confessed that 
he appropriated gems to his own use 
and reported them stolen several weeks 
ago. He was sentenced to serve in the 
Parish Prison for four months. He ad- 
mitted selling jewels valued at $95, the 
property of one of his customers, and 
reporting them stolen. The police frus- 
trated his attempts to leave the impres- 
sion that his office in a downtown build- 
ing had been robbed. 


On Monday evening, April 23, 14 of 
the employes of Hausmann, Inc., were 
entertained at a banquet-supper, given 
by H. E. Nock, vice-president and 
general superintendent of the Towle 
Mfg. Co., Newburyport, Mass. He was 
assisted by H. F. Cole. The time taken 
for the dinner and Mr. Nock’s lecture 
was four hours. He gave illustrations of 
sterling silver flat ware designs, and 
spoke on salesmanship, in general. His 
lecture was enjoyed by all, and was 
profitable to both the salesmen and mem- 
bers of the firm. 


New Orleans merchants and property 
owners on Canal St. voted at a meeting 
recently to indorse legislation taxing 
themselves in proportion to the valua- 
tion and front footage of their property 
to provide intensive lighting for Canal 
St. Coleman E. Adler, Canal St. jeweler, 
offered the motion, which was adopted 
unanimously, at a meeting of the Canal 
Street Beautification Committee of the 
Association of Commerce. The resolu- 
tion provided that the tax would be 
levied on a graded scale, the tax increas- 
ing in proportion as properties rise in 
value from the foot of Canal St. to Clai- 
borne Ave. 








The Elgin National Watch Co., Elgin, 
Ill., has posted notice that its annual 
two-week vacation period will begin 
June 30 and extend to July 16 this year. 
Establishment of this specified vacation 
period for a general closing of the plant, 
officials claim, has done away with much 
of the losses due to a haphazard plan 
of permitting vacation periods through- 
out the summer. Arrangements are 
made for payment of salaries to those 
employes who desire, in the middle of 
the vacation period. 
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Trade Gossip 


‘Holmes & Edwards Silver Co. Pre- 


sents New Silverware Container 





An entirely new and unique style of 
silverware container, called the mirror 
ensemble, is now being displayed to 
Holmes & Edwards’ dealers throughout 


= 

















THE MIRROR ENSEMBLE 


the country. Beautiful though the con- 
tainer is, in its cheerful colors and 
mirror bottom, the appeal of beauty to 
the housewife is enhanced by the practi- 
cal usefulness of the container in two 
household capacities. - 

The creation of the mirror ensemble 
was prompted by the steadily increasing 
demand of the American housewife for 
that which contributes toward the beauty 
of the home. In her shopping tours the 
housewife searches for that which ap- 


peals to a refined taste for the beautiful. 
Quality merchandise is a requisite, but 
not only must the article be fabricated 
of the best materials by craftsmen, it 
must lend charm to the decorative 
scheme of the room in which it is placed. 

The manufacturer who recognizes this 
trend has gone far to increase the sale 
of his wares. Yet, beautification of the 
article alone will not guarantee greatly 
increased sales. When placed in the 
home, the gracefulness or delicacy of the 
article is fully realized. But in the 
showcase, on the counter, the article 
must be presented attractively if the 
shopper is to single it out and become 
convinced that here she has found an 
article that truly satiates her desire for 
the beautiful. 

In the mirror ensemble, Holmes & Ed- 
wards Silver Co. has taken their dis- 
tinctive super plate inlaid, that has solid 
silver inlaid at the backs of the handles 
and bowls of the most used pieces, and 
given their exquisite patterns greater 
opportunity to capture the attention of 
the shopper. 

Set in a queen blue velvet pad. the 
silver rests in a fascinating mirror tray. 
The lustre of the silverware is reflected 
in a fine glass miter cut mirror, framed 
in a panel of blending colors of gold. 
black and silver. Instantly, th’s display 
of silverware creates a smart atmos- 
phere, yet it is entirely in good taste. 

Whenever milady discovers a mirror 
in her path, immediately she hesitates 
to assure herself that the chic hat is at 
the correct angle, no tuft of hair is 
loose. Now, as she approaches the dis- 
play of Holmes & Edwards silverware in 
the window or in the showcase, the 
mirror ensemble arrests her attention 
and after a moment of “prinking” she 
remains to admire the silverware. 

Designed with twofold utility value in 
the home, the mirror ensemble adapts 
itself admirably as a smart serving tray 
or a wall mirror of the most fashionable 
sort. 

Housewives agree that there are never 
encugh mirrors in the home. With its 
lively yet harmonizing colors and con- 


venient size, the mirror e) ble’ read- 
ilv becomes a fascinatins i mirror. 
Whether it is hung in th . living 
room, bed room, or elsew in the 
home, the mirror ensemble ure to 


create a pleasing tone. 

And when the hostess wishes to add a 
smart touch to her service, the mirror 
ensemble becomes a service trav that 
cheerfully reflects the beauty of the sil- 


ver and the luster of the china in its 
mirror bottom. 

The early showings of the mirror en- 
semble are receiving a great deal of 
favorable attention and the Holmes & 
Edwards Silver Co. is already assured 
sales of the new container far in excess 
of their fondest hopes. 

: + < 
S. Lesse & Sons, Philadelphia, Pa., Issues 
Attractive Catalogue 

A jewelry catalogue de luxe has just 
been sent out to a number of retailers 
and others in the trade by S. Lesse & 
Sons, for almost 25 years manufacturers 
of platinum and platinum top jewelry 
from their offices and plant at Eighth 
and Chestnut Sts., Philadelphia, Pa., and 
already the firm has received a number 
of compliments on the beauty and effi- 
ciency of the catalogue. It measures 
542 by 7% and is of loose leaf type with 
a flexible leather binding. The back, of 
rigid construction, has a patented metal 
reinforcement, which serves as a binder 
capable of holding 125 pages. On the 
front in antique gold lettering, contained 
in an attractive border, are the wordg, 
“Diamond Jewelry as_ Designed by 
Lesse.” The name of the recipient of 
the catalogue is stamped in gold in the 
right hand corner. The catalogue will 
keep the jewelry trade in close touch 
with the latest offerings in design and 
vogue. At regular intervals, S. Lesse & 
Sons will send out its newest designs 
which can be incorporated in the folder, 
thus keeping the trade in touch with up 
to date models in mountings and work- 
manship. While the edition is a limited 
one, members of the trade may obtain a 
copy by a request on their -letterhead to 
S. Lesse & Sons. The catalogue is an 


ornament to any jeweler’s desk. 
%* * * 


When the Old-Fashioned Is Fashionable 
—and Profitable 
We moderns are peculiar. We boast 


of our 20th century ideas, our modern 
art and then spend our money for the 
very things our great-grandfathers used 
many, many years ago. 

That’s what has made the furniture 
business good and now it’s the jeweler’s 
turn to collect some profits himself. 
Hand in hand with the return to early 
American styles in furniture comes the 
desire for pewter. The magazines are 
full of it. There’s hardly a woman’s 
magazine published that hasn’t run or is 
running articles on pewter. They are 
giving the jewelry business the best kind 
of advertising, all at no cost to the 
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jeweler, by telling women what today’s 
wter is, how it will beautify their 
homes, how they can use it. 

Above all, they stress the correctness 
of certain pieces and that is why every 
piece illustrated in a folder sent out by 
the R. Wallace & Sons Mfg. Co., Wal- 
lingford, Conn., is a reproduction of a 
rare old original, made by some early 
pewterer. Jewelers will find it decidedly 
to their advantage to capitalize today’s 
desire for pewter. Prices on folder are 
subject to Keystone discount and all 
items are ready for immediate shipment. 


* * * 


Bliss Bros. Co., Attleboro, Mass., Granted 
Patent on Lido Compact 


United States letters patent have been 
granted to the Bliss Bros. Co., Attleboro, 
Mass., on its Lido compact, a popular 
and extraordinary compact whose out- 
standing feature is a rigid handle. The 
extensive sale which the Lido compact 
has enjoyed since its announcement to 
the trade some months ago has led the 
Bliss Bros. Co. to announce that the 
concern is prepared to protect its patent 
rights to the fullest possible extent, and 
to warn manufacturers, wholesalers and 
retailers against participating in the 
manufacture, distribution or sale of any 
merchandise that apparently infringes 
the Bliss Bros. Co. patents. 

x * * 


“Oriental Love Bracelet” Now on the Market 


“The Oriental Love Bracelet” is an 
entirely new product brought out, and 
patented, by the Excell Mfg. Co., 45 
Richmond St., Providence, R. I. The new 
bracelet is made by skilled workmen in 
high grade filigree gallery work in sterl- 
ing silver and when stone set it becomes 
a bracelet that will grace any jewelers’ 
stock. While bracelets have always 
been in style and worn by peoples of all 
races the popularity of these articles 
has never been as pronounced among the 
American public as today. This new 
addition to the many styles of brace- 
fets now called for will undoubtedly 
receive a fine reception among all who 
appreciate novelties and the sentiment 
attached to it. Will be sure to add to its 
selling qualities. 

- .* ££ = 


New Unbreakable Crystal Inserting Set 


The Standard Unbreakable Watch 
Crystals, Inc., 71 Nassau St., New York, 
recently placed on the market a new 
round unbreakable crystal inserting set. 
This was designed with the idea of sav- 
Ing space and time for the jeweler. It 
occupies very little room and is a very 
handy tool, combining simplicity, dura- 
bility and low price, all in one. 

* * * 
Diel Watch Case Co., New York, Introduces 
New Patented Watch Case 


In keeping with their policy of always 
being among the first on the market 
with any innovation in watch cases, the 
Diel Watch Case Co., of 309 Grand St., 
New York, has perfected and patented a 
strap watch case which it is claimed has 
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distinct advantages which make it com- 
parable to no other watch case that has 
ever been produced, whether two pieces 
or three pieces. It is called the Diel 
Super Case. This case is so constructed 








3, Back. 
NEW STRAP WATCH CASE 


that the movement can be inspected as 
easily as looking at the dial, as the 
movement is encased in a _ specially 
patented transparent cup, with decorated 
corners, which protects it from dust or 
from possible injury of falling out. 
Another patented feature of this super 
case which will meet the approval of all 
watch men is the way in which the 
movement can be removed or replaced in 
an instant. With a click of a watch- 
maker’s tool the movement can be taken 
out without fear of damage. The Su- 
per Case is being manufactured in a 
wide range of entirely novel and original 
designs. 








Consular Notes 


The Bureau of Foreign and Domestic 
Commerce reports that a firm in Rosario, 
Argentina, is in the market for jewelry. 
Further information will be given by the 
Bureau at Washington, D. C., or any of 
its branches if reference is made to File 
No. 30929. 





* * * 


A firm in Brussels, Belgium, is in the 
market for jewelry, especially snap cuff 
buttons, according to the Bureau of For- 
eign and Domestic Commerce. Their File 
No. 30922 covers this request, and fur- 
ther information will be given by the 
Bureau at Washington, D. C., or any of 
its branches if this file number is used. 


* * * 


Cigarette lighters are the articles 
wanted by a firm in Hamburg, Germany, 
according to the Bureau of Foreign and 
Domestic Commerce. This request has 
been filed under their No. 30865. Those 
wishing further information should use 
this number when communicating with 
the Bureau at Washington, D. C., or any 
of its branches. 
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American Jewelry in Demand in 
Cologne 


Demand for gold and silver jewelry 
from Cologne, Germany, increased to- 
ward the end of 1927, American firms 
having been principally in the market, 
says a report from the Consul at 
Cologne, J. Klahr Huddle, made public, 
April 26, by the Department of Com- 
merce. Good prices were paid for new 
and well-worked patterns. 

The full text of the statement follows: 

Sales of imitation jewelry and watch 
chains abroad became brisk during the 
latter part of 1927, although the manu- 
facturers were unsuccessful in their 
efforts to obtain better prices. 

Exports to the United States in pre- 
cious and semiprecious stones and in 
genuine and imitation jewelry amounted 
to $1,008,219 in 1927 as against $1,186,- 
718 in 1926 and $952,927 in 1925. This 
shows a decrease of about 15 per cent 
from 1926 exports while the gain over 
the total in 1925 amounted to.only 6 
per cent. 

Business with France and Belgium 
remained depressed while unsettled con- 
ditions in China, Russia and other East- 


. ern countries handicapped the sale of 


synethetic stones and cheap jewelry, it 
was declared. The opinion prevails, 
however, that the reduction of the 
French import duty on cut synthetic 
stones from 40 per cent to 12 per cent 
ad valorem, as provided for in the 
Franco-German trade agreement, will 
have the effect of bettering business in 
France. 








Oregon Notes 





Philo H. Rounds, jeweler of Pendle- 
ton, Ore., is now registered at the Ben- 
son, with his wife. Mr. Rounds looks 
after the night show, “Happy Canyon,” 
at the Pendleton Round-Up. 

The next meeting of the recently-or- 
ganized Willamette Valley District 
Jewelers’ Association will be held at 
Albany on June 28, with a banquet at 
the Albany hotel. At the first meeting 
in Salem, reported recently, there was 
a banquet at the Marion hotel, and 25 
jewelers attended. Before leaving Salem, 
the officers signed up every jeweler in 
Salem who was not a member of the 
State association. The slogan of the 
organization of which F. M. French, 
Albany, is president, is “Get acquainted 
with your brother jeweler. You may 
like him.” 

F. M. French & Son, pioneer jewelers 
of Albany, have bought the stock and 
equipment of the late Frank G. Will 
and are holding a sale in the quarters 
occupied by Mr. Will. As soon as most 
of the stock is sold, the French store 
will be moved to the Will building, which 
is much more spacious and up to date 
than the rooms it has been occupying. 
Friends of Mr. French over the country 
will be sorry to learn that he recently 
lost his only brother, in California. He 
and his wife went down to attend the 
funeral, and just got back in time to be 
present at the Oregon State convention. 
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Wall Clocks of dis- 
tinction and charm 
—8-day 7-jewel move- 
ments—gilt or natu- 
ral wood finishes. 









Smart Library Clocks 
—exclusive Waltham 
thin-model design— 8- 
day 7-jewel movements. 





Waltham’s newest custom-design 
strap watch—for sport and infor- 
mal wear— $75. 


Colonial No. 40— 14K gold filled 
case— $40. 





Waltham Willard 
Banjo Clocks — 
hand - painted 
panel glasses— 
authentic in mi- 
nutest detail. 













Folding Leather Clocks— 
self-contained, in thin 
cases of natural or bril- 
liantly colored leather— 
8-day 7-jewel move- 


Picture Clocks— 
hand-painted 
dials — 8-day 7- 
jewel movements. 

ronze or silvered 
frames. 


Waltham Ribbon Watch— 
14K solid white gold case— 
15 jewels— 

Colonial No. 175—extremely 
thin—19 jewels—14K solid 
gold case— $175. 








New Profits ... as you make N ew Friends 


N selling your customers fine merchandise 

— dependable merchandise that stays 
sold and brings you new friends — you build 
satisfying and enduring business. 


Let WALTHAM help you... 


Waiting for you are gorgeous booklets illus- 
trating in full color Waltham’s newest de- 


signs: 


Handsome, thin-model Pocket Watches... 
stylish Wrist Watches . . . Banjo Clocks, the 
season’s finest wedding presents . .. the thin- 
model Library Clocks exclusively Waltham 
-..new styles in Folding Leather Clocks, 
Wall Clocks, Boudoir Clocks... the exqui- 


WALTHAM WATCH COMPANY, 





O Newspaper Mats 
Jobber’s Name 





site, hand-painted Picture Clocks for which 
Europe has long been famous, now offered 
for the first time by an American manu- 


facturer... 


Through these booklets and other sales-help 
offered by Waltham, let the people in your 
community know that you can supply the 
new Waltham merchandise they have seen 
displayed in the double-page advertisements 
now appearing in the Saturday Evening Post, 
Vogue, Vanity Fair, House and Garden. 


Order display material by sending us the 
coupon below. Order Waltham Watches 
and Clocks through your jobber. Make new 
profits as you make new friends. 


WALTHAM, 








Advertising Department, WALTHAM WATCH COMPANY 
WALTHAM, MASSACHUSETTS 


Please send me the dealer helps I have checked: 
(] Window Display. New Watch Folders 
O Waltham Watch Counter Sign 





New Clock Folders 


QUANTITY QUANTITY 











Name 









Address 
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Selling Gifts for the Baby 


Written expressly for THE JEWELERS’ CIRCULAR 























OST up-to-date jewelers now have a 
special week wherein is featured 
everything for His and Her Royal High- 
ness—the baby. It is a good plan for it 


brings one’s varied lines for the baby — 


prominently to the attention of the buy- 
ing public. But effort should not be con- 
fined to a single week. Special publicity 
should be given at intervals all during 
the year, for there are “new babies all 
the year, and new birthdays always 
here.” Not only that, but any attention 
paid the baby is sure to please the par- 
ents. Moreover, if service plus is given 
when the first purchase for baby is 
made, it will go a long way toward mak- 
ing permanent customers of the fam- 
ily. 

The Thomas Long Co., Boston, has 
the right idea. A recent ad, topped with 
the figure of a baby at the telephone, 
contained an open letter to all new ar- 
rivals. 


Baby’s Own Department 


Dear Little Friend:— 

We bid you a loving welcome to 
this great big world of ours. We 
sincerely hope it will give you a great 
deal of happiness. 

Now we realize that we do not 
quite understand the language that 
you speak, and you do not quite 
understand ours. But Mother does, 
and she knows how to tell you. 

We are writing about our new de- 
partment “Goods for the Baby,’ in 
our store. 

We have a great many things you 
would like to own. Gold pins that 
won't stick into you, and cups you 
can’t easily tip over; dilly dally dishes 
to keep your food warm, and spoons 
that only tiny hands like yours can 
grasp; hair brushes with nice, soft 
bristles and solid silver backs, just 
like father’s; gold rings, and lockets 
and bracelets; and, oh, a whole lot of 
cther things that will appeal to 


VAVAN & SEAMA’ 


mother’s heart and fairly make your 
own eyes dance with joy. 
Sincerely your friend, 
Thomas Long Company. 


The copy went on to describe the baby 
section, stating: 


Baby Is Supreme in This 
Department 


We believe this store is the first in 
the country to organize a special de- 
partment devoted exclusively to goods 
for the baby. Here has been gathered 
all goods that belong to the little 
people. 

Below were illustrated, priced and 
described a score of articles for baby’s 
table and personal adornment. Most of 
these were moderate in price, ranging 
from $1 to $8, with a few sterling silver 
dishes at higher prices. 

William R. Kent, Newark, N. J., 
makes it worth while for parents to 
bring in the baby. At regular intervals 
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WESTERN TRAY & CASE CO. 


423-29 Plum St. Cincinnati, Ohio 
ESTABLISHED 1864 


“INLAID RING TRAY” No. 25 
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An Efficient Self-Salesman 


SIZE HOLDS PRICE 
11%x11% 16 rings $6.75 
11%x 7% 12 rings 6.00 
11%x 5% 8 rings 5.25 


A practical innovation that really makes the product sell itself, 
adds to the beauty and worth of the article it displays, and is 
highly decorative. 

Made with hardwood frames of figured Gum, and Walnut, inlaid 
with a contrasting wood of white holly and dark walnut. Two-tone 
color velvet linings—-shades as desired. Different, attractive and 
of outstanding beauty, these trays should almost double the number 
of your sales. 

Made ‘‘without inlaid’’ in Oak, Walnut, Mahogany, and Ebony 
finish, $1.00 less than above prices. 


Samples Sent Upon Request—Order “‘Westrays’’ Through Your 
Jobber. 






This <Q Reg. Trade Mars 
@uarantees you gcouine diamonds request. 





ee 


Rings You Will Be Proud to Sell 


ALL PROFIT 


NO STOCK TO CARRY 


Carry one initial ring as sample. 
Electros Free 





2 DIAMONDS 4/100 each 
iY Green or White Gold 
x23 = Same Price 


Order on five days’ memo. when 

— a you have a sale in sight. Orders 
Wm soso filled same day received. 

iw No. 6517 All emblems and initials en- 

No. 6183 Crusted on ruby and onyx on 


Without hand at all times in every finger 
Diamonds ize, 

$15 Retail Display Emblem Cards for your 
window in original colors free upon 





6919—To retail $30.00 
Electros Free 
Fine, dark, genuine amethyst—14K white 
gold—genuine seed pearls, strung on a 


strong wire. Fully guaranteed. 

This style ring can also be had in larger or 
smaller size stones including azircons, topaz, 
opals, rubies, golden sapphires, Ceylon sapphires, 
cameos, double head cameos, crystal emeralds 
and crystal sapphires. 


6746—$23.50 List 
HEAVY SHANK 


Genuine one piece, three color, double 
head cameo. Belais white gold (also 
in green gold) 6746—$23.50 List. 
Next size larger stone, $2.00 additional 
BUFFALO JEWELRY MFG. CO. 
“The Mail Order House to the Jewelry Trade” 
501 Washington St. Buffalo, N. Y. 














Say It with Earrings 
We Make Them 


Manufacturers of All Kinds 


of 


Solid Gold Earrings 


SCHLESINGER & KRAUSS, Inc. 
24 DEY STREET NEW YORK 


EST. 1906 
JOBBERS ONLY 


Chicago Office 
1. S. Richter, 29 East Madison St. 














Demuth Glass Meg. Co. 


Manufacturers of 


Glass-Shades for Figures, 
Clocks and Taxidermists. 


89-97 RR. 11th St. Brooklyn, N. D. 














Filigree Silver — Florentine Silver — Venetian Beads 


Correspondence invited. 





- ITALIAN JEWELRY ;- 
CORALS—CAMEOS—MOSAICS 


At Lowest Manufacturers’ Prices 


FRANK CORSI | 





Buying Agent for Italian Specialties 


FLORENCE (Italy) 








The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 


Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 
number of customers. 


Our facilities for manufacturing and designing are at 
your service. 


Write for Emblematic or Badge Catalog 














Rez The Lion Safety Pin Clutch Co. 


Pat. Feb. 20,1917 20 W. 22nd St., New York pat. may 25,1990 


The Protection Ring Guard 
For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 
























PRACTICAL COURSE IN. ADJUSTING 






Price $1.50 






JEWELERS PUBLISHING CORPORATION, 
11 John St.. New York 















len 


ers 


n- 


er 


ur 
on 











“May 3, 1928 






Storekeeping Department 








SS 
he has the following reader inserted in 
his permanent advertisement: 


Bring the Baby to our store and we 
will enroll him in our Young Folks 
Club, and present him with a gold 
ring, absolutely free. 


Commenting on his success in this re- 
spect, he states: “The rings cost $2 a 
dozen. They are solid gold and weigh 
about a quarter of a_ pennyweight. 
When the baby is brought to the store 
we take his name and address, which 
we add to our mailing list. Then we 
weigh the youngster and record his 
weight on a card, which has our name 
and address on the back of it. About 
every three months we have a special 
window display of gifts for the baby. 
We call this Baby Week, and during its 
progress merchandise for the baby is 
much in evidence in the store as well as 
in the windows.” 

R. B. Lechinger, Houston, Tex., who 
uses direct mail at frequent intervals in 
getting his lines before the public, keeps 
track of the birth notices, and to each 
newcomer is sent a little pamphlet, on 
the first page. of which is the verse: 


Take a pint of sunbeams, put them 
in a bowl, 

Add a dozen day-dreams, and a 
robin’s soul, 

Sprinkle well with diamond dust, 
and with powdered pearl, 

Add a moonbeam for a crust—and 
that’s your little girl. 


Take a bit of frolic and fun,*mix 
together until well done, 

Put in portions of scurry and clat- 
ter, season well and mix in 
a batter; 

And of courage, lumps not a few, 
a dash of mischief, and 
bravery, too, 

Sprinkle with cheer, and laughter, 
and joy—and that is what 
makes your little boy. 


The succeeding pages, illustrated, de- 
scribed and priced a number of gifts for 
the baby—for his table, bath and per- 
sonal adornment. 

A. T. Lewis & Sons Co., Denver, Colo., 
devised a charming stunt that brought 
crowds of people to their store during 
the hottest days. In a section where 
they had collected a wide range of ar- 
ticles for the baby, they erected a Baby 
Temple, decorated throughout in the 
baby colors of pink and blue, which com- 
bined with the ivory woodwork, gave it 
a decidedly dainty appearance. Two 
little six-year-old girls acted as hostesses 
to all the babies who called with their 
mothers, showing them through the 
temple and handing them out little book- 
lets of Cinderella and the Prince, into 
which many items regarding silver gifts 
for baby were artfully interwoven. In 
the Temple were shown silver and gold 
mugs and dishes, as well as_lockets, 
rings, baby pins and scores of other little 
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articles of adornment for the household 
monarch. 

A display arranged by the May Co., 
Los Angeles, Cal., to feature articles for 
National Baby Week could be used, 
either with the life size figures, as they 
did, or with dolls, or even cut-outs, to 
call attention to offerings for the baby 
at any season of the year. The back- 
ground was hung with curtains of green 
silk, overdraped with golden gauze. 
Against an 8-ft. panel of the gauze 
stood a nurse in white uniform holding 
a pair of scales. On one side, in a pink 
lined basket, lay the nude form of a 
golden haired infant, while the other 
was filled with rocks painted to repre- 
sent gold nuggets—the intimation, of 
course, being that a child was worth its 
weight in gold. At one side sat a baby 
in his high chair, with a silver porridge 
dish, knife and spoon, while at the other 
was a little girl in white wearing ring, 
gold chain and bracelet. 

Donovan & Seamans Co., Los Angeles, 
during Baby Week ran a series of ads, 
each of them featuring a single item 
for the baby, most of them at special 
prices. For instance, one showed a 
sterling silver cup, offered at the special 
price of $5. The window, which re- 
mained during the entire week, was 
floored with blue, with pink silk over- 
drape. A complete baby set, silver plate, 
bowl, cup, knife, fork and spoon were 
shown; while there was a smaller set of 
knife, fork, spoon and mug. There was a 
dainty little toilet set-—comb. brush, tal- 
cum container and tray of silver. Baby 
pins, both in gold and silver, were dis- 
played. Scattered through the window 
were silver photo frames holding pic- 
tures, some plain, some tinted, of babies 
and little children. 

An equally effective display was made 
by Archie Tegtmeyer, Milwaukee, Wis. 
Deep blue velvet- and white silk were 
used for decorations, and in the center, 
on a mound, was a framed picture of a 
couple of happy little folks. Scattered 
about, in boxes adorned with hobby 
horses, animals and children, were knife, 
fork and spoon sets, toilet sets, mugs, 
bowls, sets of baby pins, powder boxes, 
and little caskets holding tiny rings or 
bracelets. Gifts for the baby were espe- 
cially featured for three days.—W. B. S. 








Antique Jewelry 


OR 27 years H. P. Petersen has been 

doing business at the same old stand, 
1421 F St., N. W., Washington, D. C., 
as an “antique jeweler,” specializing also 
on hand-made jewelry, stones in the 
rough cut to order, and dealer in preci- 
ous stones, but principally dealing in 
“antiques,” for which his shop is famous 
and well known to all the aristocracy 
of the nation’s capital. 

In the good old days it was nothing 
unusual to see several carriages drawn 
up in front of the store with footman 
and coachman, while ambassadors and 
their wives, the first lady of the land, 
and all the lesser lights down to the 
footlights in the capital city, entering 
and leaving this establishment. Today 
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in the swiftness of the auto the scene is 
passing and shifting. 

“Most of our business is with wealthy 
clients,” says Mr. Petersen. “We used 
to have lots of people from the White 
House in the administrations of Mc- 
Kinley, Roosevelt and Wilson. We num- 
ber among our valued patrons quite a 
few of the congressional set. They are 
always looking for novelties, something 
out of the ordinary, something with 
which to surprise themselves and their 
coterie of friends. I sold a very old 
piece to a lady from New York City 
last week. I sell quite a few beautiful 
necklaces, all hand-made; also hand- 
made jewelry. 

“No I don’t do a credit business. It 
has to be all cash with me. This is a 
one-man store, without any overhead ta 
eat up the profits. 

“I also repair antique jewelry, which 
is quite an art in itself. I handle pre- 
cious stones of all descriptions. I pick 
up anything that is interesting, and the 
business comes to me without any ad- 
vertising. Years ago I used to do ad- 
vertising, but I gave that up. The re- 
pair business alone keeps me busy all 
the time. It is quite an item with me. 
No, lockets don’t move as well as rings 
and neckpieces. Antique lockets seem to 
have gone out of style, but they may 
come back most any day. You can’t 
foretell the foibles of the rich. 

Mr. Petersen has a stack of business. 
cards on the counter always within easy 
reach. People coming in invariably take. 
one, because on the back of his card is 
a complete list of the birthstones. 

“Years ago, when the jewelers met in 
Kansas City,” says Mr. Petersen, “they: 
wanted to take out all of those cheaper 
birthstones. The argument was all 
against cheaper stones, the majority 
seemed about to win, but Mr. Steele of 
Pittsburgh got up and made a beautiful 
speech. He said that a few doors from 
his old home there lived a little girl,. 
when he was a little boy, and for several. 
years they chummed together, in fact: 
from the time he was 14 and Jennie was 
10. He found a little onyx ring for her 
birthday one day while hunting around 
for a suitable birthday gift, and bought 
it with the pennies he had saved. She 
was his little sweetheart then. Later 
they got married. He gave her a lot 
of other rings, costly rings, expensive 
jewelry, but he said ‘do you suppose that 
anyone could get that little ring from 
her—the first ring that child ever had— 
what license have we to change the 
birthstones?’ 

“T find this list a continual conveni- 
ence for reference. Many people come 
in and want to buy a little ring. They 
say. ‘What have you got for about $10 
or $15? or ‘do you know what my birth- 
stone is?’ or ‘what is the birthstone for 
September?’ 

“This little card tells the story every 
time. It is a good scheme in my experi- 
ence. I find these birthstone business 
cards very useful. When the customer 
does not know what kind of ring to buy, 
you can always sug-¢est a birthstone, and _ 
it seems to go all the time.” 
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Boston Jewelers Display Modernistic Trend in 


Jewelry, Clocks, Ete. 
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66 AT the opening of each wedding 
season, every merchant and manu- 
facturer looks about him for new ideas 
and means to attract new business, from 
old customers, also new relations for 
profitable dealings. Keeping fit and pre- 
pared for the ever changing demands 
of the public of today needs constant 
study with a responsive sympathy to the 
trends. As the younger set grow to be 
the real spenders they are unhampered 
by the rules and habits of the previous 
generations, so they are easily caught 
by something which seems really new,” 
says Morton S. Lovell, of Smith Pat- 
terson Co., Boston, in a special inter- 
view. 
“Since the World War, new rhythms 


be at work to improve this fad, and we 
shall have more and more of this style. 
If there are no introductions of good 
design principles, the style will readily 
become a bore and disappear like many 
other passing fancies. 

“It is very easy to visualize a busy 
throbbing city at night with broken 
masses of masonry deep shadowed and 
interestingly irregular with its towers 
and walls of many dimensions deeply 
gouged by intersecting streets like huge 
canyons. With long radiating beams 
the light from street lamps and windows 
throws gleaming streaks across and over 
these many forms. 

“Is it not possible then to visualize 
some of the feeling in modernistic de- 


to acknowledge this new movement and 
create some displays in their windows 
along these lines. It needed a great 
deal of time to select forms and ideas 
from material available, many sketches 
were made and torn up before any suit- 
able composition was obtained with vita} 
life and yet some dignity and harmony 
to be a background for the beautify) 
merchandise carried by the jeweler of 
today. 

“The illustrations show two of the 
three windows done as a set in this 
style. The most elaborate of these was 
created for a sterling silverware display. 

The forms are nearly all simple boxes 
of various sizes, and are not secured or 
fastened in any way and so are inter- 





TWO DISPLAYS FEATURING THE MODERNISTIC TENDENCY IN DESIGN 


and emotions are being expressed in 
music, art, and social contact. This new 
development seems to come from youth 
seeking a different way of expressing it- 
self other than the old proven way. 
It really began among artists in Paris 
some 25 years ago in what is called the 
Art Nouveau, a style full of wild curves 
which expresses the ideas of only a few 
restless minds, so did not achieve any 
real lasting value. Recently the new 
art ideas were brought out to shock the 
public by their weirdness which they 
did with a will. America has taken this 
up with a saner mind and it is hoped 
will make of it a valued contribution to 
this period in which we live. 

“This modernistic feeling has at last 
found its way into various articles that 
the jeweler handles and everywhere we 
are seeing modernistic patterns adver- 
tised. It is not for us to say whether 
it will last, or is just a passing fancy, 
but if women like it, good minds will 


sign. We are beginning to get some of 
this in our new jewelry, engine turned 
designs on silverware and applied pat- 
terns on bags. Shoes with various col- 
ored leather stitched on in a modernistic 
‘way and new lines in ladies’ gowns ex- 
press this mode. Furniture also is be- 
ing created in the new idea and interest- 
ing rooms are designed and executed by 
the interior decorator. Many of these 
articles are produced by craftsmen of 
proven ability and are worthy of sincere 
praise for their originality and harmony 
of color and line. We remember the 
early efforts of making jewelry in plati- 
num, how crude they were compared to 
the work done by our skilled craftsmen 
today. So in modernistic work, if it has 
something of value to express in mod- 
ern terms the artist will find a way and 
the manufacturer the means to produce 
it. 

“While this is in the public mind, it 
seemed proper for Smith Patterson Co. 


changeable. This makes an agreeable 
new grouping possible, producing con- 
siderable variety in display. These 
forms are enameled a jade green and 
where open on one side, the lining is 
done in deep orchid. Back of the corner 
groups are seen radiating shadows, cov- 
ered in gorgeous silks in green, orchid, 
and fuchsia. These backgrounds are 
for more beautiful than the picture, for 
no matter how fine the photograph, it 
cannot produce the exquisite color and 
charm these windows have to allure the 
customer into covetous longing to pos- 
sess some of the fine goods on display. 
“In the clock window illustrated, the 
simple truth is clearly shown, that many 
attractive types of clocks in the new 
shapes and colorings, are to be had in 
this store. A most fortunate choice of 
color was made for this display in bril- 
liant greens, conveying the spirit of 
early spring. Notwithstanding all the 
beauty of this arrangement, it adds, 
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rather than detracts from the unusually 
fine clocks. It is interesting to note that 
the panels in the center of the windows 
are modernistic silks, called “Play- 
grounds of the World,” and represent 
Mexico City and the South Sea Islands, 
places recently visited by Col. Lind- 
bergh. This type of modern display has 
not been tried as a motif for displaying 
diamonds or gold jewelry or watches, 
but the writer is sure that it can be done 
with equal success. 








Better Sales Through More Infor- 
mation 


By Frank V. FAvuLHaBER 


UCCESSFUL selling is more than 

turning the first jewelry sale the 
prospective customer suggests. There is, 
indeed, a fine opportunity here for the 
jeweler and his salesmen, especially 
when extra time is available. The jewel- 
er is not pressed as are merchants in 
other businesses, nor do customers or 
prospects expect to be hurried through a 
sale. On that account alone there is 
every reason to take time to properly 
display and explain various articles of 
a given line. 

A prospective customer may inquire 
about a watch, a fountain pen, a silver 
service, and yet have no definite pur- 
chase in mind. Even when he asks re- 
garding a special watch, does the jeweler 
—or perhaps one of his assistants— 
bring forth only the one indicated article 
and let it go at that? The one in at- 
tendance can never be too sure regard- 
ing the customer’s purchasing power, 
regarding his precise requirements, nor 
yet regarding his possible interest which 
can be properly stimulated by careful, 
patient, intelligent salesmanship. 

When a cheaper jewelry article is 
asked for, it is no more than sensible 
procedure to drop a few words about the 
better ones available. The about-to-be 
customer, bear in mind, is immediately 
favorably impressed and flattered. The 
course brings him into a good buying 
mood. 

Pointing out the various articles com- 
prising a range of a given line of mer- 
chandise, explaining the various merits, 
telling why one is more costly and 
naturally worth more—this makes for 
information, useful knowledge to the 
customer. He now knows more of your 
stock—also, more about your stock. And 
the more a customer knows the more in- 
telligently he will buy. Moreover, even 
the most objecting prospect will finally 
decide on the more expensive, the better 
article, realizing as he now does what he 
is receiving for his money. F. V. F. 








Im: Will you marry me? 

"Er: Put that in writing. 

—N. Y. Medley. 
* 


* * 


“Say, got any Canadian dimes? I want 
to call Quebec.” 
—Princeton Tiger. 
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Work the Rule Both Ways 


6¢(\NE thing I’ve noticed,” a jeweler 

told his salespeople when they 
were having a little meeting to talk 
over ways of increasing sales, “and that 
is that whenever I go into Henry Miles’ 
store to look at shirts or hats, I don’t 
get out without being shown something 
else, and usually I buy something more 
than I expected to buy. But when Henry 
comes in here to get, we’ll say, a foun- 
tain pen, a fountain pen is all he gets 
and probably it’s all that’s shown to 
him. We’re missing some good bets. 
When Henry comes in to get a fountain 
pen, there’s probably just as good a 
chance of selling him some kind of a 
timepiece as there is of him selling me 
a hat when I go after a necktie.” 

* * * 

A young retail salesman was asked 
by a friend how he came to be so suc- 
cessful at selling alarm clocks. 

“T think it is because I got interested 
in them,” was the reply. “I’m not a 
watchmaker nor a repair man and I 
didn’t know any more than you do about 
what’s inside of a clock, but I got 
curious to know why some are better 
than others and I took apart a cheap 
one and a good one, both alarm clocks 
of a standard make. By the time I got 
them back together again—and that was 
quite a while—I knew why the good one 
was good and why the cheap one was 
cheap and I could tell people about it 
and sell them the good one. And being 
interested in alarm clocks, I talked about 
them to everyone who came in. That 
was a fad with me. That’s all there is 
to selling anything well—just get inter- 
ested in it and learn all about it.” 

* * * 

The old way of making sure of the 
quality of anything one offered for sale 
is illustrated by Abraham Lincoln’s ex- 
planation of how he knew a certain pair 
of gloves he offered for sale in Denton 
Offut’s store were real dogskin. “T’ll 
tell you how I know,” he said. “Jack 
Clary’s dog killed Tom Watkins’ sheep 
and Tom Watkins’ boy killed the dog. 
Old John Mounts tanned the dogskin 
and Sally Spears made the gloves.” 

The newer way of making sure of the 
quality of. anything one offers for sale 
is to examine it for the trade mark or 
manufacturer’s name that is known to 
stand for a first class product. Modern 
conditions do not admit of following 
the Abe Lincoln method. 

* * #* 


“T think it’s because I’ve made a 
study of human nature,” answered a 
jewelry store salesman when asked how 
he managed to get along so well with 
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customers who are cranky. “People who 
seem to be cross or cranky when they 
come into the store probably aren’t sore 
about anything we’ve done, but some- 
thing has gone wrong with them. I 
make it my business to help them to for- 
get their troubles. I try to get them 
to thinking about something else, some- 
thing pleasant in connection with the 
merchandise I have a chance to show 
to them. Nine times in ten I can get 
their minds on something that interests 
and pleases and they are all right.” 
e  *- s 


Unless a salesman can be enthusiastic 
over the merchandise he is expected to 
sell, how can he sell it successfully? 
And what type of merchandise is better 
calculated to inspire enthusiasm than 
timepieces and the other stock usually 
found in stores where timepieces are 
sold? It is said of A. T. Stewart, the 
one time merchant prince, that, as a 
young salesman, he could become sin- 
cerely enthusiastic over nothing more 
alluring than a fine specimen of salt 
mackerel. What an advantage the 
jewelry store salesman has over A. T. 
Stewart working in the basement with 
the kits of salt mackerel! 








Prizes for the Game 

f bee play-instinct being strong in the 

human race, people have always in- 
dulged in one sort of game or another 
for various prizes—in many instances 
for such trophies as the jeweler can, 
and does, supply to such hostesses or 
judges who make awards. 

Enterprising jewelers all over the 
country have catered to players of 
bridge, of mah jong, when it was at 
the height of its popularity, and even 
to those indulging in the cross-word 
puzzle craze, when prizes were offered 
at various parties for the solution to 
these puzzles. In groups in window dis- 
plays or through advertising they call 
attention to that part of their stock 
appropriate for “bridge” or other prizes. 

Now “Ask Me Another,” in the form 
of a questionnaire, fostered by many 
metropolitan newspapers, is popular. In 
some sections interesting little social 
games and diversions have been held 
where guests competed for the highest 
scores in these tests of knowledge which 
often emphasize the accuracy of the 
war-time army tests which proved that 
the average adult examined for efficiency 
in bearing arms against the enemy had 
the mentality of a 14-year old child, 
when the word “moron” was coined to 
identify such persons. 

In the “Ask Me Another” games 
which have been played recently, per- 
sons are asked for various dates, ques- 
tioned as to current events, historical 
personages, and their geographical 
knowledge is tested, for such prizes as 
the hostess may secure from her jeweler 
—trophies, novelties, silverware, and 
the like—such articles, in fact, as host- 
esses in the past have chosen for bridge 
prizes, and as awards for winning other 
games. 

Alert jewelers in every section of the 
country watch with interest these chang- 
ing social trends.—C. M. L. 
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The June Wedding Advertising 
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UNE wedding advertising should be 

aggressive, suggestive and attractive. 
June, as every jeweler knows, is or should 
be his best selling month outside of 
Christmas. One jeweler known to the 
writer in that month one year did eight 
per cent of his annual business. Busi- 
ness is powerfully competed for today 
in the same line and by outside competi- 
tion, the latter being, perhaps, the most 
formidable factor to be considered. 

To be able to feature the right mer- 
chandise is the prerequisite of success- 
ful June advertising. Everything about 
your store and show window will adver- 
tise you. Immaculate cleanliness, there- 
fore, is a prime essential. Get busy at 
once on your show window and store in- 
terior and clean them up beyond criti- 
cism. If you have not already done so, 
give them a good spring cleaning. Fill 
yourself up with a spirit of optimism 
and hopefulness and do not let un- 
founded fear handicap you. Fear makes 
derelicts and nervous wrecks. Intelli- 
gently directed effort will act as a won- 
derful specific to ward off this enemy to 
success. Assuming that the store in- 
terior and show window are properly ar- 
ranged, give cogent thought to your ad- 
vertising. You know how much you can 
afford to spend. Sometimes it is well to 
spend generously. Get a list of all the 
prospective brides and bridegrooms in 
your section and send them some of 
your business literature, also some of 
the manufacturer’s literature which you 
will receive for the asking. Inject a 


spirit of hopefulness into your advertis- 
A letter which 
might be sent out for the June wedding 
season might read somewhat as follows: 


ing, for it is contagious. 





Dear Friend: 


June, the beautiful month of the 
year, will soon be here and you will 
want to give something worth while 


to your friend the bride and possibly 
to the groom. 

What will you give? That is often 
a question difficult to answer. We 
have exceptional facilities for assist- 
ing you in making purchases which 
will be appreciated and which will 
not be duplicated. Our. store teems 
with the latest artistic productions in 
sterling silver and jewelry and with 
a great variety of useful gifts for the 
home at moderate prices. Won't you 
drop in at your earliest convenience 
so that we may have the privilege of 
helping you make a suitable gift se- 
lection ? 


Very truly yours, 














For your newspaper advertising you 
will find adequate a space of about eight 
inches, double column, in which to tell 
your merchandising and June wedding 
story advantageously. In the copy fea- 
ture wedding rings, diamond rings, sil- 
ver, etc., and quote prices on some of 
them or at least a range of price. If 
the quoting of prices is inconsistent with 
your policy, this phase of your advertis- 
ing will have to be treated accordingly. 
A suggestion for a June wedding an- 
nouncement for your newspaper is this: 





June Wedding Gifts That 
Will Be Appreciated 


COME in without delay while our 
stock is in full bloom and let us 
show you the many beautiful inexpen- 
sive gifts all ready for you and which 
will be enjoyed for many years by 
the happy bride and groom. See our 
latest designs in— 


Sterling Silver 
At Moderate Prices 


Silver is always appreciated as a 
useful gift for the home and we have 
some patterns which will be especially 
pleasing to the new homemakers. 
These patterns may be added to at 
any time and the recipient of such 
gifts will undoubtedly take much 
pride in building up their silver ser- 
vice. 

Other worthwhile gifts which you 
may secure at a wide range of prices 
are the following— 


Clocks Jewelry 
Lamps Watches 


We have a line of diamonds, pearls 
and birthstones at inviting prices. See 
us for wedding gifts that will be ap- 
preciated. 











* * * 


Some jewelers carry glassware and 
chinaware and if you are one of them 
feature these household requisites 
strongly in your newspaper advertising. 
Distribute booklets on silverware, which 
you may secure from the manufacturer. 
Many of these booklets give helpful in- 
formation on setting the table. It may 
be well also to feature ensemble costume 
jewelry in your newspaper advertising. 
If you have found your local motion pic- 
ture theatre advertising profitable, a lit- 
tle ad thrown on the screen will be help- 
ful in reinforcing your regular news- 
paper advertising. Use a line some- 
thing like the following: 





For June Wedding Gifts 


110 Main St. 





——— 


See “Brown,” your jeweler, 








* * * 


Perhaps you have a stationery depart- 
ment. If so this will also demand some 
newspaper advertising. If the jeweler 
has a reputation for good taste in mak- 
ing selections in jewelry he will natu- 
rally be sought by those who want just 
the right thing in high class wedding 
stationery. Tell your story about your 
stationery interestingly and embody in 
the copy an idea something like the fol- 
lowing: 





Wedding Stationery That 
Is “Just Right’ 


p Penis wedding stationery should 
bear the impress of smartness and 
dignity. We have facilities for sup- 
plying just this kind of stationery as 
well as engraved invitations bearing 
the proper phraseology. We can 
render you efficient service in this 
respect and save you some anxiety 
and inconvenience. 














x * »* 


The pearl, as every jeweler knows, is 
the birthstone for June, and pearls 
should be played up in your newspaper 
advertising. Feature pearls in your 
show window. Make the decorative ma- 
terials for your June displays as rich as 
possible. 

Some jewelers encourage a telephone 
service in an endeavor to stimulate June 
wedding business. Call attention to this 
in your newspaper advertising. Here is 
a suggestion— 








Quick Service in June 
Wedding Gifts 


To. us by telephone just exactly 
what you have in mind in the way 
of a gift or tell us that you want our 
cooperation by assisting you to make 
a selection for the June bride and you 
will find us ready, able, willing and 
anxious to do our utmost to please 
you. We shall even send our repre- 
sentative to your own home with any 
special piece that you may prefer. 
Our reputation has been built up by 
service and reliability. 
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‘Retail Advertising Department 

Feature fine jewelry for the bride in 
your newspaper advertising. A sugges- 
tion along this line is this— 








——— 


Make the Bride Happy for 
Years to Come 


EWELRY chosen for the bride 

should be selected with exceeding 
care, for a wedding gift should be 
something that can be cherished 
fondly for many years. See our se- 
lections in— 


Watches 
Rings 


Bracelets 
Necklaces 


and numerous dainty little keepsakes 
designed by master craftsmen will be 
looked at and displayed by her with 
fond memories as the years roll by. 
Come in without delay and let us sub- 
mit suggestions. 











It might be well to run little an- 
nouncements, somewhat like the follow- 


ing: 





The Bride Will Enjoy a 
Boudoir Clock 


When traveling, the boudoir clock 
is a handy requisite. We have rich, 
dainty little boudoir clocks that are 
a joy to look at. 


Prices $ — to $ — 


Drop in at once and let us show 
them to you or, if you prefer, phone 
us and our representative will call 
with a few for your selections. 








The June wedding advertising will in- 
deed offer a wide scope. Leather goods 
are another so-called requisite which 
might well be featured for the bride. 
Some beautiful bags are now purchasa- 
ble at moderate prices and many people 
who have not an abundance of wealth 
and who seek a suitable, useful gift will 
be glad to get the jeweler’s suggestion 
along this line. If your appropriation 
is large enough, have printed neat little 
folders, comprising, perhaps, four or 
eight pages and illustrating suitable 
wedding gifts. An appropriate caption 
for such a folder would be— 





Wedding Gifts 
She Will Enjoy 








Circular letters should be sent out to 


.& well selected list as often as once a 


week and each circular letter might give 
Some little suggestion in the way of a 
suitable wedding gift, as well as reasons 
why your particular establishment 
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should be patronized. Play up the fact 
that when gifts are purchased from a 
retail jeweler, the jeweler sells not only 
merchandise but gives with it his re- 
sponsibility as a specialist and this re- 
sponsibility is something that is not ai 
ways given by dealers in other lines. 

Emphasize the fact that the retail 
jeweler is a specialist and as such stands 
behind his merchandise. 

Many jewelers as a means of stimu- 
lating June wedding business offer to 
supply the wedding license free with the 
purchase of the wedding ring and place 
in the show window a neat card an- 
nouncing this offer. 

Feature weddings rings in a separate 














FEATURE A BRIDAL DINING TABLE 


space in your newspaper advertising. 
Captions might be— 


Wedding Rings 
That Ring True 


* * * 


Carved Wedding Rings 
For the Modern Bride 


ok * oo 
Wedding Rings— 
Platinum and White Gold 


c 


Taking Care of the Kiddies While Mother 
Shops 


HE innovation, styled the “Kiddies’ 

Christmas Theater Parties,” inaugur- 
ated by merchants of Long Beach, Cal., 
for the purpose of providing a suitable 
place for the mothers of the city to leave 
their children, while they proceeded to do 
their Christmas shopping, proved very 
successful. 

Fifty-eight merchants participated in 








SE 
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the plan, including leading jewelers. 

Because of the large number to whom 
such a plan would be welcome at the 
holiday time, it was necessary that the 
merchants not only provide a mammoth 
place to leave the children, but provide 
entertainment as well. The ordinary 
children’s playrooms would not serve 
the purpose in this emergency. 

Therefore, the cooperating merchants, 
through the local Chamber of Commerce, 
arranged with two local theaters for their 
playhouses during the hours from 10 to 
12 each morning, from the 20th of De- 
cember up until Christmas. Fifteen thou- 
sand uckets for the performances were 
subscribed by the various merchants at 
the cost price of 6 cents per ticket. The 
tickets were then distributed to the 
patrons of the various stores, beginning 
one week before the first theater party. 
Any child under fourteen could use a 
ticket, and the shows were open only to 
holders of such tickets. No purchases 
were necessary to obtain tickets. 

Literally mobs of people stormed some 
of the stores where special desks had 
been arranged for the distribution of 
tickets. The early distribution of tickets 
served to bring many mothers down town 
at least a week earlier than they had 
planned, for most of them, because of 
the problem of finding means of being 
relieved of caring for their children 
would otherwise delay until the last min- 
ute. 

At the theaters six nurses were in at- 
tendance during all of the kiddie par- 
ties, while Santa Claus made a personal 
appearance also, each day. Members of 
both the police and fire departments were 
assigned to duty at the theaters, assur- 
ing the utmost safety to the children. 

Besides creating good-will among the 
mothers of the city, it made for leisurely, 
careful shopping that did away with 
much after-Christmas exchange work, 
always the bane of merchants’ business 
lives. Likewise, it tended to more evenly 
distribute the shopping rush over several 
days. 

Small, hand-lettered, illustrated an- 
nouncements that stood out boldly were 
furnished all participating merchants, 
and these were run in the regular store 
advertisements. These ads came in two 
sizes, one-inch, single column, and two- 
inch, single column. In the center ap- 
peared a clock, with the hands indicating 
that it was 10 o’clock, while to the left 
was Santa Claus pointing to the time, 
and on the right the smiling faces of 
three children. Window cards using sim- 
ilar announcements were also used to tie 
up the individual stores with the venture. 

Long Beach jewelers participating in 
the cooperative venture were: C. C. 
Lewis Jewelry Co., Benjamin-Irving Co., 
Merithews, Inc., Boyson Jewelry Co. 
Wise jewelers in other cities may well 
paste this suggestion in their “Idea 
Book” for another occasion. 








Little girl playing dentist, looking in 
little boy’s mouth: You have a cavity. 
What do you want it filled with? 

Boy: Fill it up with chocolate. 

—Wisconsin Octopus. 
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Something finer” 


in belt buckles 


JEWELRY store is known by the merchandise 
it keeps. To attract and supply customers 
with a highly distinctive article in a staple line, is 
to build confidence in all your merchandise and 
prestige for your store. 


Such articles are Wadsworth Belt Buckles. In 
every way they are distinctly different from ordi- 
nary buckles. They are especially created for 
customers who want “something finer”—both those 
who-express the desire themselves, and those who 
expect you to take the fact for granted. 






Wadsworth Belt Buckles are made in sterling 
silver—also in 14 kt. white and green gold filled. 
Both types are designed, engraved, and constructed 
by the same artists and craftsmen who have made 
Wadsworth Cases the choice of leading watch 
manufacturers. 






In the close, accurate fit of every part, as in 
originality of design and exquisite finish, Wads- 
worth Belt Buckles reflect the skilled watch-case 
craftsmanship which goes into their making. 


Practically every worth-while family in your 
community is interested in Wadsworth Belt 
Buckles through Wadsworth’s widespread, con- 
sistent advertising in leading magazines. 


Order these entirely new, profit-building Belt 
Buckles from your wholesaler—today! 


THE WapswortH WatcH CAsE COMPANY 


“Case Makers for the Leading Watch Movements” 


DAYTON, KENTUCKY 












Offices: 


New York, 20 W. 47th Street San Francisco, 150 Post Street 
Chicago, 35 E. Wacker Drive (Jewelers’ Building) 








ADVERTISED RETAIL PRICES 


STERLING SILVER 
Buckles, $3.25 to $7.50; Sets, $6.25 to $15.00. 


WHITE OR GREEN GOLD FILLED 
Buckles, $9.00 to $12.00; Sets, $15.00 to $20.00. 
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The Horological Questionnaire 





Written expressly for The Jewelers’ Circular by Lester B. Pratt 

















AUTHOR’s Notp—Realizing that there is a 

scarcity of competent watchmakers employed 
or engaged in the jewelry business, this 
article is written at the request of the tech- 
nical editor for the purpose of interesting the 
younger generation in the selection of watch- 
making as an occupation. Among the me- 
chanical occupations, watchmaking stands 
pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many 
other lines. The watchmaker has invariably 
been honored as the highest exponent of hu- 
man mechanical skill, and delicate precision 
instruments of every description come within 
the scope of the watchmaker’s ability. It 
would be impossible to operate our vast in- 
dustrial.system without the aid of accurate 
time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as watch- 
making generally comprises the manufacture 
of watch movements. However, the name, 
“watchmaker,” in the jewelry business, is in- 
variably applied to one who repairs watches, 
and a competent watchmaker or watch re- 
pairer should be able to make practically 
any of the different kinds and models of 
watches now in use. 
: If the remarks contained in this article are 
old stuff’ to the competent workman, we 
trust that it will be considered in the same 
spirit in which it is intended, viz.; that of 
interesting and imparting information to the 
beginner.—L. B. P. 





(Continued from Technical Issue of 
April 5, 1928) 
QUESTION.—How shall we proceed to 
make the frame for the spindle? 
ANSWER.—In making the frame, our 
first consideration will be to obtain the 
correct dimensions to fit our lathe and 
also the design or outline of the frame. 
The total height of the frame may be 
obtained if we place ‘the base in position 
on the shoe and then measure the dis- 
tance from the top of Block C to the 
lathe center. This measurement may be 
readily obtained by inserting a 60° taper 
in the lathe head, to indicate the “line 
of centers.” The diameter of the spindle 
bearings is one-half inch and, as the line 
of centers of the lathe and pivot polisher 
spindle are identical, it follows that we 
must add the radius of the spindle bear- 
ing (0.250) to the measurement just ob- 
tained in order to find the total height 
of the frame, which we will assume is 
1,500. Fig. 136 illustrates a sectional 





‘measurements are given. 


side view of the frame in which all 
The only cor- 
rection required will be for the height, 
which may be obtained as above de- 
scribed. The frame may be made of soft 
steel, one-half inch in thickness. How- 
ever, the thickness of one-half inch is 
only required at the top to accommodate 
the spindle bearings and the body of the 
frame may be dressed to three-eighths 
of an inch in thickness. This is clearly 
shown in Fig. 137. 

Assuming that we have at hand a 
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for the bearings be reamed true at one 
operation, as they must be in line. 

The bearings should be made of tool 
steel, hardened and drawn to a dark 
straw color. The dimensions of the bear- 
ings may be noted by referring to Fig. 
136. The quarter-inch hole through the 
bearings should be reamed as smooth as 
possible, while the outside diameter of 
the bearing which is to fit into the frame 
should be ground smooth and 0.001 over- 
size to allow for a shrink fit. 

When the bearings are completed and 











FIG. 137 


piece of soft steel of suitable dimensions, 
we may surface one side fairly smooth 
and then mark the outline of the frame 
on the steel. The openings for the pul- 


ley and the block D may be cut out with. 


hack-saw and coarse files, then finished 
smooth and square with fine files. A 
small square may be used to test the 
truth of our operations. 

Our next step will be to center, drill 
and ream holes to take the spindle bear- 
ings. These holes should be properly 
located so that the spindle will be at 
right angles to the body of the frame. 
The drilling may be done on a large 
lathe, then the ends may be rounded and 
faced true. It is essential that the holes 


ready for insertion in the frame, the 
frame should be heated to a light straw 
color and the bearings quickly forced in 
position. A very good method to use in 
this instance is to place the frame and 
bearing in the vise and force them to- 
gether. We should not attempt to drive 
the bearings into position with a ham- 
mer. By using the vise it is a very easy 
matter to force the bearings into a true 
position by steady pressure. As soon as 
this is accomplished, the frame should 
be cooled in water to avoid drawing the 
temper of the bearing, although we do 
not heat the frame much above the color 





(Continued on page 121) 
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VIF. 


Recognized as the World’s Best Watch Crystal, 
meeting the most exacting requirements of the trade 
for over two generations 





V.T.F. MIIFANS = for over 700 different American made 
wrist watch cases = Catalog gratis for the asking. 


V.T.F. MICONCAVES = for the ordinary open faced watch, 
the glass with the perfect fitting edge. 


V.T.F. GENEVAS = for hunting cases, incomparable for 
perfect sizing and elasticity. 


V.T.F. LENTILLES - for Bassine cases, highly ground 
and polished. 


V.T.F. CHEVEE LENTILLES = for extra thin cases, allow- 
ing plenty of hand room. 


V.T. F. MI-EMPS =the universal watch glass for open faced 
cases, combining the solidity of the MiConcave, the 
shape of the Lentille and the hand room of the 


Chevee Lentille. 


Always obtainable from wholesalers in every locality. 


When you order, specify V.T. F., and 
you will get the best obtainable. 


piping gig = .s = Exclusive Wholesale Distributors 
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Written expressly for THE JEWELERS’ CIRCULAR, by Major Paul M. Chamberlain 
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XI 
John Harrison (1693-1776) 


OHN HARRISON demonstrated that 

a timepiece could be made which 
would enable navigators to determine 
the longitude at sea within half a de- 
gree. The bill “for providing a publick 
reward for such person or persons as 
shall discover the longitude” became 
British law in 1714, and the scale of re- 
wards were £10,000 if within one de- 
gree, £15,000 if within 40’, and £20,000 
if within half a degree. 

The story of the Marine Chronometer 
by Commander Gould, published in 1923, 
is an entrancing one, and the stupendous 
work of research, analysis, photograph- 
ing, drawings and comments on the mas- 
ters who contributed to the invention 
and development of the marine chrono- 
meter places his book at the very front 
of everything written in more than a 
century concerning horology. The facts 
for this sketch are taken entirely from 
that source. 

Harrison’s father was a carpenter and 
joiner in Yorkshire, and young John 
worked with his father and also began 
while quite young to work on clocks. 
By the time he was twenty-two he had 
built his first grandfather clock and soon 
began developing ideas of his own, 
among which was the gridiron pendu- 
lum for temperature compensation. By 
1726 he had made two first-class time- 
pieces including his pendulum and 
grasshopper escapement. One of these 
clocks did not vary a second a month 
during a period of fourteen years, and 
its total error never exceeded half a 
minute. The reward referred to was 
made when Harrison was_ seventeen 
years old, and doubtless influenced him 
from the beginning, but we find him in 
London when he was twenty-eight, with 
his pendulum, escapement and drawings 
for a marine clock which he proposed 
making if he could get assistance from 
the Board of Longitude. 

With good advice and a loan of con- 
siderable money from George Graham, 
Harrison returned to his home in Bar- 
row on Humber where he spent what 
time he could spare from making a 
livelihood during the next six years in 
building his timekeeper. This was about 
two feet by two feet by a foot and a half 
in dimension, and weighed seventy-two 
pounds. It had two balances which 
swung in opposite directions simultane- 
ously, was driven by two large springs 
acting on a central fusee, and controlled 
by his grasshopper escapement. 

In 1835, he took it to London and the 
Board of Longitude ordered a trial of 
It on a voyage to Lisbon. It behaved 
well, but not accurately enough to war- 


rant a reward. In 1737, the Board voted 
him £500 to assist him in making im- 
provements. His No. 2 which was on 
the same general plan as the first one 
was never taken to sea as Great Britain 
was then at war with Spain. In 1740, 
he began his No. 3, and completed it in 
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timekeeper was put in a case with four 
locks whose keys were carried respective- 
ly by Harrison’s son William, Governor 
Lyttleton of Jamaica, Dudley Digges, 
captain of the “Deptford,” and his first 
lieutenant, all four of whom had to be 
present at each winding. Of the trip, 
Gould says “The ‘Deptford’ sailed from 


*Spithead with a convoy on November 18, 


1761, and after touching Portland and 
Plymouth, set sail for Madeira. On the 
ninth day after losing sight of land, the 
ship’s longitude, by dead reckoning, was 
13° 50’ west of Greenwich, but by No. 
4 it was 15° 19’ W. Digges was inclined 
to prefer the dead reckoning, but Wil- 
liam Harrison maintained very forcibly 


JOHN HARRISON, 1693-1776 


Portrait from mezzotint by Tassaert after painting by King. He began life as a carpenter- 
joiner, took up clockmaking and invented the maintaining power still used, the bi-metal 


temperature compensation, and the grasshopper escapement. 


After a lifetime of experiments 


to produce a marine timepiece he won, at the age of 80 years, the great reward of £20,000. 
For extended histories, see bibliography at the end of this series of articles 


seventeen years, an unexplained long 
time. Between 1746 and 1761, the Board 
gave him five sums of £500 each. No. 3 
was not satisfactory and he began on 
No. 4. The first three were all about 
the same size, but No. 4 was the form 
of a large pair-cased silver watch, about 
five inches over all in diameter. The 


that the timekeeper was correct, and 
that if Madeira were correctly marked 
on the chart they would sight it the fol- 
lowing day. Accordingly, although 
Digges offered to bet him five to one that 
he was wrong, he held on his course, and 
was rewarded by sighting Porto Santo, 
the northeast island of the Madeira 
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GOLD 
MELTING 
SCORIFIERS FURNACE 


DIXON’S ASSAY (Sand) CRUCIBLES 


Today there is no question but that Dixon’s Assay Sand Crucibles far surpass in serv- 
ice any other assay sand refractory so far produced. 

While in some cases the first cost may be 4 trifle higher the service results are so 
greatly superior that there is no question as to the profit to the user. 


Write for Circular-77AA and sizes 


Special attention given to jewelers’ furnace cups made from DIXON Non-Graphite Super Refractory “J-50” formule. 


JOSEPH DIXON CRUCIBLE COMPANY 
rox JERSEY CITY, NEW JERSEY rox 
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FOR EFFICIENCY AND ECONOMY 
DEMAND 


EBERLE’S WORLD FAMOUS 


FINIS BRAND 
JEWELERS’ BLADES 


ANNUAL PRODUCTION OVER A MILLION GROSS 


THEY ARE UNCONDITIONALLY GUARANTEED. 
IF THEY DO NOT PROVE 


BETTER THAN ANY OTHER BLADE 


YOU EVER USED—RETURN THEM AT OUR EXPENSE. 
SEND US YOUR TRIAL ORDER TODAY—WE SAVE YOU MONEY 


UNITED HARDWARE & TOOL CORPORATION 
74 READE ST. NEW YORK 





































May 3, 1928 


The Horological Questionnaire 
(Continued from page 117) 





of the hardened bearing. Nothing is 
gained in this case by heating the frame 
to a red heat, as the lower heat will 
expand the steel sufficiently to insure a 
very tight fit. 

QuEsTION.—How shall we proceed to 
lap the holes in the bearings smooth and 
concentric? 

ANSWER.—Lapping the holes is an art 
that should be thoroughly understood by 
the ambitious workman. Various laps 
are used for this purpose, depending 
upon the requirements of the attachment 
we wish to make. For rough work, a 
piece of wood is turned slightly smaller 
than the hole that is to be lapped. This 
wooden cylinder is then split about half 
its length and emery cloth is placed in 
the slot and wound around the cylinder 
until it fills the hole that requires lap- 
ping. However, this form of lap is only 
suitable for rough work, where all that 
is required is a reasonably smooth hole. 

The most efficient lap for our purpose 
may be made of a piece of brass rod 
about three inches in length and large 
enough in diameter to admit of centering 
and turning down to quarter-inch in di- 
ameter. A hole, one-eighth of an inch in 
diameter, should be drilled through the 
rod, lengthwise, and the hole is then 
slightly tapered. A jeweler’s cutting 
broach is quite suitable for tapering the 
hole and the work may be quickly done 
if the rod is held in the lathe and run at 
low speed. A little beeswax will cause 
the broach to cut fast and smooth. The 
rod is then placed between centers in 
the lathe and turned down smooth and of 
uniform diameter throughout. The di- 
ameter should be barely small enough to 
slip into the spindle bearings. The rod 
is next slotted its entire length and to 
the center diametrically. Small cross- 
marks are then cut in the face of the lap 
to facilitate holding the abrasive which 
is used in lapping operations. About 
one-quarter of an inch at one end of the 
lap may be turned to fit into our largest 
wire chuck. If we place the taper broach 
in the hole in the lap, it is obvious that 
the lap may be enlarged as required. It 
is essential that the taper of the hole 
and the broach be identical to insure uni- 
form opening of the lap. 

To lap the bearings, we may adjust 
the lap so that it will just slip into the 
bearings. Then we apply a small amount 
of flour emery and plenty of oil and pro- 
ceed to lap the bearings smooth, run- 
ning the lathe head about 600 to 800 
r.p.m. The work that requires lapping 
should be moved back and forth to avoid 
“bell-mouthing,” i.e., enlarging the holes 
in the ends of the bearings. The work 
should be washed clean in benzine from 
time to time and examined to determine 
if the bearings are lapped smooth. The 
final lapping should be done with a very 
small amount of flour emery and plenty 
of oil, and if a highly polished bearing is 
required, the lap should be thoroughly 
cleaned with benzine and diamantine 
and oil applied to the lap. Lapping with 
diamantine will produce a very brilliant 
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surface, but requires considerable time. 
However, it is well worth while, as with 
bearings and spindle lapped to a bril- 
liant finish, there will be no perceptible 
side-shake. 

There are several points to consider in 
order to obtain perfect results in lapping 
such work. The most important point is 
to observe that the lap always fills the 
hole in internal lapping, while in external 
lapping the ring lap must always be 
adjusted to fit closely around the spindle. 
Unless this condition is complied with, 
we cannot expect to lap a true cylinder 
in either case. If the laps fit close, they 
will bear hardest on the high spots and 
then lap off. When the work shows any 
side-shake, the lap must be adjusted to 
fit the work. A lap that. is used for 
internal lapping should always exceed 
the combined length of the bearings in 
order to obtain proper alignment. Small 
amounts of flour emery and oil, frequent- 
ly applied, will produce better results 
than a large amount of abrasive at one 
time. 

Assuming that the bearings have been 
lapped, then we may proceed to locate 
the holes in the lower part of the frame, 
to take the 60° screws, El and E2. 
We will require a large taper in the 
lathe head and also in the tail stock. 
These tapers are to fit into the bearings 
and will hold the frame in proper align- 
ment with the lathe bed. 

Then we may place the base in posi- 
tion on the shoe with the block D paral- 
lel with the lathe bed and also directly 
under “the line of centers.” With the 
parts in this position, we may use a 
parallel bar, placed on block, and scribe 
a line on both sides and ends of block D 
and the bottom part of the frame. The 
cross section of these lines may be quick- 
ly found with the dividers. Then the 
holes may be centered in the end of the 
frame, drilled and tapped to take a 1% by 
40 thread screw. The screws E1 and E2 
are the flat fillister head type and a 
counter-bore is required to sink the 
screws in the frame. The screws may 
be made of steel rod 0.230 in diameter, 
turned down and threaded for a tight 
fit into the frame. After hardening the 
points, the screws may be placed in the 
chuck and the 60° points ground true. 
If the screws have been properly located 
in the frame as described, the points 
will be exactly parallel with the bear- 
ings; then if we place the base in position 
again and insert the screws to engage 
block D, we may accurately locate the 
points in block D with the screws, and 
these points should coincide with the 
lines previously scribed on block D. 
With these points carefully centered, we 
may drill a 0.025 hole in each end of the 
block and ream it to a 60° taper to match 
the screws. The reaming should be done 
with a small reamer held in the chuck 
and the tail stock taper held against the 
opposite end of the block. 

(to be continued.) 








“What sort of a writer is he?” 
“Very sexessful, my dear. 
—Williams Purple Cow. 
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Famous Horologists 
(Continued from page 119) 








group, at 6 a. m. the next morning. This 
greatly relieved the ship’s company who 
were afraid of missing Madeira al- 
together, ‘the consequence of which,’ 
as one contemporary account put it, 
‘would have been Inconvenient, as they 
were in Want of Beer.’” 

The calculations from the timekeeper 
showed an error of one and one quarter 
minutes of longitude, thus coming well 
within the requirements for the great 
prize. The Board refused (Aug. 17, 
1762) to give Harrison a certificate that 
he had complied with the requirements 
of the Act, until after a further trial, 
but gave him a reward of £2,500 to be 
deducted from any future reward he 
might be entitled to. More trials, one 
of which lasted 156 days, showing less 
than a tenth of a second error per day, 
precipitated a battle royal between Har- 
rison and the Board, bringing into it the 
friends of both, which included King 
George III, and Charles James Fox who 
supported Harrison’s claims. A peti- 
tion by Harrison to Parliament in April, 
1772, resulted in a money bill being 
drawn which brought up the total paid 
to Harrison, £22,550. 

At the age of 80 years, Harrison won 
his fight covering 40 years. He and his 
son William made, between 1767 and 
1770, No. 5, similar to No. 4, which in 
the King’s private observatory showed a 
total error of 4% seconds in ten weeks, 
but it was not required in the final win- 
ning of the prize. The first four ma- 
chines are preserved at the Royal Ob- 
servatory, and have been recently con- 
ditioned by Commander Gould to run. 
No. 5, which is similar to No. 4, is pre- 
served at the Clockmaker’s Company 
Museum at Guildhall. Harrison was of 
a grand type, a student of musical 
theories, rugged, forceful, unyielding, 
persistent, handicapped with meager. 
education, but solved his problem, step 
by step, and fought to successful finish 
the opposition of the Rev. Nevil Maske- 
lyne, Astronomer Royal (1764-1806) 
who favored the method of lunar dis- 
tances which he had given much time 
and labor to. Today, we have only Har- 
rison’s maintaining power in clocks and 
some obsolete gridiron pendulums as re- 
gards mechanical devices to remind us 
of him. 








The motorist will find that he can do 
almost anything with the pedestrian if 
he’ll just approach him right. 

* * * 

One: I saw a woman on the street the 
other day with one side of her face en- 
tirely black. 

Another: It isn’t possible. 

One: Sure, the other side was black, 
too.—Yale Record. 


* * # 


Hubby: Great Heavens! The idea of 
you paying a thousand dollars for a dia- 
mond ring. 

Wifey: But think how much it will 
save you in gloves, dear.—Ghost. , 
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HOOVER & STRONG, INC. 


OFFICE AND WorKS, 119 West TuPPER STREET. 
BUFFALO, N-Y., Uz. S.A, 


PROMISES 
On Refining 


Exaggerated claims of “the great- 
est returns” are not made by us. 
We promise faithful service and 
the highest returns which your 
shipment warrants. We treat each 
shipment as though we were the 
shippers. 


Write us what you have to ship and 

approximate weight. Tags, shipping 

labels, steel drums, waterproof sacks, 

etc., will be sent according to nature and 
weight of shipment. 
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SOMETHING NEW! 
Blue-White Finish 


of Platinum Color 
Applied in a Minute 


With This Product and Directions Anyone Can Now 
Plate a Beautiful Blue White Finish of 
Platinum Color 


Over Platinum and White Gold 
Jewelry 


Covers Defects and Solder Marks. 
Refinishes Shopworn Goods. 
Contains No Tin, Nickel or Platinum. 


Can be used with batteries, dynamo, direct-current lamp- 
board or A.C. plater 


Several Hundred Pieces Can Be Plated with This 
Solution and Anode 


PRICE COMPLETE 


$5.00 


This Product of True Platinum Color Eliminates 
Nickel Finish on White Gold. 


YOUR JOBBER OR 


Chicago Jewelers Tool Works 
10 S. Wabash Ave. CHICAGO 











CONFIDENCE 


After serving the trade for more than 
sixty years our most valuable asset is 
the confidence and good-will of our 
many customers who send us their 
wastes year after year. 





HANDY @ HARMAN 


Refiners of Precious Metals 


Fulton 2 Gold Sts., Bridgeport, 
New York City Conn. 


425 Richmend St., Providence, R. I. 
SHIP TO ANY ONE OF OUR THREE PLANTS 





Foot Blowers 


Supplying air for blow- 
pipe work. 
Genuine Buffalo Dental 
Foot Blowers, Fletcher 
pattern, are widely im- 
itated at lower nag 
No imitators use 
same quality of eam 
selected sheepskin bellows, 
or Up-River Para Rub- 
ber disks. 
Quality goods last longer. 
Send for Catalog B-J 


Buffalo Dental | Pixculoceatien Co. 
Box 979. SUFFALD, fi ¥. 














ARTHUR T. HAGSTOZ 


T. B. HAGSTOZ & SON 
GOLD, SILVER and PLATINUM 


Refiners and Assayers 


709 Sansom Street, Philadelphia 




















Established 1845 


10K Solder for 14K Gold 6K Solder for 10K Gold 


JAMES H. DEDERICK’S SONS, Inc. 


Gold and Silver Sheet and Wire 


Also Silver Solder 


44 GOLD STREET NEW YORK 
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[Answers are also solicited from our readers to the questions published on this page] 
No attention paid to communications unless accompanied by full name and address of the wréter. 


QuesTION No. 4163—Making Safety 
Roller and Balance Staff.—In repairing 
a gent’s Jules Jurgensen, my elbow 
mate, in making a staff, broke the safety 
roller in driving it on a poorly made 
staff. He has not got a complete set of 
tools, but succeeded in making one out 
of steel wire, that got him by. What 
would be the proper lines to follow in 
such a case? What would govern the 
width of the guard pin slot? Could one 
be made successfully by grinding, say 
a 12 size Illinois roller down and polish- 
ing it with pivot polisher, without dis- 
turbing the temper? Then again, would 
it be necessary to cement it up to reduce 
the size of same truly, as I don’t con- 
sider that 75 per cent of the staffs can 
be put in the lathe true. How is the 
between centers argument in turning 
staffs in American watch factories over- 
come? I see, in going through the fac- 
tories, girls polishing staffs set up in the 
regular chucks.—L. G. B. 

ANSWER.—Referring to your first sen- 
tence, we infer that you broke the origi- 
nal safety roller, but did not lose the 
broken parts. In this case, it would be 
avery simple matter to use a micrometer 
caliper and obtain the dimensions of the 
original safety roller. The passing hol- 
low (which you have incorrectly termed 
the guard pin slot) may be cut in the 
most workmanlike manner, by making a 
pinion cutter to conform to the passing 
hollow of the original safety roller. 
However, a first-class watchmaker 
should be able to cut the passing hollow 
with a small, round file. In this case, 
the diameter must be turned to the re- 
quired dimensions first, and then the 
passing hollow may be cut. Taking this 
job in the proper sequence, we would 
obtain the original dimensions, select a 
piece of Stub’s steel soft wire, slightly 
larger than the outside diameter of the 
safety roller, then grip this wire in a 
true wire chuck and proceed to, first, 
drill the staff hole, then form all di- 
mensions to size with an over-size of 
0.001 for polishing, after hardening and 
tempering. After forming the safety 
roller to size, then cut the passing hol- 
low. Your last sten will be to sever the 
safety roller from the stock. 

To harden, place the safety roller on a 
small iron wire, cover with soap to ex- 
clude scale, heat to a cherry red and 
auench in cottonseed oil. 

To temper, lay the safety roller on a 
clean piece of steel and draw until the 


piece of steel assumes a dark blue color. 
The safety roller will obtain the same 
color and temper. To finish the safety 
roller; turn up a pivot to fit the staff 
hole, force the safety roller onto the 
pivot and proceed to polish to exact size. 
With a pivot polisher, we may produce 
a perfect safety roller, but an expert 
workman could do a first-class job with 
an oil stone and jasper slip. If the 
staff hole is slightly under size as di- 
rected, it may be lapped to fit the staff 
if we use a small brass wire charged 
with oilstone powder and oil. 

Modern practice in staff making con- 
sists of using stock slightly larger in 
diameter than the waste of the required 
staff. All dimensions, including the 
pivots, are turned to size at one setting. 
The last operation is cutting the finished 
staff from the stock. The pivots are left 
slightly oversize. These staffs are hard- 
ened and tempered in large lots. In the 
final polishing, the staff is held in a true 
wire chuck and the final finish imparted, 
including the accurate sizing of pivots. 

The writer follows the above method 
in making a single staff to fit. We never 
use cement in staff work. A well-made 
American lathe, equipped with true wire 
chucks, which should be handled care- 
fally and kept clean and free from dust 
and grit, eliminates use of cement in 
staff work. 

QUESTION No. 4164—Cement for Imi- 
tation Pearls.—We wish to obtain cement 
for holding imitation pearls on metal 
pegs. We have tried the usual pearl 
cement which is melted with heat, but 
find it is quite unsatisfactory. Could 
you advise us of anything which we 
could procure, or make, suitable for this 
purpose, preferably white or transparent 
in color?—N. M. W. Co. 


ANSWER.—As imitation pearls are 


usually filled with wax, which melts at a 


very low heat, it is quite impossible to 
use any cement which requires heat in 
attaching to the metal pegs. A liquid 
cement, such as Le Page’s glue, will 
answer the purpose under some con- 
ditions, but even this method is very un- 
satisfactory, as the glue will not make 
a permanent joint with either the glass 
or the wax. We have found that the 
most satisfactory cement for this pur- 
pose is a preparation used in the dental 
profession for inlays and filling. It is 
sold under various trade names, such as 
“hydraulic” or “submarine” cement. In 
using such cements, a liquid and a pow- 
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der are intimately mixed, then applied 
to the article we wish to cement. In a 
very short space of time, the cement will 
harden in the same manner as plaster of 
Paris and water. In applying this ce- 
ment to imitation pearls, it will be an 
advantage if a slight cavity is made 
inside the pearl in order to retain a 
small lump of the cement. A few 
notches or cuts on the peg will also help. 

This cement can be obtained in various 
shades, from white to brown. We would 
suggest that your local dentist can ad- 
vise you of the proper cement for your 
requirements, and also where to obtain 
same. 

QUESTION No. 4165—Stone Setting.— 
Will you please advise us of the proper 
methods to follow in setting diamonds 
and precious stones in the popular style 
basket-top mountings? What tools are 
required and where may they be ob- 
tained.—G. A. L. Co. 

ANSWER.—We will assume that we 
have at hand a basket-top mounting 
with a hexagon top about 6 mm. in di- 
ameter, and it is required that we set 
a stone of about 3 mm. diameter in this 
top. Our first step will be to ream out 
the hole with a taper reamer, leaving the 
hole slightly smaller in diameter than 
the stone. Then we select a setting burr 
that is also a trifle smaller than the stone 
and cut a seat in the setting, but this 
seat must be slightly smaller than the 
stone, for reasons that will be made 
clear presently. 

Our next step will be to secure the 
mounting in a block, or in any manner 
to facilitate cutting, and with a small, 
round-bottom graver, we undercut the 
stone bezel sufficiently to snap the stone 
into the seat in the same manner that a 
watch glass is fitted. However, the stone 
should not be snapped into the bezel 
until we form the beads, which are to 
be turned over the stone. 

To form the beads, we shall require 
a knife-edge graver and proceed to cut 
a small V in each corner of the top. 
This V must be undercut in such a man- 
ner that a blunt V will be produced on 
the inner edge of the bezel, while the top 
will also show a sharp V. When this V 
has been cut on all of the corners, then 
we may trim out the bezel to remove any 
slight burrs and snap the stone in place. 
The point of the V .is then undercut 
slightly, then we may proceed to turn 
this bead over the stone. A round face 
graver, slightly concaved on top, is quite 
suitable for turning the bead over the 
stone. - Each bead must be well over the 
edge of the stone. Then we use a bead- 
ing tool to round up this bead and give 
it a finished appearance. At this point, 
the beads must be carefully examined 
with a strong glass to determine if all 
beads are securely over the edge of the 
stone. 

Our next step will be to bright-cut and 
millgrain the border around the stone. 
The bright-cutting must be done in order 
that we may millgrain the edge. These 
bright-cuts may be one or more in num- 
ber, depending upon the width of the 





(Continued on page 125) 
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by the Experience of Others 


One of the best known business men in the country has said: “Every man 
in business will have to go over a hard road and find out its turnings for him- 
self, but he need not go over this road in the dark, if he can take with him the 
light of other men’s experience.” 

So it is with Bradley students, who are possessed of the light of experience 
of the teachers under whose instructions they gain the knowledge of all the 
crooks and turns and short cuts to the goal for which they are aiming. 

Only a short time is required to complete the course—and common education 
will carry you through. 

Thousands have taken Watchwork, Jewelry and Engraving the Bradley way. 
It may be there is a Bradley student in your town, who will be glad to tell you 
all about the methods pursued at Bradley Polytechnic Institute. Get the Bradley 
way! It will increase your earning capacity from one to two hundred per cent. 


HOROLOGY HALL Address a post card to Bradley Horological, Dept. “C,” Peoria, Illinois, asking 
This entire building devoted exclusively to for our latest catalogue. Make your arrangements to join your forces with 
Watchwork, Jewelry and Engraving Bradley Institute immediately and reap the benefits. 














ANNOUNCEMENT is made of the merger of — 


Art Watch Case Co. 
Slater&® Gamber 
Becker-Heckman Co. 
established watch case repair houses, located in the 
Heyworth Building at 29 East Madison Street, Chicago. 
The new company, which is capitalized for $10,000, 
occupies greatly enlarged quarters on the 8th floor of 
the Heyworth Building. Its mechanics are all experi- 


THE HOUSE THAT DELIVERS THE GOODS 


enced men, capable of the best workman- 
ship and _ thoroughly reliable service. 
Patronage of the trade is cordially solicited 
with the assurance that “The Goods will be Delivered.” 





BECKER-HECKMAN COMPANY 
29 East Madison St., 803 Heyworth Bldg., Chicago 




















Do You Need 
Trained Watchmakers? 


We supply competent men without cost to 
employer or employe. We teach watch 
repairing, clock repairing, how to regulate 
chimes and strikes in clocks, and engraving 
and jewelry work. 


Students Work Way Thru School 


We help — eo moos time em- 

WM. BOLD ployment. Advanced students earn money 

Edueational Director on repair work while learning. Personal 

85 years of experience instruction—no books or classes. Day or 
es gractical watch- night school. 

maker and instructor 


Send for Free Book 


If you have a son, relative or friend who wants to learn the 
abeianntcings trade, have him write for our FREE BOOK. 


NATIONAL SCHOOL of WATCHMAKING 
1340 S. Michigan Avenue - Dept. 23 - Chicago, Iil. 

























NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 
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Engraving, “The Significant Mark 
of Ownership” 




















Editor, THE JEWELERS’ CIRCULAR: 
BosTON, MAss., April 26, 1928. 


HE Civil War had run a long dreary 
ees, Battle-torn regiments on both 
sides were pretty sorely worn. Women, 
children and the wounded at home were 
praying for peace. The valiant de- 
fenders of the South were slowly being 
driven back by the northern forces. 
They had at last rallied on a line, the 
key position of which was a fortress on 
a hill. Word had gone forth from south- 
ern leaders that that fortress must be 
held at all costs. The northern generals 
had sent word by messenger that the 
fortress must be taken. A terrific battle 
was imminent. 

At dawn the Union batteries opened 
up. Shrieking shell and bursting shrap- 
nel were blasting a way for the infantry, 
but still the Confederate flag flew proud- 
ly in the breeze. Crash—a hit, and when 
the smoke had cleared away the Con- 
federate flag was no longer proudly 
aloft, but trailing in the dust—shot 
away. But wait—a gallant defender, 
unmindful of danger, is up on the ram- 
parts, bursting shell to right and left of 
him. Seizing the broken staff, he forces 
it upright and braces it. Once more 
their flag is proclaiming to all the Con- 
federacy still holds the fortress. Their 
“distinctive mark of ownership.” 

Slowly and painfully up the hill toil 
the Union soldiers. The roar of the 
guns is deafening. A comrade drops, 
but no heed is taken; another steps up 
to take his place. Mercilessly forward 
and upward and at last they swarm over 
the breastworks. A brief sharp struggle. 
Then the fortress is won. Down comes 
the flag of the Confederacy and up goes 
the Stars and Stripes. The Union’s “sig- 
nificant mark of ownership.” 

A Richard Byrd flies over the North 
Pole and drops an American flag; Amer- 
ica’s “significant mark of ownership.” 
Give a youngster a knife, and one of his 
first acts is to scratch on it, in his own 
crude way, his initials; a youngster’s 
“significant mark of ownership.” These 
are all out-croppings of a fundamental 
human characteristic, the pride of pos- 
session proudly proclaimed to the world 
by a “distinctive mark of ownership.” 

The jeweler in giving interested atten- 
tion to the engraving on the articles he 
sells, is making this innate human ten- 
dency work for him; that is why I be- 
lieve a survey of conditions in the en- 
graving field will be of interest to him. 

Ten years ago the engraving trade 


started to meet a shortage of skilled 


labor, due to the dying off of the older 
men in the trade, with insufficient young 
men learning the trade to meet the de- 


mands. The older men at that time 
learned their trade under an apprentice 
system, made possible by either no 
wages, or extremely low wages. Then 
came a period when it became impossible 
to get a boy to learn the trade for less 
than $10 a week. 

The system of teaching the engraving 
trade took so long that at these wages 
it forced the training of new men to 
practically cease. This finally brought 
about a condition due to the shortage of 
good workmen where the engraving 
trade was faced with the danger of 
having the cost of production forced up 
to a point which would strangle the 
trade. This resulted in-the creation of 
systems of training apprentices which 
shortened the time necessary for such 
training to a point where it was com- 
mercially practical, at $12 a week. 

I cannot speak for other shops than 
my own, but I can say with assurance 
that we have so perfected our system 
for training apprentices that the jeweler 
will never again be faced with the dan- 
ger of being unable to get high-grade 
workmanship at a price that the trade 
can afford to pay. 

The artistic skill of the engraver is 
today more available in a commercially 
practical way to the jeweler than ever 
before. Many jewelers are not reaping 
the full advantages of increased good- 
will, attraction of new business, and cash 
profits which can be attained by appeal- 
ing to this inborn instinct to put some 
sign of ownership on our own property. 

My suggestion for greater participa- 
tion in these benefits are: first, all en- 
graving handled by one clerk, trained 
for the work. Second, designs sufficient- 
ly varied to give the customer a sense 
of individuality without getting away 
from stock designs. Third, price lists 
complete, yet simple, to enable the clerk 
to have a free hand and not be limited 
to a few familiar designs. Fourth, a 
policy of keeping out of ruts so that the 
work going out will attract attention and 
stir up the pride of the owner. 

(Signed) JoHN H. SCHERER. 








“Do I understand,” said the irate par- 
ent, “that there is some idiotic affair be- 
tween you and that impecunious young 
Dedbroke?” 

“Not very much, Papa,” replied his 
daughter, sweetly, “only you.”—Drexerd. 

* * * 


Othmar, our college friend, who al- 
ways keeps apace of the times, has ac- 
quired a car boasting a safety body— 
all the doors open at every railroad 
crossing.—Ames Green Gander. 
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To Adjust Lock, Drop and Jewel Pin 
Shake 


MILForD, Mass., April 26, 1928. 


Technical Editor, THE JEWELERS’ CIR- 
CULAR: 


It has been a great pleasure, as well 
as a wonderful source of information to 
follow your technical articles in THE 
JEWELERS’ CIRCULAR. Like all articles 
of this nature the writer may not be 
able to have all of his readers agree with 
him. 

On page 129, in the March 29 issue 
under “Practical Suggestions for the 
Watchmaker” your writer recommends 
to stick the end of a hardened pallet 
fork into an alcohol flame to draw the 
temper, so as to facilitate bending. This, 
I believe will be a very unpardonable 
thing to do, and I recommend that no 
watchmaker should try it, for he will 
surely end up with a botch job. 

Now, in all my experience with high 
grade watches I have, with but one or 
two exceptions, been able to adjust the 
lock, drop and jewel pin shake by mov- 
ing the pallet stones. Yes, I bend my 
forks too, and a hardened steel fork can 
be bent in a very workmanlike manner. 
It requires a medium hardwood block 
with a hole to allow the pallet stone to 
drop into and another hole for the fork 
horn. The fork is then flat upon the 
wood. Use a good oval case burnisher 
and firmly and carefully burnish the 
fork on the side you wish the fork to be 
bent. It will surprise you how evenly 
this will do the job. 

If you will write to the Waltham or 
Hamilton companies, I am sure they will 
agree that to heat the fork in an alcohol 
flame is a reprehensible trick. 

On one other occasion you recom- 
mended that the roller table and jewel 
pin should be cleaned with benzine be- 
fore resetting. This is not good prac- 
tice; it should by all means be cleaned 
with alcohol. All capped jewels also 
should be cleaned with alcohol instead of 
benzine. 


(Signed) H. L. BEEHLER. 








Workshop Notes 
(Continued from page 123) 





border around the stone. An ordinary, 
square graver is quite suitable for mak- 
ing the bright-cuts, and the cuts must 
be parallel with the edge of the top and 
evenly spaced if we wish a nicely finished 
job. Also the cuts must be fairly deep 
and formed to a sharp edge on the top 
in order to be properly millgrained. 

The millgraining may be done with 
the regular millgraining tools, which are 
simply a very small hardened steel 
knurl set in the end of a square, steel bar 
and used in the same manner as a 
graver. All that is required is to roll 
the tool over the edge of ridge which was 
formed when the bright cut the border. 

All of the tools named for the above 
work may be obtained from your supply 
house. You will require a 30 deg. taper 
reamer, about 0.300 in diameter at the 
large end, which will open up tops for 
any ordinary size stone. 
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The top is the same front and rear, so that the 

bench is really two benches in one. The trans- 

formation is complete whenever you want a 

a for the old working front of your 
nch, 


Every worthwhile shop, large or small in the 
land uses them. The material is especially 
selected with its close-grain hard maple for the 
top—and then heavily shellacked to allow for 
washing and cleaning. Altogether a most desir- 
able bench for the factory, workroom, store or 
home. Get the catalog telling all about them. 


Drop us a card 
for particulars 


LEIMAN BROS. 


Hard Maple Top 
Work Benches 


Metal bottom pans and drawers, filing pin and 
arm rest, one and two-seat sections with de- 


tachable iron legs. 
LEIMAN BROS. 


Reversible Work Bench 


PATENTED 


The bench that evolution has produced—the ultimate 
improvement—the comfortable, convenient work bench 
that is truly the jewelers’ companion. 

It took years of experience with practical working 
jewelers to evolve this bench—no other makers can 
offer it to you—it’s patented. It contains time-tried 
features, the convenient arm rest, the rigid file pin, 
the full width drawer and the non-rustable lower pan. 


23 (B527) WALKER ST. Makers of Good Machinery 
NEW YORK for 40 Years 











One Hand Control 


with the 


ewel Torch 


You will like the Hoke-Jewel oxy-gas 
torch for all kinds of work—high grade 
or novelty, gold, silver or platinum. 

The flame is adjusted by a touch; you 
can have a sharp needle-shaped flame, 
hot enough to weld platinum, or instantly 
change to a big soft brush flame for an- 
nealing or tempering. 

Ask for free circular C. 8. 


22 Albany Street. 
Hoke Inc. “New York City’ 














ARE YOU MOVING? 


If so 
GET OUR RATES 
WeE Move ENTIRE JEWELRY PLANTS 


S. KRASILOVSKY & BRO. 


216 Centre St. New York 


Tels. Canal 8885—0824—0817 


Safes Bought and Sold 








Files, Jewelers’ Tools and Supplies 








Telephone Cortlandt 5223 
AGENTS 


AMERICAN-SWISS FILE & TOOL CO.’S 
AMERICAN GAS FURNACE CO.’S 


Gas Furnaces for Melting, Annealing, Enamel- 
ing, Hardening, Assaying, Ete. Positive Pree- 


Sand Blast sure Blowers. 


Anchor Tool & Supply Co., Inc. 
EOP REICHHELM CO” Ine 
24 JOHN ST. 33 NEW YORK 








| SPECIALIZE IN JEWELRY ENGRAVING 
AND DIAMOND SETTING 
EXPERT INSTRUCTION 
Day and Evening Attendance, Home Study, Mail. 


WINTER’S SCHOOL OF ENGRAVING 


901 S. Oak Park Ave. Oak Park, Ill. 
Phone Village 8652. 














wews PITKIN ic. 


INC. 
ANALYSES OF 


PLATINUM METALS, WHITE GOLD 
GREEN GOLD, SOLDERS, WASTES 
47 Fulton St. New York 














QUICK RESULTS 


We pay the highest price for your entire stock or any part 
of it. Send shipment of any kind to us; check by return mail. 


If stock is too large representative will call. 
Reference Guardian Natl. Bank 
Benj. D. Sachs, 1001 Mallers Bldg. 
5 S. Wabash Ave., Chicago 








THE BUYERS’ DIRECTORY 


JEWELERS PUBLISHING CORP. 


Price $1.00 NEW YORK 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 
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UNITED STATES PATENTS 
Issue of April 17, 1928 


1,666,138. ORNAMENTED ARTICLE AND 

” METHOD OF MAKING THE SAME. 
Guy R. HouGHTALING, Rochester, N. Y., 
assignor to Hickok Mfg. Co., Inc., Roch- 
ester, N. Y. Filed Jan. 11, 1926. Serial 
80,489. 4 claims. 

An ornamental article comprising a piece 
formed of soft sheet metal and having an 
opening therein and an endless groove and an 
insert formed of soft sheet metal lying in 
flowed intimate contact with the first mem- 
tioned piece, and having its marginal edges 
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flowed and coincident with the inner walls of 
the endless groove of the first mentioned 
piece, said insert having a prong extending 
therefrom through the opening of the first 
mentioned piece and deflected on the rear 
face of the latter. 


1,666,520. CIGARETTE CASE. Ggrorce W. 
WHITNEY, New York. Filed July 10, 
1926. Serial 121,505. 1 claim. . 

A container of the class described compris- 
ing a box portion open at the top for the 
reception of an article, a cover for the box, 

a movable plate within the box on which the 

article is adapted to be placed, a spring be- 





neath the plate, rods secured to the plate, 
and projecting members on the interior walls 
of the box portion through which said rods 
pass, said projecting members serving to 
guide the rods and to limit the extent of the 
plate’s movement. 


1,666,664. WATCH HOLDER. JAMES C. 
NEWLIN, JRr., Bryn Mawr, Pa. Filed Oct. 
15, 1926. Serial 141,763. 3 claims. 


A watch holder comprising a casing open 
at its back for the insertion of a watch and 
formed in its front with a sight opening there- 
for, a spring member extending across and 
having an interlocking engagement with said 





casing to retain a watch therein, said mem- 
r being adapted to exert forward pressure 

on the watch to yielding the support the same 

adjacent said sight opening, and a suction 

eo for supporting said casing, carried by 

said spring member. 

1,666,809. CIGAR LIGHTER. Witu1AMm J. 


Butter. Cranston, R. T., assigner to 
Henrv Tederer & Bro., Inz., Prov'denec:, 
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R. I. Filed July 2, 1927. 


Serial 203,227. 
6 claims. 


In a pocket lighter, a fuel reservoir, a wick 
extending therefrom, a pyrophoric tube — 
ported on said reservoir, a friction wheel - 
jacent the end of said tube, a guard for 
said wheel supported by said tube, a trunnion 


74,942. VANITY CASE. ArtTHuR H. Nosie, 
Pawtucket, R. I., assignor to Theodore 
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W. Foster & Bro. Co., Providence, R. I. 
Filed Nov. 23, 1927. Serial 24,248.’ Term 
of patent 14 years. 


Aa 


on which said wheel is supported extending 
into said guard, and a separate washer on 
said trunnion between said wheel and reser- 
voir to space the same therefrom, said trun- 
nion having threaded engagement with said 
reservoir and removable therefrom to permit 
removal of said washer and removal of said 
wheel from beneath said guard. 


1,666,864. WATCH-BRACELET END HOOK. 
FREDERICK W. NITTEL, Attleboro Falls, 
Mass., assignor to M. S. Co., Attleboro, 
Mass. Filed Aug. 18, 1927. Serial 

213,823. 4 claims. 

In a watch bracelet fastener, a member 
having a watch bracelet end hook, stop means 
carried by the member, and a keeper pivoted 
to the member and having a part to engage the 
stop means in operative position thereof, said 


UNITED STATES TRADE-MARKS 





Issue of April 17, 1928 





The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for under the ten-year 
“proviso” are registrable under the provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a 
fee of $10 must accompany each notice of 
opposition. 


Ser. 260,683. Hipp. DipisHemm Co., Inc., New 
York. Filed Jan. 26, 1928. 


DURAWITE 


Particular description of goods.—Watches, 
Watchcases, Watch Movements, and Parte 
Thereof. 
Claims use since about Dec. 1, 1927. 


Ser. 262,479. Oro WatcH Co., New York. 
Filed March 1, 1928. 


GLACIER 


Particular_description of goods.—Watches 
and “Watch Movements. 
Claims use since on or about Feb. 1, 1928. 


Ser. 244,341. ALPHA Detta Pi, Ames, Iowa. 
Filed Feb. 14, 1927. 





keeper having means formed to move into 
and out of engagement with the hook, and said 
hook being resilient whereby to exert tension 
on said last named means to. hold same _ in 
operative position and to yield and enable 
the keeper to be moved to inoperative position 
out of engagement with the hook. 


DESIGNS 


74,924. COMBINED SALT AND PEPPER 
SHAKER. ALFRED J. FLaupmr, Bridge- 
port, Conn., assignor to The Weidlich 





Bros. Mfg. Co., Bridgeport, Conn. Filed 
March 2, 1927. Serial 20,937. Term of 
patent 7 years. 
74,926. FINGER RING OR ARTICLE OF 
SIMILAR NATURE. BENJAMIN GROSS, 
New York, assignor to Benjamin 





Particular description of goods.—Fraternity 
Badges, Lapel Buttons; Scarf, Lapel, and 
Breast Pins; Cuff Links, Tie Clasps, Charms 
Finger Rings, Belt Buckles, and Ornamental 
Shields, All of Precious Metal. 

Claims use since March, 1917. 


Ser. 244,376. THE WADSWORTH WATCH 
CasE Co., Dayton, Ky. Filed Feb. 14, 
1927. Under section 5b of the act of 1905 
as amended in 1920. 

Particular description of oods. — Belt 
Buckles, Stran Buckles. and Metal Wrist- 


Edward J. Gross Co., Inc., New York. 
Filed July 30, 1927. Serial 22,961. Term 
of patent 3% years. j 
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Watch Straps Made of or Plated with Preci- 
1925, on belt 


ous Metal. 
Claims use since May 1, 


Madsworth 


kles, and since 
Telaten straps and strap buckles. 


Ser. 255,045. 
ness as Pennino Bros, 
Sept. be pe ies aap 

r descr 
or Scent Use or Adornment Consisting - 
Finger Rings, Earrings, Bracelets, Pendants, 


New York. Filed 





Watch Bracelets, ‘Bags, Brooches, 
enn Bar Pins, Cuff Links, Lorgnettes, 
Studs, Scarf Pins, Hatpins, Vest Buttons, and 
Handy Pins, All Made of or Plated with 

i Metal. 
"Elan use since Nov. 1, 1926. 
0,006. EZDNGLAND, KLEIN & Levy, INc., 
wats iow York. Filed Jan. 12, 1928. 


EK SL 


Particular description of goods.—Finger 
Rings, Finger Ring Mountings, Scarf Pins, 
Brooches, Bar Pins, Pendants, and Clasps. 

Claims use since March 1, 1918. 


Ser. 260,121. Hamritspurc-SHAaw Corp., New 
York. Filed Jan. 14, 1928. 


HS. 


Particular description of go0ods.—White- 
Gold and Platinum Finger Rings, Bar Pins, 
and Bracelets. 

Claims use since June 28, 1925. 


Ser. 260,242. Reiner & BerKxow, Inc., New 
York. Filed Jan. 17, 1928. 





Particular description of goods.—Bracelets, 
Brooches, Bar “9 Charms, Neck Chains, 
Cameos, Emblem Jewelry of Precious Metal, 
Lockets, Earrings, Stick Pins, and Pendants. 

Claims use since Jan. 3, 1928. 


Ser. 261,072. Lester W. NERNEY, doing busi- 
ness as The Knobby Krafters, Attleboro, 
Mass. Filed Feb. 2, 1928. 


KNOBB 
KRAFT 


Particular description of goods.—Bracelets, 
Brooches, Lingerie Fasteners, Cuff Pins, Bar 
Pins, Neck Chains, Pendants, Finger Rings, 
Cuff Links, Bib Holders, Compact Canes, Ao 
kin Rings, Collar Buttons, Stick Pins, atch 
Chains, and Belt Buckles, All Made of 
Precious Metal. 

Claims use since Feb. 1, 1926. 


Ser. 261,144. QuaLity JEWELRY 
York. Filed Feb. 3, 1928. 





Co., New 


Particular description of goods.—Platinum 


June 1, 1926, on metal 
OrpSTE PENNINO, doing busi- 


goods.—Jewelry 


THE JEWELERS’ CIRCULAR 





Jewelry for Personal Wear, Not Including 
Watches. 


Claims use since February, 1924. 


Ser. 261,141. WsrInmMAN Bros. & ScHER, New 
York. Filed Feb. 8, 1928. 


WBS 


of goods.—Finger 





Particular description 
Rings. 
Claims use since Jan. 10, 1928. 


Ser. 261,777. Strauss & Strauss, New York. 
Filed Feb. 16, 1928. 


| SANDS | 


Particular description 
Rings. 
Claims use since Jan. 20, 1928. 
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241,039. ARTICLES OF JEWELRY FOR 

PERSONAL WEAR, NOT INCLUDING 

WATCHES; FLAT AND HOLLOW 

WARE MADE FROM PLATINUM AND 

ITS ALLOYS. R&H Piatinum Works, 
Inc... Perth Amboy. N. J. 

Filed Oct. 27, 1927. Serial 256,685. 








of goods.—Finger 


Pub- 

lished Jan. 31, 1928. 
241,041. JEWELRY FOR PERSONAL 
WEAR, NOT INCLUDING WATCHES. 


KouNn & Co., Newark, N. J 


Filed Nov. 5, 1927. Serial 257,102. Pub- 
lished Jan. 31, 1928. 
241,042. JEWELRY FOR PERSONAL 


WEAR, NOT INCLUDING WATCHES. 
Koun & Co., Newark, N. J. 
Filed Nov. 5, 1927. Serial 257,103, Pub- 
lished Jan. 31, 1928. 
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the Empire metropolis he will visit 
points of interest in New York State 
and other eastern sections, returning 
here about the first or second week of 
June. 

Moe Feinberg, diamond broker in the 
Metropolitan building, recently completed 
a brief business trip to the southern part 
of the State. Mr. Feinberg states that 
while he could wish for larger business 
he is by no means dissatisfied with pres- 
ent prospects. 

Because of the winning of the bowling 
tournament held by the Los Angeles 
Jewelers’ Bowling League, the Brock & 
Co. bowling team will compete in the 
tournament at the Pacific Coast bowling 
congress which will be convened some 
time next month. In preparation for 
the tournament, the Brock & Co. team 
is taking on several match games for 
practice. Last week a practice game 
was held with the Highland Park Boost- 
ers, which is said to be one of the most 
expert teams in California. The High- 
land Park boys won by a narrow mar- 
gin. A return match will be rolled the 
latter part of the week at the Angelus 
alleys. 

Campbell & Ginder, the Seventh St. 
jewelers, who have been remodeling the 
store next to their location, so as to ex- 
pand their business and get about 50 
more feet of show windows, announce 
that Alex H. Bockstruck, formerly of 








May 38, 1928 


St. Paul, Minn., has invested some capi- 
tal in the business and has been electeg 
treasurer of the concern. Mr. Bock. 
struck is a son of Henry Bockstruck, 
founder of the Henry Bockstruck Co., 
379 Robert St., St. Paul. Mr. Bock. 
struck, senior, was 40 years in one loca. 
tion in St. Paul, and died about 10 years 
ago. Since that time, Alex has been ag. 
sociated with his brother in the manage. 
ment of the Minnesota store. Recently 
he decided to visit Los Angeles and was 
so well pleased with conditions that he 
became interested in the Campbell @ 
Ginder establishment. He and his fam- 
ily, consisting of his wife and baby, have 
become already residents of Los Angeles, 











Among out of town jewelers in town 
this week are: A. R. Kimpton, Oberlin; 
Carl Schmidt, Warren; C. A. Smoots, 
Willoughby, and D. A. Beswick, Berea, 

C. S. Johns who was formerly with the 
George A. Clark Co., Lorain Ave., has 
decided to go into business for himself 
and has leased a store at Berea, Ohio, 
about 20 miles from Cleveland. Mr, 
Johns is now getting ready for the for- 
mal opening. 

Adolph Kronfield, who conducts a re- 
tail jewelry store at 3106 Lorain Ave. 
has purchased the stock and fixtures of 
the store formerly operated by Henry 
Bruggleman at 2812 Lorain Ave. Mr. 
Kronfield plans on operating both stores 
for the present. 

The Retail Merchants Board of the 
Cleveland Chamber of Commerce is run- 
ning a newspaper campaign in the in- 
terest of stopping the abuse of returned 
goods, and this week is featuring chests 
of silver with appropriate copy. The 
slogan of the campaign is: “Select with 
care—Buy to keep.” 

Bethel J. Bates, 775 E. 105th St., re- 
ported to the police that he had been 
slugged and robbed of five uncut dia- 
monds, valued at approximately $1,000 
and $129 in cash. Bates handles loose 
diamonds as a side line. He was. walk- 
ing along St. Clair Ave., about 10 o’clock 
Monday evening when he was slugged 
from behind, and when he recovered 
consciousness he discovered the loss of 
the stones and money. He could give 
the police no clue as to the identity of 
his assailants. 

John Bohaty, Yetail jeweler, 4219 W. 
35th St., suffered loss by fire to the ex- 
tent of $200 through the playfulness of 
his dog. The animal was romping in 
the store and upset a can of gasoline 
which Mr. Bohaty used for cleaning pur- 
poses. The gasoline ran under a stove 
and the fumes reached the flames caus- 
ing an explosion. The dog escaped, but 
Mr. Bohaty was singed about the face 
and hands. The flames were extinguished 
by the fire department. This is the sec- 
ond time within a year that the dog has 
caused a fire in the store. On a previous 
occasion he upset a stove pipe which re- 
sulted in fire that caused slight damage. 








